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ADZE EYE NAIL HAMMERS 





1 14 N Mahoganized Hickory Handle 
1 White Hickory Handle 








10144 N and 10% 
White Hickory Handle 





501 N Ebonized Hickory Handle 
301 N Mahoganized Hickory Handle 


UALITY is always the point that decides 

the sale of a tool. A good mechanic 
doesn’t consider price only—he wants a tool 
that will give long and lasting service. 

V. & B. BRAND ADZE EYE HAM- 
MERS are drop forged from extra refined 
steel. The faces are hardened and the claws 
tempered. They are just the right weight and 
are properly balanced. Satisfaction guaranteed. 


We Also Manufacture 
Other High Grade Tools 


Bits Tongs Punches Pincers 
Drills Braces Wrenches Scrapers 
Pliers Nippers Chisels Anvil Tools 


Se complete catalog will be sent to you upon 

request. It contains full descriptions of our 
entire line of Blacksmiths’, Bricklayers’, Carpenters’, 
Machinists’ and Tinners’ Tools. Drop us a postal 
card for it today. 


| VAUGHAN & BUSHNELL MANUFACTURING CO. 


Makers of Fine Tools 


2130 Carrol Avenue 





‘ 2 . Chicago, Illinois 
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BE PREPARED 
BE PREPARED 


BE PREPARED 


For the demand for the Best, Simplest, Most 
Practical Wick Oil Stove ever produced. 


Of course it’s the 


QUICK MEAL 


With QUICK MEAL WICK OIL STOVE 
with step—Cooking and Baking can be done 
at same time. ‘Two top cooking burners on 
top. ‘Two burners under step. 


The Glass Founts enable you to see quantity 
of oil in fount. 
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Blue Porcelain enameled burner drums. 


RINGEN STOVE COMPANY 


Div. of American Stove Co. 
er Reese Sarees 825 Chouteau Avenue Write for Catalogue 


SAN FRANCISCO, CAL. ST. LOUIS, MISSOURI 


TO HAVE AND TO HOLD! 


It’s one thing to create heat— it’s another thing 


to hold it. 


The straight-down fire travel; the big radiators 
that reach to the height of the drum; the sharp turns; 
all serve to retard the flame in its progress to the chim- 
ney, and KEEP THE HEAT INSIDE THE 
CASING. 


Your customers will boast of the fuel econ- 


omy of their ‘SFRONT RANK’? FURNACES. 
































The “Front Rank” factory embraces the most modern 
equipments and conveniences. 

Consequence: Economical production. 

Result: Reasonable prices. 

You get the benefit. 


For details write— 





Haynes-Langenberg Mfg. Co. 
4045-57 Forest Park Boulevard, 


St. Louis, Missouri 
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THE ANNUAL address of President George W. 

Mason before the Convention of the Minnesota Retail 

Hardware Association, published on 

Trade Papers Pages 37 and 38 of this week’s issue of 

Indispensable. AMERICAN ARTISAN, contains many 

valuable suggestions which may well be 

put into action by hardware dealers in other states as 
well as Minnesota. 

One of these is with regard to the pricing of the 
merchandise on hand as well as that which is now be- 
ginning to arrive for the coming season. The neces- 
sity for keeping posted on the changes in the market 
is strongly pointed out by President Mason and for 
this purpose he urges a careful study of the trade 
papers in the following paragraph: 

Trade Papers Indispensable. 

“Trade papers are a real necessity in the conduct 
of a hardware store. Without them dealers would 
suffer a loss each year which would be hard to esti- 
mate. If we are subscribers they render us great 
service by reason of the fact that they are able to get 
advance information of the condition of the iron and 
steel markets, as well as the trend of these markets. 
They in turn give us information through the col- 
umns of their publications, and if we would but take 
advantage of it there would be a great many dollars 
in our cash drawers at the end of the year which 
would not be there otherwise. The average dealer has 
no means of getting this information, and I consider 
a good trade paper a very essential part of every 
hardware store.” 

For many years it has been the policy of AMERICAN 
ARTISAN to publish each week a very carefully cor- 
rected list of western hardware and metal prices, to- 
gether with a review of market conditions in the most 
important centers of distribution, and the dealer who 
gives careful attention to this feature of each week’s 
issue and acts upon the information furnished has 
thereby secured a material advantage over those who 
are not in the habit of reading these pages. It is also 
worthy of note that AMERICAN ARTISAN is the only 
hardware trade journal that publishes Western hard- 
ware and metal prices each week. 

This, however, is only one of the many helpful 
features of AMERICAN ArtISAN. In each issue the 
reader will find definite and reliable information as to 
the new articles that are placed on the market and by 
the introduction of which the dealer may gain added 
Prestige in his locality as well as greater profits. 

The special articles on merchandising contain much 
useful instruction as to ways of means for develop- 


ing new sources of revenue and for holding the old 
trade which when applied and adapted to local condi- 
tions will add materially to the dealer's bank balance. 

For those who have a leaning towards advertising 
and window display work, each week's issue furnishes 
inspiration and information in its illustrated articles 
commenting on well constructed advertisements and 
window displays. 

The technical departments in AMERICAN ARTISAN, 
devoted to warm air heating and ventilation, sheet 
metal work, etc., are recognized as without a peer. 
In fact, many subscribers are in the habit of filing 
these articles and using them for reference in their 
daily work. 

Many subscribers have acquired the good habit of 
writing to AMERICAN ARTISAN whenever they are in 
want of information as to the source of supply of 
some specific article, and through the “Notes and 
(Jueries,’ a regular weekly feature of AMERICAN 
ARTISAN, this information is disseminated to others 
as well. 

In consideration of all of these facts, it is no won- 
der that an ever-increasing, large number of men en- 
gaged in the hardware business or in the affiliated 
trades of warm air heating and ventilation and gen- 
eral sheet metal work find AMERICAN ARTISAN so val- 
uable, and that frequent letters come to the offices of 
this publication containing statements like the fol- 
lowing: 

“AMERICAN ARTISAN is one of the best trade papers. 
Through your Want Ad columns | found this busi- 
ness which has been a good one; also through 
AMERICAN ARTISAN [| found a buyer. But best of all 
is the help I receive from it in my daily work.” 








IN HIs annual address to the Ohio Hardware Asso- 
ciation published on pages 31 and 32 of this week's 
issue of AMERICAN ARTISAN, [resident 

The Laborer }{_ }}) McGrath makes a very pertinent 
Is Worthy of " 


: . and timely suggestion—that the member- 
His Hire. / §§ 


ship dues be raised to five dollars per 
year and also points out some of the disadvantages 
which as a matter of necessity accompany the present 
low rate of dues. 

One of the curious conditions among business men 
is that they will without much urging become mem- 
bers of fraternal and social organizations which by 
their very nature call for consiccrable outlay of 
money. In some cases they will charge the dues and 
fees paid into these organizations to “general ex- 
pense,” under the rule that “it helps me in business.” 
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But when it comes to a question of being enrolled as 
members of a local, state or national association, the 
only purpose of which is to make business conditions 
better and thus enable these men to make greater 
profits out of their investments—then they balk and 
hold back against paying a pitifully small sum as com- 
pared with what they spend for membership in the 
fraternal and social organizations. 

With all due respect to the Masons, Odd Fellows, 
Elks, Pythians, and other societies of like character 
—all of which are worthy of support because of the 
great amount of good they accomplish—it would seem 
that a retail hardware dealer might with good business 
sense spend at least as much for membership in this 
one organization which represents him in a business 
way and which actually puts money into his bank 
account. 

In this they may well take a leaf out of the book 
of experience placed there by the labor unions. A 
union man, such as for instance a journeyman sheet 
metal worker in Chicago, whose wages average five 
dollars a day when working on full time, pays each 
month into the union treasury $1.25, or in the course 
of a year $15.00—three days’ pay. His initiation fee 
is based on the hourly wage he receives, one dollar 
for each cent—in this case $68.75. 

Leaving the initiation fee out of discussion, is there 
any good reason why a business man shouldn't pay at 
least as much, in proportion, to the organization which 
represents his interests ? 

Does it not seem reasonable that if the members of 
any hardware association appropriated the net profit 
of three average days for “Association Dues,” the 
work of his Association would be ever so much more 
effective and far reaching in benefits to him? 

And yet, it is safe to say that the average hardware 
dealer doesn’t even set aside the net profits of one 
average day for such a purpose. 

The day has passed when the Retail Hardware 
Trade can afford to solicit “donations” for promotion 
work or for expenses in carrying on its legislative 
campaigns. As a matter of business, the Retail Hard- 
ware Associations should not only be put on a self- 
supporting basis, but they should be so financed by 
their own members that they can take up in a thor- 
oughly efficient manner such problems as lie before 
them. . 

The great work which has been accomplished by 
some of the Hardware Associations is due in a very 
large measure to the unselfish and poorly paid execu- 
tive officers, but it should no longer be necessary to 
require them to continue on the basis which is now 
the rule in most of the Associations. 








THE RECORD breaking advances in the prices of all 
steel products during the past months have created a 
condition which is without parallel in 


_Is Break the history of the country. Prices to- 
Likely in Steel —— $ t ai 1 
rag ay are $7.00 per ton higher on an 


average than they have been since 1902. 

There are those who maintain that by the very na- 
ture of things, these prices cannot be maintained for 
any considerable time, and that a break must occur 
before long. They say that it is sure to come at the 
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close of the war in Europe and, that it is likely to 
come before that. 

Now what are the facts? 

The United States Steel Corporation has on its 
books enough iron clad contracts to keep its plants 
running at full capacity until some time in August, 
and consumers are reported more than anxious to 
obligate themselves for the remainder of 1916. The 
same applies to the “Independents.” The very exist- 
ence of these contracts for forward delivery has al- 
ways been regarded as a steadying influence. > 

The Composite Finished Steel Price, which is 
arrived at by averaging the prices paid for the vari- 
ous finished steel products, is today $15.00 per ton 
higher than the average price for the ten year period 
of 1906 to 1915. 

The current output of finished steel is estimated at 
about 29 million tons a year, of which about nine 
million tons are exported or used for domestic rail- 
road rails, thus leaving a balance of about twenty 
million tons for domestic consumers. 

The $15.00 advance then means that about three 
hundred million dollars must be paid by users of tools 
and other articles made from steel per year. 

This means that in order to maintain the present 
level of prices an extra charge of three dollars per 
individual per year must be made, which after all 
isn't such a big amount—less than one cent a day. 

One of the best authorities on the steel market 
recently said: “The difficulty of the situation is 
illustrated by the fact while one cannot conceive of 
the market not breaking, it is equally impossible to 
conceive of its breaking. We do not believe the mills 
have lost their heads; we see no reason for assuming 
that, even as a possibility. The salesmanagers must 
know what is the pressure for steel and how willing 
people are to buy such as can be produced. Beyond 
question they know that high prices will curtail con- 
sumption in certain directions and certainly they must 
be allowing for that fact.” 

This is a very large country; steel is a very largely 
used product and very useful. While there may be 
some reduction some time in the future on prices of 
steel there is nothing at the present time to justify a 
prediction that such a reduction or break will happen 
in the immediate future. 

In other words, those who are holding off on their 
purchases in hardware and kindred lines in hopes of 
lower prices are more likely to have to pay more for 
what they need during the year of 1916 at least. 








ONE OF THE worst things that can happen to a boy 
is that he should get the idea that success comes to 
anyone without having to work for it, 
It Takes Real and one of the most important facts that 
Work sae . vr 
tees, * father should instil into the mind of his 
son is that it takes real, hard work to 

make any headway in this world. 

The average boy is prone to think that success 1s 
very much of an accident. He sees men work hard 
physically and mentally, and yet they seem to be mov- 
ing more in a rut than making progress. Many of the 
men who are called successful are not working, so far 
as he is able to judge. He does not realize that they 
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have reached a point where hard work is no longer 
necessary, nor does he appreciate the fact that it is 
early work that counts for more than the work in later 
years. 

We have heard it so often in connection with biogra- 
phies of great men that they ascribe their success to 
industrious attention to their duties and studious prep- 
aration for larger duties, that we have come to regard 
it a rather trite remark for such a man to make, but 
after all, few lessons are of more importance, and it 
needs to be presented to the boys who are growing up 
far oftener than it is. 

There is no getting away from the fact that if one 
wants to succeed there is no escape from work. But 
instead of urging the lad to study so he will not have 
to work in later years, he ought to be told that he must 
study so that he may do more and better work, and 
that the more efficiently he fulfills his tasks, the easier 
he is going to find life when he arrives at the age when 
ease is worth having. 








RANDOM NOTES AND SKETCHES. 


BY SIDNEY ARNOLD 
| believe that the following quotation from the 
Born Ranger, that clever little house organ of the 
Born Steel Range Company, is good enough to be 
given the greatest possible publicity, so I suggest that 
the readers of AMERICAN ARTISAN copy it and send it 
to their friends in other lines of business, as well as to 
their benighted brethren in the hardware and kindred 
trades who haven't as yet caught the “Spirit of the 
Times’’—the will to work intelligently for Prosperity: 
She’s Coming! She Is Here! 
Are we downhearted? Good friends, why make us 





laugh ? 

When Prosperity comes playing her silver harp 
and the golden smile of optimism brightens all the 
land, it is time to be up and doing. 

Prosperity is a dame of noble characteristics. She 
doesn’t go sneaking around like Opportunity, rapping 
on doors and disappearing. 

Not she. She walks down the broad highway toss- 
ing to right and left the flowers from her garland. If 
you would meet Prosperity come out into the daylight 
and grasp her hand. 

To him who sits in the twilight of a dingy shop, 
who views the outside world only through windows 
unwashed and begrimed, Prosperity must forever re- 
main invisible. 

Though she walk past his shop a hundred times she 
will remain unrecognized, and the rippling brightness 
of her laughter will never penetrate the tightly closed 
door. 

To him who prepares for Prosperity’s coming as 
for a coronation, the choicest gifts are given. Pros- 
perity will enter the bright cheery store if you but 
bid her, and with her will enter her entire train, Op- 
timism, Good Times, Luck, Fortune, Success and 
Happiness. 

* * x 

The many friends of Colonel William J. Lockwood, 
the distinguished fisherman and hardware salesman, 
who have been wont to gather with him ac the Audi- 
torium Hotel, Chicago, on Washington’s Birthday to 
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celebrate the anniversary of the Colonel's arrival on 
this globe, were not able to do so this year as he was 
not in Chicago on that day, but no doubt they ex- 
tended congratulations by mail and otherwise. 

Here’s hoping that you may enjoy the coming years 
—many of them—as much as you have those that 
have passed. 


Fred E. Muzzy, whose home address is 59 Garfield 
Street, Springfield, Massachusetts, but who can usually 
be located at some other place—anywhere from Prince 
Edward’s Island, Canada, to San Francisco, according 
to the climate and his business affairs—is going to 
take a real vacation, and for about six weeks he will 
sojourn in Florida and Cuba. Here's wishing you a 
fine time, I*red. 


* 


With all the trials and tribulations that the average 
mortal goes through while sojourning on this planet, 
we shall have to admit that, after all, this same old 
earth is ready to yield us all that we can wish for if 
we are only willing to work for the accomplishment 
of our desires—and of course, provided these desires 
are along proper lines. 

The following poem by Marion Couthouy Smith 
expresses this idea in a very fine manner: 

To the Old Earth. 

Here’s to the old Earth, and here’s to all that’s in her, 

To the soil of her, and the toil of her, and the valiant souls 
that win her; 

To the hope she holds, and the gift she grants, her hazards 
and her prizes, 

To the face of her, and the grace of her, and all of her 
surprises. 


Here’s to her mighty dawns, with rose and golden splendor; 
To the heights of her, and the nights of her, her springs 
and their surrender; 
Her storms and her frozen seas, and the mystic stars above 
her, 
The fear of her, and the cheer of her, and all the brave that 
love her. 


Here’s to her valleys warm, with their little homes to cherish; 

The gleam of her, and the dream of her, and the loves that 
flower and perish; 

To her cities rich and gray, with their stern life-chorus ring- 
ing, 

The noise of her, and the joys of her, and the sighs beneath 
the singing. 


Here’s to her endless youth, her deaths and her reviving; 

The soul of her, and the goal of her, that keeps her ever 
striving ; 

Her little smiling flowers, and her comforting grass and 
clover, 

And the rest of her on the breast of her when striving days 
are over. 


Here’s to the old Earth, with all her countless chances; 

The heart of her, and the art of her, her frowns and tender 
glances; 

With all her dear familiar ways that held us from the start- 
ing; 

Long might to her! And good night to her, when the hour 
is struck for parting. 

* * * 


Would you know about labor conditions? Then 
watch the pie tin business. A Buffalo merchant who 
has a specialty counter in his store says that pie tins 
are the best test of labor conditions, and that “when 
labor is all right the country is all right.””, When men 
are out of work their wives do not buy new pie tins. 
They manage to get along with the old, discolored tins. 
When there is plenty of work the housewives buy new 
Use pie tins as 


pie tins and throw the old ones away. 
trade barometers and no mistake will be made. 
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UP TO THE MINUTE 
NEWS SIFTINGS 











The Sunray Stove Company, Delaware, Ohio, has 
bought property covering one and a half acres on 
which it will build in the near future a modern plant 
for the manufacture of its gas ranges and heaters. 
PENNSYLVANIA STOVE SALESMEN HOLD 

MONTHLY MEETING. 





The regular monthly meeting of the Stove Sales- 
men’s Association of Pennsylvania was held Friday, 
February 25th, in Parlor “D”, Hotel Walton, Phila- 
delphia. Secretary James McGaw called the atten- 
tion of the members in the beneficial class to the clause 
in the by-laws of the Association which states that 
benefits cannot under any circumstances be paid to 
beneficiaries unless the dues are fully paid up. 





PATENTS FUEL ECONOMIZERS. 


Frost, Auburn, Maine, assignor to I*red 
Auburn, Maine, has been granted United 
States patent 
rights, under 
numbers 1,172,- 
128 and 1,172,- 
129, for two 
styles of fuel 
economizers, de- 
scribed here- 


Walter E. 
(). Watson, 























with: 

Number _I,- 
172,128: A de- 
vice to be used 
in connection with a stove having a smoke pipe pro- 
vided with an opening through its side walls at a 
point spaced from its connection with said stove, an 
air tube disposed in said smoke pipe and extending 
into said stove, said air tube having an angular arm 
at one end, the end of said arm being screw threaded 
and extending into said smoke pipe opening, a nut 
arranged on the screw threaded end of said arm on 
the inside of the smoke pipe, a nut member secured 
on the threaded end of said arm on the outside of the 
smoke pipe, said nut member having a laterally dis- 
posed pivot ear, the latter being provided with a screw 
threaded aperture, a cover plate disposed adjacent 
said nut member, a pivot ear extending laterally from 
one edge of said cover plate and provided with an 
aperture therein, an extension projecting laterally 





from the opposite edge of said cover plate to provide 
a handle for the latter, a threaded pivot bolt having a 
head at one end thereof, said pivot bolt extending 
through the last mentioned aperture and having its 
threaded end engaged with the screw threaded aper- 
ture of said nut member, the head of said pivot bolt 
abutting the outer face of said cover plate and hold- 





ing the latter in frictional contact with said nut mem- 
ber, and a lug on said nut member to limit the move- 
ment of said cover plate. 

Number 1,172,129: In a device to be used in con- 
nection with a stove having an opening through one 
of its walls, an air pipe within 
said stove, one end of which 
is disposed opposite — said 
opening and being provided 
with internal screw threads, 
an externally threaded nipple 
extending through said open 
ing and having the threads 
on one end thereof engaged 
threaded end of the air pipe, a nut member 
the 





1,172,129 


with the 
having an internally threaded opening therein, 
latter receiving the other end of said nipple, the outer 
face of said nut member being provided with dia- 
metrically opposite grooves communicating with the 


and a 
plate pivotally mounted on said nut member to close 
the opening therein. 


opening therein to provide air ducts, cover 


eas 
~-oo+ 


RANGES WITH MODERN FEATURES. 





The Monarch malleable iron range, shown in the 
accompanying illustration, is described as having the 
modern features that make for convenience and econ- 


omy in operation. The entire range top is made of 


i 








a ata vata Co 1h 


Monarch Malleable Iron Range. 








malleable iron and every seam and joint is said to be 
made permanently air tight with rivets. The body 
and inside lining, as well as the other sheet metal 
parts, are made of copper bearing steel to resist rust 
and corrosion. At every point in the flues, there is 
an asbestos lined triple wall—steel, asbestos and stecl 














—securely riveted to give lasting service. The top is 
treated by the exclusive Mirco Process to protect it 
from the corrosive action of the heat and to give it a 
handsome appearance. Other features are the ther- 
mometer in the oven door, the towel rack, and the 
duplex draft. All the details of construction are 
illustrated and completely described in the large cata- 
log, Number 12, which is a convenient reference book 
for the assistance of stove dealers. The catalog also 
contains handsome full page illustrations of each type 
of the various Monarch Ranges, and copies will be 
sent to dealers addressing the Malleable Iron Range 
Company, Beaver Dam, Wisconsin. 


PATENTS COMBINATION COAL AND GAS 
RANGE. 





John B. Ehrlich, Indianapolis, Indiana, has pro- 
cured United States patent rights, under number 
1,172,235, for a com- 
bination gas 
ee range described in the 
following: A stove 
which is convertible for 
solid and fluid fuel, com- 
prising a heating cham- 
ber divided com- 
- partments, pot 
LX mounted in one of said 
_ \ % compartments, a damper 

between such fire pot 
A and the adjacent com- 
grax OS “< partment, the bottom of 
Gp ett last com- 
partment being provided with removable plates, and 
pivotally mounted fluid fuel burners which may be 
swung up through the bottoms of such last-named 
compartment when said removable plates are removed, 
said fluid fuel burners being carried by members 
which are each provided with a horizontal slot and a 
slot having vertical and horizontal portions, and fixed 
pins mounted in said slots, whereby the burners may 
be swung upward or downward and by horizontal 
motion may be locked in upper position. 


coal and 





























into 
a fire 








said: named 
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RANGE WITH STRONG GUARANTEE. 





The Foster's New Opal range, according to the 
manufacturers, is simple in construction and hand- 
some in appearance, and is sold with a strong guaran- 
tee, stating that with only eight pounds of soft coal 
and in forty minutes after lighting the match, it will 
bake two pans of biscuits one after the other, cook a 
large meal and heat twelve quarts of water in the 
reservoir; also that with three bushels of soft coal 
it will do all the cooking and baking for a large family 
for a whole week. This economical operation of the 
New Opal range is mainly due to the damper ar- 
rangement which is said to be such that the heat passes 
under all six lids before reaching the stove pipe, re- 
gardless of whether the housewife is cooking on the 
top, baking in the oven, or heating water in the reser- 
voir. Other features are the reversible grates on 
which wood can be burned, the high closet made of 
rust-resisting iron, and the cast iron reservoir with 
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Full particulars of all the details can 
be obtained from the Foster Stove Company, Ironton, 
Ohio. 


porcelain lining. 


PATENTS ORNAMENTAL DESIGN FOR 
HEATING STOVE. 





Max Richard Lehman, Quincy, 
Illinois, assignor to The Globe 
Stove and Range Company, Ko- 
komo, Indiana, has been granted 
United States copyright on the or- 
namental design for a_ heating 
stove which is shown in the ac- 
illustration, under 
The term of the 


companying 
number 48,556. 
patent is three and a half years. 
The application for the copyright 
was filed by the Globe Stove and 
Range Company, Kokomo, In- 
diana, as assignee November 8, 
1915, and the serial number of 
the application is 60,444. 





— oo 


NATIONAL ADVERTISING CAMPAIGN HELPS 
DEALER SELL VAPOR STOVES. 


It is stated that the many good points of the De- 
troit Vapor Stoves, which burn oil or gasolene, are 
being impressed upon people all over the country and 
a nation-wide interest is being created through this 
campaign, so that dealers will find it correspondingly 
easier to sell them, no matter in which section of the 
country they may be located. The manufacturers 
say that the Detroit Vapor Stove line is complete, 
from the small hot plate to the handsomest cabinet 
range, to meet the diversified demands of the com- 
munity. Every Detroit Vapor Stove has the patented 
giant burners which are said to provide the same con- 
venience and give the same cooking results as city gas. 
Dealers are invited to share the benefits of the na- 
tional advertising campaign by writing for further in- 
formation and for the new catalog 32 to the Detroit 
Vapor Stove Company, Detroit, Michigan. 





GAS RANGE PATENT RENEWED. 





Minard A. Possons, Cleveland, Ohio, assignor to 
the American Stove Company, St. Louis, Missouri, 
. has been: granted a re- 
Biss ae newal on his _ patent, 
Ee number 1,160,755 for a 
gas range, the renewal 
number being 14,068. 
The patent is described 
herewith: The com- 
bination with an 
having a baking burner, 
a gas supply valve for 


oven 


burner, a_ broiler 


the 


said 





burner in oven, a 
gas supply valve for the broiler burner, a damper in 
the oven, and means operated by the gas supply valve 
of the broiler burner for opening the damper when 
the valve is open and closing the damper before the 


valve for the baking burner is opened. 
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THE WEEK'S HARDWARE 
RECORD 


Of Interest to Manufacturer, Jobber and Dealer 








AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 








Livingston Vacuum Sweeper Company, Chicago, 
Illinois, has been incorporated with a capital stock of 
$30,000 by Warren lease, Maurice Kozyns and [re- 
mont Arnfield. 

Altorfer Brothers Company, Peoria, Illinois, has 
been incorporated with a capital stock of $90,000. The 
incorporators are Silas H. Altorfer, Alpheus W. AI- 
torfer and Chris A. Sauder. The concern has been 
engaged in the manufacture of washing machines and 


will continue. 





MYLES E. EWING TAKES OFFICE AS 
SECRETARY AND MANAGER OF 
SALES OF FALLS RIVET 
COMPANY. 


Myles EK. Ewing, who for the past seven years has 
been salesmanager of the Kirk-Latty Manufacturing 
Company, Cleveland, has resigned his position to be- 
come secretary and salesmanager of the Falls Rivet 
Company, Kent, Ohio. Mr. Ewing’s many friends 
among the users and distributors of rivets, bolts and 
nuts will wish him every success in his new connec- 
tion. 

Roy H. Smith is treasurer and general manager of 
the Company. 

ee 


EXHIBITORS AT THE INDIANA HARDWARE 
CONVENTION CLAIM OVERCHARGES 
WERE MADE FOR ELECTRICAL 
WORK. 

Considerable dissatisfaction was expressed by the 
representatives of wholesalers and manufacturers over 
the bills rendered by the Company that did the work 
of installing and connecting electric light and power 
lines in the exhibit during the recent convention of 
the Indiana Retail Hardware Association, and a num- 
ber of the exhibitors made a joint formal protest as a 
result of which the Company has written to some of 
them stating that a certain sum covered the entire 
charges and that “no one paid more than $10.00, 
while the minimum was $4.50, most of the bills being 
$4.50 to $5.00.”’ 

The statement does not appear to be entirely cor- 
rect, however, as at least one exhibitor says that he 
paid $12.50, and the “total” which the Company claims 
its bill amounted to, does not seem to agree with the 
fact that there were 27 bills for electric installation, 
some of which called for $10.00 and others from $4.50 
to $12.50. 


The offer of the Company to refund its “profit of 
20 percent” would possibly be accepted with more ap- 
preciation if it had not been limited to those who 
would take the trouble to claim a refund. 

It is reported that the officers of the Indiana Retail 
Hardware Association have taken the matter up, and 
it may be taken for granted that the trouble will be 
adjusted satisfactorily to the exhibitors. 


— 
> 


SOUTHEASTERN HARDWARE DEALERS FORM 
NEW ORGANIZATION. 





The establishment of headquarters at Atlanta, 
Georgia, for the Southeastern Retail Hardware Asso- 
ciation makes that city the clearing house for the af- 
fairs of retail hardware dealers of three southern 
states. 

The Southeastern association was organized at a 
meeting in Atlanta attended by representatives of the 
retail hardware associations of Alabama, [lorida and 
Georgia. 

It was decided to open offices in Atlanta, with \W. 
I.. Harlan as secretary and treasurer. Mr. Harlan, 
who will have active charge of the affairs of the asso- 
ciation, has had wide experience in such business as 
this. Until recently he was for two years assistant 
general agent of the International Harvester Com- 
pany in Atlanta. Prior to that time he was secretary 
and treasurer of the Arkansas Retail Hardware Asso- 
ciation for four years. He was also secretary and 
treasurer to the Arkansas Lumber Dealers’ Associa- 
tion and secretary to the National Hardware Secre- 
taries’ Association. 

The three state associations which form the new 
organization have a combined membership of over six 
hundred. It is the purpose to launch a campaign at 
once which will swell the membership above one thou 
sand. 

In May the association will hold its first annual 
convention in Savannah. An effort will be made at 
the time to take the 1917 convention to Atlanta pos- 
sibly during the holding of the Southeastern Fair. In 
the meantime the executive committee and officers of 
the association will hold frequent meetings at the as- 
sociation’s Atlanta office to discuss the progress and 
problems of southern hardware dealers. 


~~ 


ROY DE VOL GOES INTO OMAHA FIRM. 





Roy De Vol, of the De Vol Hardware Company of 
Council Bluffs, Iowa, son of P. C. De Vol, its founder. 
has disposed of all his stock to the other members 01 
the company, E. L. and Charles Duquette and Arthur 
Hoffmayr. Mr. De Vol has associated himself with 
the Wright-Wilhelmy Hardware Company in Omaha. 
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RESTRICTIONS ON SALE OF REVOLVERS HARDWARE DEALERS OF GREEN COUNTY, 


DO NOT LESSEN CRIME. 


That the obnoxious restrictions which in many 
localities have been placed on the sale of small fire 
arms, such as revolvers and pistols, are absolutely in- 
effective as to the main object—that of preventing the 
criminal from obtaining one of the necessary “tools” 
of his “trade’—has been proven so many times that 
it seems strange that men who might otherwise be 
considered clear thinking should propose and enact 
into law such utterly useless provisions as those which 
form the basis for the Nance Ordinance of Chicago 
and the Sullivan Ordinance of New York City. 

The following letter to AMERICAN ARTISAN from a 
hardware dealer in Chicago points out some of the 
“results” of these anti-revolver laws: 

To AMERICAN ARTISAN: 

LAWS, LAWS, LAWS—AND THEN SOME MORE LAWS. 

When a man is arrested or summoned into court 
and he tells a jurist he did not know there was such 
a law the jurist will tell him that “ignorance of the 
law is no excuse.” 

According to this every man is supposed to be well 
informed on about one half to one million laws. 

It is estimated that there are at least over half a 
million laws in the United States, taking state, town, 
village, etc., laws. One of my friends says there are 
over half a million in the City Hall of Chicago. 

Some lawmakers think that a law will cure rheu- 
matism, lumbago, coughs, colds, hoarseness and sore 
throat. 

All they have to do is to slap a law on the books 
and the thing is cured—maybe ? 

| have always noticed, however, that a lawmaker 
who is elected to protect the people never makes any 
laws against his own business or profession, but he 
is always glad to “soak” some other fellow outside of 
his business and his profession. 

The fire arms law has had over one and one-half 
years’ operation in Chicago and two or more years in 
New York. 

If anybody has noticed any diminution in crime 
let him stand up and be counted. 

The results seem to be just the opposite. 
reads the daily papers, and daily papers are supposed 
to be correct, it looks as if crime has increased. 

When these laws intrduced by Aldermen Nance 
and Sullivan were made to regulate the sale of fire 
arms in Chicago and New York City, it was intended 
that crime would immediately stop, but we have not 
The hardware and 


If anyone 


noticed any stopping of crime. 
sporting goods dealers of Chicago and New York 
have noticed a stopping of legitimate sales, and the 
license clerk has probably noticed a lack of licenses 
being taken out. 

The treasury has probably noticed that less money 
has been received from fire arms licenses than here- 
tofore, but crime seems to be the only thing that has 
not been stopped. 

A DEALER. 


Chicago, February 19, 1916. 


OHIO, ORGANIZE LOCAL CLUB. 


A number of the hardware and implement dealers 
of Green County, Ohio, met February 8th at the busi- 
in Xenia, at the call of James Bb. 

Carson, Secretary of the Ohio Hardware Association. 
As a result, a temporary organization was formed 
which was made permanent at a meeting on l‘ebruary 
15th, under the name of the Green County Hardware 
This meeting was preceded by 


ness Men’s Club 


and Implement Club. 
a dinner at which twenty-four dealers were present. 





ROOF BRACKET PATENTED. 


Edmund A. Schade, New Britain, Connecticut, as- 
signor to The Stanley Rule and Level Company, New 
britain, Connecticut, 


has secured United 
e States patent rights, 
> 
2 under number 1,172,- 


_ 227, for a roof bracket 
described herewith: A 
bracket 


roofing com- 





prising a frame having 
a substantially horizon- 


tal load supporting 





~~ member, a foot and a 
substantially parallel lug at one end thereof and ex- 
tending at an angle oblique thereto, the said lug hav- 
ing a nail hole located above the foot, a supporting 
standard projecting downwardly from the other end 
of said load supporting portion and having a lower 
roof engaging edge, a second supporting standard 
arranged below said horizontal load supporting por- 
tion, and having at igs lower end a roof engaging edge, 
foot on the first mentioned 
projected beneath a roof 


an upwardly directed 
standard arranged to be 


shingle. 
->o-o___—____—_—_—_— 


PACIFIC COAST AUTOMOBILE ACCESSORY 
JOBBERS FORM ORGANIZATION. 


At a recent meeting in San Francisco, California, 
the Pacific Coast Auxiliary of the National Associa- 
tion of Automobile Accessory Jobbers was formed 
with three divisions—northern, central, and southern 

G. £ \ppliance 
Company, San I*rancisco, being chosen as chairman, 
and H. H. West, of the Western Rubber and Supply 
Company, I.os Angeles, as secretary. 

The northern division comprises Spokane, Seattle, 


Hillis, manager of the Electric 


Portland and surrounding territory; the central, San- 
l‘rancisco, Sacramento, I‘resno and Oakland, and the 
southern, Los Angeles, San Diego and other points in 
that section. 

The Auxiliary will work in complete harmony with 
the parent organization and will hold its next meet- 
ing at Del Monte, California, May 25 and 26, follow- 
ing the National Convention of the Association, which 
will be held at Hot Springs, Virginia, May 9, 10, 11 
and 12. 

William M. Webster, Chicago, Commissioner of the 
National Association of \ccessory Job- 
bers, was largely instrumental in organizing the Pa- 


Automobile 


cific Coast Auxiliary. 
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Canvassing Has Been Proven Successful 


By Many Hardware Retailers 


By Wi.uiiam T. Gormtey, of Bullard and Gormley Company, Chicago, Illinois. 











One of the questions in the pamphlet used at the 
various conventions of Retail Hardware Dealers’ As- 
sociations which are now 
being held, as guide for the 
Question Box discussions 
was that pertaining to can- 
vassing. . 

Although this question 
had particular reference to 
the selling of implements, 
it may be well to consider 
this matter in connection 
with many other lines now 
sold by the retail hardware 
dealer, and I shall in the following outline some of 
the reasons why canvassing may be advisable under 





Willlam T. Gormley. 


some circumstances and also cite some of the disad- 
vantages. 

‘rom my personal knowledge of the way some of 
my retailer friends are conducting their business | 
feel that on some lines canvassing is almost necessary 
if any large business in such merchandise is to be 
built up, but that in itself is no reason why the dealer 
should not stock the line and make a determined 
effort to get the business. 

I am firmly convinced that in the average small city 
the day of the exclusive hardware store is a thing of 
the past so far as being a very profitable enterprise. 
We have arrived at the period of the “Hardware De- 
partment Store,” carrying not only what is usually 
classed as hardware, but such lines as vacuum sweep- 
ers and cleaners, electrical household utensils, wash- 
ing machines—both hand and power—automobile ac- 
cessories, paints, oils and varnishes, refrigerators, etc. 

While, of course, it would be extremely desirable 
if such a thing were possible, to have every sale made 
in the store, the fact remains that on many of the 
lines mentioned it has been proved that the best re- 
sults are obtained by canvassing for the business. 

The question then naturally arises, how the added 
expense of such a method can be provided for—if 
there is an added expense—and right here I want to 
interpose the statement that in many instances there 
will be no added expense. 


As an example, let us suppose—not an imaginary ~ 


case, but one which quite recently came to my atten- 
tion—that a dealer decides to put in a line of vacuum 
sweepers and cleaners. 

There are at the present time large numbers of indi- 
vidual canvassers in the field who travel from town 
to town, stopping at each place from a week to a 
month or more and not only paying their expenses 
but making good money selling these very convenient 
and attractive housekeeping appliances by personal 
solicitation, so, viewed from that standpoint, there 





seems to be no reason for the hardware dealer to be 


afraid of the matter of expense. 

But as a matter of fact, there are frequent periods 
when the dealer and his salespeople haven’t enough to 
do in the store, and this spare time can be utilized to 
good advantage by so arranging the routine work of 
the business that one or more of the salespeople can 
be sent out to canvass the homes in the town as well 
as in the surrounding country, without increasing the 
daily expense account to any extent. 

The important point, of course, is to have these 
salesmen properly trained in demonstrating the vac 
uum sweeper or cleaner, since that is the article we 
have chosen for illustration. The salesman must 
know every little or big feature of the appliance that 
can be used as a talking point—and, of course, he 
must have what we call the “selling instinct.” 

In other words, it will not do to send out a man 
who has not shown by his work in the store that he 
can create sales. He must be of the kind that knows 
how to take advantage of any little “opening” given 
him by the “prospect.”’ 

With such a man it will often be found good policy 
to keep him out every day in the week except those 
when trade is so brisk that his presence is needed in 
the store. There need be no fear—he will pay good 
profits on the business he secures directly. 

And indirectly such a man will bring a consider- 
able amount of sales to the store, by calling attention 
to other lines carried in stock, mentioning new articles 
that have just arrived, taking orders for items which 
the customer on whom he is calling happens to be in 
need of. 

Now for the disadvantages, for there are some, 
although many are largely imaginary: 

The basic idea of conducting a hardware store 
with a well selected stock is, of course, to have the 
customer come in and make his purchase, figuring that 
while he is in the store he will notice other articles in 
which he may be interested by the salesman who is 
“on the job’ and that additional purchases may be 
made by him. If the sale is made at the home of the 
customer, this is not possible, and this opportunity is 
therefore lost. 

To this I would say that the wide-awake salesman 
who is out on a canvass will do exactly what the “in- 
side” salesman is doing, and he will sell many other 
items than the one for which he is making the special 
effort. 

Another objection that may be made is that it is 
very difficult to get any “inside” salesman to do can- 
vassing, but if the salesman is anything beyond a 
mere order taker he will quickly see the opportunity 
to make himself more valuable to his employer and 
thus to earn and receive more money for his work. 
It goes without saying that different metho !s must 






























be employed in selling different articles by canvass, 
and in the following articles I shall outline some of 
the points that have been found practical and suc- 
cessful in the sale of vacuum sweepers and cleaners, 
washing machines, paints, stoves, etc., by personal 
solicitation of salesmen from regular retail hardware 


? 


Chicago, February 21, 1916. 


stores. 
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PROMINENT HARDWARE DEALER SPEAKS 
ON RELATIONS BETWEEN BANKER 
AND MERCHANT. 





At the recent meeting of the Arkansas bankers’ 
Association, Hamp Williams of Hot Springs, Ar- 
kansas, who for many 
years has been prominent 
in hardware circles, espe- 
cially in the Southwest, de- 
livered the following very 


instructive address on 
“The Relations Between 
the Merchant and His 


Banker,” in which he 
pointed out, among many 
é others, the fact that if the 
Hamp Williars. merchant gives his banker 
full information about his business, the latter 
often be in position to and in practically every case 
does render him material assistance in financing his 


business on a profitable basis: 
The Merchant and the Banker. 

The relationship of merchant to banker is exactly the 
same as the banker to the merchant—one can’t live without 
the other. 

There are some merchants who try to get by and never 
borrow money from the banks, and there are others who 
depend too much on the banks. They figure if they get 
behind, the banks will help them out, while the merchant who 
loses his discounts on terms 2 per cent ten days or sixty days 
net, pays about 14 per cent per annum in that way, when he 
could have borrowed money to discount his bills at 8 per 
cent; furthermore, when he takes the sixty days allowed him 
by his jobber, he lowers his credit. The jobber understands 
very well what he has lost by losing his discount and paying 
his bill at the end of the sixty days. He figures that he has 
no credit at home, otherwise he would have borrowed the 
money from his bank and taken the discount. 

Merchants Should Confide in Their Bankers. 

Merchants should be as confiding with their banker as 
they are with their doctor about their health or the preacher 
about their religion. Make a clean breast to your banker of 
your real financial condition. Take him into your confidence, 
tell him the whole truth about everything relating to your 
business, and then if you strike a snag, your banker will know 
how to advise and help you; but if you keep your banker in 
the dark up to the time of your trouble, you have waited too 
long. He will quite naturally say to you, “Why didn’t you 
come to me before you got into trouble?” Why wait until 
the last minute? If you are close to your banker, he can 
help you, and as a rule they are very safe business men, and 
very capable. 

It is very damaging to any community to have a mer- 
chant fail in business. The banks are sometimes responsible 
for failures. They, in some instances, fail to do their duties. 
Through friendship and over-confidence, they extend too 
much credit to a merchant without making the proper inves- 
tigation; they presume too much. 

Over-Borrowing. 
Another bad practice the banks have is, they will allow 
a merchant to over-borrow if he can furnish the proper en- 
orsement. That is wrong and is very bad business. If you 
now the merchant is in a failing condition, you do a great 
Wrong if you allow him to drag someone else down with him. 
If you are the right kind of a banker and deserve the name, 





will 
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you will refuse to loan money to anyone who is in a failing 
condition, and in some way convey that information to his 
endorser. 

No persons should ask their banker to finance their busi- 
ness. If they haven’t sufficient ready money, it is all right 
to borrow it, provided they have property of their own suffi- 
cient to justify the loan. 

Agriculture, Manufacturing and Commerce. 

The banker should be the best posted man in his com- 
munity on agriculture, manufacturing, commerce, or what- 
ever it is that his town and country depends upon for its 
sustenance. He should also know land values, and should 
be especially informed on the financial condition of his city 
and county. He should take special interest in all things per- 
taining to the upbuilding of schools, roads, streets—in fact, 
all things that help the community, as he depends upon it 
for his living. The banker acts as a go-between; he fur- 
nishes the money for the merchant to buy goods. His busi- 
ness is merely a medium of exchange. 

If merchants were well informed upon what their credits 
were based, they would no doubt be more careful. Credit is 
largely based on ability, honesty, morality and industry. These 
qualities, in conjunction with property holdings unincum- 
bered sufficient to represent a value equal to the amount 
asked for, constitute a good risk, but the four first mentioned 
enter largely into their rating. The smaller per cent you 
show in either of the four qualifications, the greater per cent 
of property holdings you must have in excess of your loan. 

Credit Statements, 

I furnish my bank from time to time, as conditions and 
circumstances require, a complete financial statement of my 
affairs. Every year after we have completed our inventory 
and it is signed by the president and secretary, we furnish 
our banker with a true copy. That, together with our other 
qualifications, is a basis of our credit. 

f | Were a Boy. 

3anks should be a clearing house for the farmers as 
well-as the merchants. If everybody would deposit their 
money in the bank and check against it, the country would 
be in a much better condition. If I were a boy, earning six 
dollars per week, I would deposit that money in some bank 
and check against it. In this way I could have my paid 
checks as a receipt against my debts and purchases, and I 
would be getting the actual experience and learning the rela- 
tionship between lender and borrower. I would also form 
the acquaintance and secure the friendship and good will 
of the banker. I would know at the end of the month what 
I had spent my money for, and I might get a lesson in 
economy by doing this. 

The merchant should encourage his customers to deposit 
their money in the banks. More men have lost money out 
of their pockets than have through the banks. Money buried 
or in a safety box or in your pocket is a loss to you and 
yours and to the community also. Money deposited in the 
banks immediately becomes available. The greater the de- 
posits in your banks, the greater prosperity you will have in 
that community. 

Advantages of a Checking Account. 

If, after a farmer has bought a bill of goods, he takes 
out his check book and writes me a check for the amount, | 
naturally place a higher estimate on him than I would if he 
had paid me the cash. He conveys the idea to me that he is 
a business farmer, and I wonder if he has considerable money 
in the bank; but if he pulls from his pocket a little greasy 
wallet and takes the money from it, I can usually size up his 
pile. If he makes a mistake and pays me too much, he must 
depend upon my records to show the transaction, and if my 
system of doing business is no better than his, we can never 
tell. On the other hand, if he gives a check, the mistake is 
easily found. 

When I started into the hardware business, just twenty 
years ago, I immediately opened up a bank account. I num- 
bered my first check No. 1, February 1, 1896, and the last 
check we issued, 20 years later (1916), was numbered 15,458. 
That within itself is some information. 

A Clcse Relationship. 

The relationship of merchant to banker is very close, but 
should be much closer. The merchant converts merchandise 
into money and money into merchandise, while the banker 
furnishes the money to the merchant to buy the merchan- 
dise and receives money in return for money, with a small 
amount of interest added. There is no class of business so 
closely affiliated with the banks as the merchants. I often 
think that the banker should be a good mixer, as well as the 
merchant. A frown and a cold handshake may keep some 
objectionable persons from approaching you or striking you 
for a loan, but that same cold handshake will keep a greater 
number of good people from you. Don’t forget that. 

If you are not interested in the upbuilding of the mer- 
chants, why should they be interested in you? There are 
too many banks that depend too much on money power for 
business, and you may have a sufficient amount to force 
business your way, but that will not keep the people from 
knowing that you are an old hog. There is something re- 
quired of the banker as well as the merchant. He, too, should 
be a good citizen, progressive, charitable, honest, and of good 
moral character. He should be a willing worker and extend 
the glad hand to all public enterprises. 
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EXHIBITS IN AMERICAN ARTISAN 
WINDOW DISPLAY CONTEST 











PATRIOTIC WINDOW DISPLAY. 


The patriotic window display shown herewith was 
arranged by Ek. A. Whitten for the Whitten Company, 
Limited, Bracebridge, Ontario, Canada, and received 
Honorable Mention in AMERICAN ArtTISAN Window 


Display Competition. 


was formed of cash boxes, and the gun turrets “fore 
and aft” were inverted feed measures with tin horns 
attached to serve as long range guns. Projecting ai 
regular intervals on both sides were cannon, made 
of brass hose nozzles mounted on barn door track 
hangers. The masts were formed of steel fishing rods 
and spools of fine wire, roped with chalk-line, while 
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Patriotic Window Display Receiving Honorable Mention in AMERICAN ARTISAN Window Display Competition. Arranged by 
E. A. Whitten for the Whitten Company, Limited, Bracebridge, Ontario, Canada. 


The chief feature of the window display was a 
battleship made entirely from hardware, everything 
used in its construction being taken from the regular 
stock of the store. The hull was formed with two 
large cross-cut saws, bolted together at the ends and 
spread apart at the center. Sheet zinc covered the 
deck, the funnels were made of conductor pipe and 
the ventilators of galvanized elobws, all these parts 
being of a steel gray color, so as to give the whole a 
“battleship gray” appearance. 

The bulwark rail was made of steel jack-chain, with 
ordinary hat and coat hooks for uprights. The bridge 





a round mouse trap did duty as a “crow’s nest.” An 
electric hand lamp served as the headlight and ram- 
rods formed the flagstaffs from which flew little Union 
Jacks and the British Man-of-War flag. Between the 
masts was suspended the wireless apparatus, made of 
galvanized fence wire and copper snare wire, and here 
and there on the deck were placed piles of ammuni- 
tion. The dreadnought itself was represented as be- 
ing under full steam on a sea of green cheesecloth. 
The background of the window was appropriately 
decorated with portraits of King George and Queen 
Mary, a picture of the British Bull-Dog. Canadian 
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flags and pennants, and flags of the different nations 
involved in the present war. Stacks of guns and am- 
munition, nicely arranged at the sides of the window 
added to the martial appearance of the window and 
completed the setting for the display in front, where 
were shown pocket and table knives, axes, sharpen- 
ing stones, watches, etc. 

The novelty of this window display and its timeli- 
ness combined to make it very attractive and inter- 
esting. The owners state that it received much favor- 
able comment and proved to be one of the most effec- 
tive window displays they had made for some time. 


o> 


SYMMETRICAL WINDOW DISPLAY OF 
PAINTS. 





The window display of paints shown in the accom- 
panying illustration was arranged by Jess Bole, 115 
South Street, Johnstown, Pennsylvania, and because 
of its neatness, simplicity and symmetry, was awarded 
Honorable Mention in AMERICAN ArtiIsSAN Window 


Display Competition. 


quickly noting the varieties of paint in stock and for 
this reason it no doubt proved to be quite effective. 





MACHINERY EXHIBITION HALL TO BE 
OPENED IN NEW YORK CITY. 


It is announced that a Machinery Hall, for the ex- 
hibition and demonstration of weighty and complex 
mechanisms will shortly be opened in the Grand Cen- 
tral Palace, New York City, a part of the new ter- 
minal of the New York Central and New Haven Rail- 
roads, in the center of the new business zone of the 
metropolis. This action is under the direction of the 
Merchants’ and Manufacturers’ Exchange of New 
York, which states that the establishment of Machin- 
ery Hall will give manufacturers of machinery the 
opportunity they have sought for years—that of in- 
stalling and demonstrating at small cost all the modern 
machinery to the host of manufacturers and machin- 
ery buyers from both the United States and foreign 
countries—in other words, to create a permanent 
salesroom that will serve as both an exchange and a 
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Window Display of Paints Receiving Honorable Mention In AMERICAN ARTISAN Window Display Competition. 
Arranged by Jess Bole, 115 South Street, Jchnstown, Pennsylvania. 


The window containing the display is fourteen feet 
long and seven and one-half feet deep and had a back- 
ground of composition board covered with wall paper. 
The step arrangement in the center was made of half 
ineh pine boards with red silk tacked on the steps and 
the front, the material over the latter being plaited 
in fan shape. 

On the steps were placed pyramids of cans and con- 
tainers of gold and silver bronze paint. An eighteen 
inch pedestal at each end of the window was sur- 
mounted with a three foot board covered with green 
crepe paper. In the center of each board a plaster 
paris bear was held up by several containers, and the 
remainder of the space was occupied by small pyra- 
mids and single cans of the various paints. 

The floor was also covered with green crepe paper 
and at regular intervals neat pyramids of cans were 
arranged in a semi-circle. The space between the arc 
and the window displayed sets ot brushes, with adver- 
tising matter at the sides. “The neat and simple ar- 
rangement afforded the onlooker the opportunity of 


center of machinery manufacturing and allied indus- 
tries. [ull particulars will be sent upon request, by 
the Merchants’ and Manufacturers’ [exchange of New 
York, Lexington Avenue and 46th Street, New York 
City. 
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REGISTERS TRADEMARK ON METAL FENCE 
POSTS. 


The Janesville Barb Wire Company, Janesville, 


Wisconsin, has secured copyright on the trademark 


P 
pe ® 


fence posts. 
24, 1915, and the claim was filed December 7, 


shown in the accompanying illustra- 

tion, under number 91,265. The par- 
“# ticular description of goods is metal 
The Company claims use since March 
1915. 
ee 

The hardware dealer who neglects the little leaks 

paves the way to failure. The big leaks are ever 
insistent in a demand for reform, but the little leak is 
shoved aside as not being worth bothering with. 
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HARDWARE CLUB 
OF CHICAGO AND ITS DOINGS 











The Leap Year Party given by the Ladies’ Auxili- 
ary of the Hardware Club of Chicago on Washing- 
ton’s Birthday was a great success, and was largely 
attended. 

Great credit should be given to the ladies for the 
delightful way in which they entertained the gentle- 
men. 

Dancing and card playing were indulged in until 
eleven o'clock. The ladies then chose their partners 
for the grand march, which was led by Mr. A. Vere 
Martin and Mrs. A. J. Coleman, to the dining room 
and had light refreshments which was followed by a 
musical program, Mrs. John playing the violin accom- 
panied by Miss Hickey and receiving great applause. 
Mrs. Fred A. Carpenter sang “A Perfect Day” and 
also told how this beautiful song originated. 

Miss Agnes Lawson and Miss Ohlendorf sang in 
their usual perfect manner. 

The Refreshment Committee, composed of Mrs. 
Ohlendorf, Mrs. Billings, Mrs. Edwards and Mrs. 
Kngelhardt, deserve special mention for the beauti- 
ful way the tables were decorated. The Reception 
Committee was composed of Mrs. FE. A. Wilson, Mrs. 
H. B. Macrae and Mrs. Edgecomb. The ladies were 
very much pleased with Mr. Martin’s splendid talk 
concerning their welcome in the new club rooms. 

Prizes were won by Mr. Warren Edwards and Mrs. 
Story. Booby prizes by Mrs. Delabahr and Mr. Fred 
Ruhling. 

The next meeting will be held Wednesday, March 
8th, at 2:30 P. M., cards being the entertainment. 
Refreshments will be served. 

Theatre Party at The Palace March Sixth. 

As announced in the February 19th issue of 
AMERICAN ARTISAN, the Hardware Club is planning 
a theatre party on Monday evening, March sixth, at 
the Palace Theatre. A_ specially fine program is 
promised, it is quite certain that other visitors to 
this theatre will know that there is a Hardware Club 
in Chicago of considerable size, for already half of 
the tickets reserved have been sold. Tickets at $1.00 
each may be secured at the office of the Hardware 
Club or from any member. 


= 
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TRADEMARK FOR DOOR CHECKS AND 
SPRINGS. 





Under serial number 91,780 copyright has been 
granted to the Norton Door Check Company, Chicago, 
—_— Illinois, | for the trademark 
NORTO shown in the accompanying 
N illustration. The particular 

description of goods is door checks and door springs. 


Phe Company claims use since the year 1880 and the 
claim was filed December 27, 1915. 


NEW OFFICERS OF NORTH DAKOTA RETAIL 
HARDWARE ASSOCIATION. 





At the annual convention of the North Dakota Re- 
tail Hardware Association, held February 16, 17 and 
18 at Grand Forks, the following officers were chosen: 

President—Hubert Harrington, Fargo. 

First Vice-president—Otto Sougstad, Northwood. 

Second Vice-president—C. W. Parker, Lisbon. 

Secretary—Charles N. Barnes, Grand Forks. 

Treasurer—A. J. Smith, Carrington. 

The Board of Directors is composed of the follow- 
ing: John R. Vestre, Drayton; Hubert Harrington, 
Fargo; Otto Sougstad, Northwood; W. R. McIntosh, 
Bottineau; H. A. Moe, Church’s Ferry; A. J. Smith, 
Carrington; F. S. Rickbeil, Cando, and Charles N. 
Barnes, Grand Forks. 
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PATENTS STATIONARY KNIFE BAR FOR 
LAWN MOWERS. 





Harry T. Coldwell, Newburgh, New York, has been 
granted United States patent — under number 








1,171,593, for a stationary knife bar for lawn mowers 
described herewith: A reversible stationary knife for 
lawn mowers provided with plane portions on its 
upper and lower faces, and having a vertically dis- 
posed longitudinal edge connecting said faces, said 
longitudinal edge being provided with a recess ex- 
tending longitudinally thereof, portions of the surface 
of said recess directly intersecting both upper and 
lower plane faces of the knife, to form acute angular 
cutting edges. 
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GOVERNMENT SUIT AGAINST AMERICAN 
CAN COMPANY DECIDED IN FAVOR 
OF COMPANY. 








Judge John C. Rose of the United States District 
Court in an opinion rendered on February 23rd in the 
suit instituted by the Federal Government against the 
American Can Company decided that at this time 
there is no reason for ordering a dissolution of the 
Company, as the Government’s charges of monopo- 
listic practices were not sustained. 
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HANGERS FOR UNCOMMON GARAGE DOOR 
REQUIREMENTS. 


In the construction of garages many situations 
arise where the usual type of swinging or sliding door 





Lane Garage Door Hangers in Use. 


is very inconvenient if not quite impossible to install. 
For cases such as these the manufacturers of the 
Lane garage door hangers offer several plans employ- 
ing these devices, and regarding these they state that 
one or another of these plans will satisfy the require- 
ments and will be found appropriate in practical ap- 
plication and operation. The accompanying illustra- 
tion shows a perspective view of one of the installa- 
tions with Lane garage door hangers in which the 
door is mounted on independent trackways with 
swivel hangers. This equipment is said to operate 
very easily and to be used extensively for public and 
private garages. Dealers can secure sketches and 
descriptions of the various plans, together with full 
information of the garage door hangers by address- 
ing Lane Brothers Company, Poughkeepsie, New 
York. 


————- +e 


PATENTS SAFETY RAZOR AND RAZOR. 


Henry J. Gaisman, New York City, assignor to 
the AutoStrop Company, New York City, has pro- 





1,171,605 1,171,604 cured United States 
ad Je . 

he ng J patent rights, under 

2¢ VX 4 ge numbers 1,171,604 and 

e ) ye 1,171,605, for a safety 

6 Fea ‘y razor and a razor, re- 


spectively, described in 
the following: 

1,171,604: A_ safety 
comprising a frame having a curved por- 
tion, a guard having an extension pro- 
vided with a curved portion opposed to 
the curved portion of the frame, and 
means for retaining said curved portions 


razor 


Number 


in curvilinearly movable relation. — 

Number 1,171,605: A razor comprising a handle, 
4 movable member thereon, a guard carried by said 
member, a blade holder rotatively carried by the han- 
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dle, and coacting means movable relatively to said 
handle to rotate said holder relatively to said guard. 





NATIONAL CONVENTIONS TO BE HELD 
IN 1916. 


The following national conventions of associations 
of manufacturers, retailers, and wholesalers of hard- 
ware and kindred lines have been announced: 

_ American Hardware Manufacturers’ Association, at Bir- 
mingham, Alabama, April 18, 19, 20 and 21, 1916. F. D. 
Mitchell, New York, secretary. 

Southern Hardware Jobbers’ Association, at Birming- 
ham, Alabama, April 18, 19, 20 and 21, 1916. John Donnan, 
Richmond, Virginia, secretary. 

Old Guard Southern Hardware Salesmen’s Association, 
at Birmingham, Alabama, April 20, 1916. George H. Hillman, 
Nashville, Tennessee, secretarv. 

Stove Founders’ National Defense Association, at New 
York City, May 9, 1916. Robert W. Sloan, Pittston, Penn- 
sylvania, secretary. 

National Association of Stove Manufacturers, at New 
York City, May 10 and 11, 1916. Percival W. Elliott, Boston, 
secretary. 

_ American Iron and Steel and Heavy Hardware Asso- 
ciation, at Pittsburgh, May 24, 25 and 26, 1916. Arthur H. 
Chamberlain, New York, secretary. 

National Association of Automobile Accessory Jobbers, 
at Hot Springs, Virginia, May 9, 10, 11 and 12, 1916. William 
M. Webster, Chicago, Commissioner. 

National Retail Hardware Association, at Boston, Massa- 
chusetts, June 12 to 15, 1916. M. L. Corey, Argo, Indiana, 
secretary. ‘ 
_ National Warm Air Heating and Ventilating Associa- 
tion, at Detroit, Michigan, June 14, 1916. Allen W. Williams, 
Columbus, Ohio, secretary. 


National Association of Sheet Metal Contractors, June 
20, 21, 22 and 23, 1916, at Peoria, Illinois. E. L. Seabrook, 
Philadelphia, secretary. 


ARs INS! 
OBITUARY. 


R. R. Jacob. 

R. R. Jacob, a former retail hardware dealer of 
Waynesboro, Ohio, and later promoter of the Amer 
ican Hardware and Supply Company, Pittsburgh, died 
suddenly February 22nd, at his home in Pittsburgh. 
Pneumonia and valvular heart trouble aggravated by 
a recent law suit are said to have caused his demise. 
He was taken off the train unconscious from an at- 
tack of the heart returning home after the trial at 
Canton, Ohio. His son is general manager of the 
American Hardware and Supply Company. 

George T. Hawley. 

One of the pioneer hardware men of the Pacific 
Coast has passed away. (George T. Hawley, who es- 
tablished the hardware firm of Marcus C. Hawley and 
Company, at San Francisco, died recently after a brief 
illness. He was born in Bridgeport, Connecticut, in 
183g and went to San I‘rancisco in 1852. Some years 
ago the business was taken over by the Pacific Steel 
and Iron Company. At the time of his death, Mr. 
Hawley was one of the owners of the Hawley-King 


Hardware Company at Jos Angeles. He is survived 


by the widow, two sons and three daughters. 


Alexander Saunders. 
Alexander Saunders, president of the D. Saunders 
Company, Yonkers, New York, died recently at his 
He was 78 years of age and 


Until a few weeks ago he was 


home from pneumonia. 
was born in Yonkers. 
actively engaged in the management of the Company. 
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Retail Hardware 





in Successful Convention 


Dealers of Ohio 








The Twenty-second Annual Convention of the Ohio 
Hardware Association which was held Iebruary 22, 
23, 24 and 25, at Cleveland, was an unqualified suc- 
cess. The attendance was exceptionally large and the 
interest manifested by the delegation in the discussions 
was a safe indication of their appreciation of the im- 
portance of the problems presented. 

The sessions were at the Hollenden Hotel Assem- 
bly Room, while the exhibit was in the Central Ar- 
mory. 

The following officers and committees have had 
charge of the work during the past year: 

President—H. LB. McGrath, Cleveland. 

Vice-president—John C. Schultz, Wooster. 

Secretary—James 13. Carson, Dayton. 

Treasurer—John G. Getz, Kent. 

Directors—J. R. Wilson, Circleville; L. Ee. Howell, 
Ironton; Charles Lammers, Madisonville; Wallace 
Beamer, Carrollton; N. N. Hunter, Jamestown; J. G. 
Bell, Hillsboro: Charles Kobmann, Cincinnati; H. 
Diamond, Galion; l‘orrest C. Secrest, Chillicothe; I. 
C. Massey, Osborn. 

exhibit Committee—W. L. Jacobs, Columbus; W. 
LL. Millikin, Columbus; Albert Boebinger, Cincinnati. 

Committee on  Resolutions—Charles Lammers, 
Madisonville; O. I*. Delenbaugh, Lorain; J. I’. Neile, 
Zanesville: C. C. Heller, Beaver Dam; P. G. Wuertz, 
Cleveland. 

Committee on Memorial—Miles J. Watson, Ober- 
lin; Charles I*. Hauck, Springfield; L. M. Kreig, New- 
ark; Charles Carr, Salem. 

Committee on Legislation—Joseph H. Goldcamp, 
tancaster; J. C. Murphy, Cleveland; John Weigle, 
Cincinnati; Edward Wust, St. Marys; William A. von 
Behren, Toledo. 

Auditing Committee—W. D. Jones, Cleveland; 
lkdward It. Jenkins, Columbus ; John C. Thomas, New 
Philadelphia. 

Committee on [lection—P. FE. Snyder, Blanchester : 
D. O. Thompson, Cambridge; William A. Mapletoft, 
lorest. 

Chairman of Question Box—lorrest C. Secrest, 
Chillicothe. 

TUESDAY, FEBRUARY 22. 

The opening session, to which all members, active, 
honorary and traveling, as well as the ladies and other 
visitors were admitted, was called to order by Presi- 
dent H. B. McGrath, after which Harry Diamond, 
the “Harry Lauder of Hardwaredom,” led the Con- 
vention in singing “America,” followed by an invoca- 
tion delivered by John F. Baker, of Dayton. 

Colonel J. J. Sullivan, president of the Central Na- 
tional Bank of Cleveland, gave the official welcoming 
address, his text being “Cleveland and its Hardware 
Industries.” 


The response was made by President McGrath in 
his usual happy manner. 

C. A. Jewett, salesmanager of the George Worth- 
ington Company, spoke on “Our Honorary Mem 
bers,” which was followed by a violin solo by James 
D. Johnson, after which Llewellyn E. Pratt, of the 
Associated Advertising Clubs of the World delivered 
an address on ‘The Infantry of Advertising.” 

After a song by Miss Rose McCarthy, the meeting 
went into executive session, at which the Constitution 
and By-Laws were changed, so that nominations for 
officers after this year will not be made from the floor, 





H. B. McGrath, 
Re-elected President, 
Ohio Hardware Association. 


but by a Nominating Committee of five members ap- 
pointed by the President. ; 

At an executive session in the evening Charles 
William Burrows spoke on the campaign conducted 
by the One Cent Letter Postage League. 

WEDNESDAY, FEBRUARY 23. 

The Wednesday session was an executive one and 
was called to order at g A. M. 

President H. B. MeGrath delivered his annual ad- 
dress in which he urged that the Association place 
itself on a firm self-supporting basis by advancing the 
membership dues. 

Annual Address of President H. B. McGrath. 


One year ago when you honored me by electing me to 
the highest office obtainable in the state association, had 
[ at that time presumed to predict a vear of unusual busi- 
ness activity and wonderful prosperity you would in all 
probability have thought I was altogether too optimistic 
in my prediction, but such is the case. Take, for instance, our 
factories running double shifts; the hum of the machinery 15 
constant night and day—machinery of all kinds, new and 
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second hand, unobtainable at most any price. Our mills in 
the same condition. The railroads overburdened in the trans- 
portation of the products produced by them, to say nothing 
of the bountiful crops which nature and man have too won- 
derfully endowed us with the past year. No doubt a great 
deal of this prosperity is attributed to the horrible, barbar- 
ous state of affairs that exist on the other side of the Atlan- 
tic and is one of those ill winds that blows somebody some 
good. 

As a natural consequence resulting from such a state of 
affairs prices do and have soared. Our particular line has 
felt it tremendously, and we should be wide awake to the 
existing conditions and with every means within our power 
keep posted on prices and conditions and not be caught nap- 
ping, but rather as live-wire merchants participate in this 
prosperity. 

Urges Local Club Organization Work. 

Our association has enjoyed a prosperous year, as re- 
ports to follow will indicate. Our membership is larger 
and our financial condition much better. I have always been 
firm in the belief that the only way for this or any similar 
organization to become large and effective is to get out over 
the state and do personal work. There has been more of 
this done in the past year, and would suggest that even 
more be done in years to come. Some local and county 
organizations have been formed and many new individual 
members have been obtained. There are still greater fields 
to conquer, and | trust this work will go on with greater 
zeal than ever. 

It was my great pleasure to be in Toledo when they 





John G. Getz, 
Retiring Treasurer, 
Ohio Hardware Association. 


organized locally; also in Lorain when their county organ- 
ized, 
Higher Membership Dues Necessary. 

In regard to finances, it is needless for me to stand up 
before an intelligent body of men such as are here repre- 
sented and attempt to expound to them the value and neces- 
sity of having a good financial standing or rating. We are in 
a better financial condition today, | am confident, than ever 
before, for which | take no particular credit, as the condition 
of our treasury in years gone by has been such that with any 
kind of good business judgment and honest, economical 
administration, affairs could be vastly improved upon. As 
a means of further bettering our financial condition, would 
suggest that the dues of the active members be increased 
to five dollars and the honorary members to two dollars per 
year, which I am sure would be acquiesced in by all members, 
as we then would be getting value received. 

__ I would also further suggest to investigate the advisa- 
bility of throwing open to the general public our exhibit hall 
Part of the time and charging a nominal admission fee. 
These suggestions, together with others which might be 
advanced by our members and which I am sure would be 
valued by your officers, combined with a highly efficient busi- 
ness administration would in time put us in a position where 
Wwe would be entirely dependent upon our own resources. 
Ve would not be compelled to go out and solicit funds for 
the maintenance of any part of our work. Gentlemen, there 
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is much food for thought in the foregoing, and I hope it 
will be properly digested and bear fruit in the future. 

This organization is a big business proposition and should 
be conducted as such. Every one of you members is a stock- 
holder, and in view of this fact more thought, time and atten- 
tion should be given, not only to the selection of your officers 
who are entrusted with the administration of its affairs, but 
also to the general welfare and interest of the association. 
Four years ago in this very room a resolution was passed 
to have our officers and directors meet quarterly, with the 
view to making, if possible, our association more active and 
of more value to us: to take care of any problems or diffi- 
culties which might arise among our membership. In regard 
to the latter, during my service on the board we have had 
comparatively few problems or difficulties come up which 
required our attention, and [| take it that all problems have 
been solved and no difficulties arisen. However, I believe 
we could and should make more of our association. 

Better Credit System. 

Credits—We have heard a great deal in the past few 
years about efficiency in buying, also in salesmanship, but 
little or nothing about efficiency in the credit end of our busi- 
ness, which [ consider of equal importance. I therefore 
think it not only timely but advisable to put in vogue some 
good, practical, original system of credit terms—for instance, 
5 percent cash, 2 percent in 30 days, net 60 days, and at 
the expiration of 60 days charge interest at 6 percent. The 
manufacturers arid jobbers are more strict in regard to 
extending credit, also terms of payment. If your check is 
net in on the Ilth of the month you get no 2 percent dis- 
count; if your account runs overtime they at once get busy. 
That is good business, and | take off my hat to them. What 
about the banks? They scrutinize your standing pretty 
thoroughly before doing business with you. How many of 
you ever borrowed money of them without paying interest? 
We have the same_right to exact such terms and conditions 
as they, but we do not exercise such rights. I would sug- 
gest that our association devote some of its energy along 
this line. 

Competition From Drug Stores. 

I wish to call ycur attention to a law on the statute 
books of this great state which has been sadly neglected and 
broken at will. J refer to the Sunday Closing Law, an 
excellent law and one which should be enforced now more 
rigidly than ever, because of the fact that we have a new 
competitor in the field. How many of you have been keen 
enough to note the advances being made by this new depart- 
ment store doing business under the guise of a drug store? 
I am told that the druggist magazines and drug jobbers 
admit the large majority of prescription departments in these 
so-called drug stores are run at a loss instead of a profit. 
They are too busy selling hardware, cutlery, stationery, photo 
supplies, paints, etc., to fill prescriptions. No wonder people 
are losing confidence in the one-time drug stores and are 
having their physicians furnish their medicine when they 
go into their places Sunday and week days and see the pro- 
prietor and clerks doing nothing but selling grass and flower 
seeds, kodaks, plated knives and forks, razors, not to men- 
tion sundry other such commodities. Why should they not 
be compelled to close one day in the week the same as we do? 
This is not a matter which affects a big majority of our 
members only, but other lines as well. If this is a good and 
just law it should not only have the backing of our organ- 
ization, but others, in seeking its enforcement, thereby giv- 
ing us all an equal chance at the business which rightfully 
belongs to us. Some will say it can’t be done, which reminds 
me of this poem: 

It Can Be Done. 

Somebody said that it couldn’t be done, 

Jut he, with a chuckle, replied 


That “maybe it couldn’t,” but he would be one 
That wouldn’t say so till he tried. ; 
So he buckled right in, with the trace of a grin 


On his face. If he worried he hid it. 
He started to sing as he tackled the thing 
That couldn’t be done—and he did it. 
There are thousands to tell you it cannot be done; 
There are thousands to prophesy failure; 
There are thousands to point out to you, one by one, 
The dangers that wait to assail you. 
3ut just buckle in, with a bit of a grin, 
Then take off vou coat and go to it. 
Just start in to sing as you tackle the thing 
That “cannot be done”’—and you'll do it. 
One-Cent Postage and Parcel Post.—While 
been some headway made to get one-cent postage, the re- 
sults have been to me somewhat disappointing. We should 
get back of this proposition more strongly and lend more 
impetus to this most important measure, as it means so much 
to us retailers. We should bend every effort to have our 
government put this branch of our business (I say our busi- 
ness, as it is a part of your and my business) on a good, 
sound, paving basis. Are we to continue our not watchful 
and sleepful waiting, or are we to prepare and assert our 
selves? I trust most earnestly it will be the latter. I am 


there has 
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reminded of the mighty oak which from a little acorn grew. 
May this movement grow and develop like the ponderous 
oak, having the strength to so readjust the postage and 
parcel post problem as to make it more equitable to all con- 
cerned. 

Mutual Fire Insurance Only for Members. 

Insurance.—Your officers and directors, | deem it, made 
a very wise move indeed when they made it compulsory for 
any hardware dealer to be a member of the state associa- 
tion in order to obtain insurance in our State Mutual Fire 
Insurance Company. It was not right that an outsider 
should be allowed to participate in a good thing like this 
and not be a member of and co-operate with the mother 
organization which made it possible. I am proud of our 
State Mutual Fire Insurance Company, proud of its officers, 
and trust it will be as successful in the future as it has 
been in the past. 

Effect of Organization on Competition.—Competition is 
the predominating factor in the selling and distribution of 
goods. We retailers have been brought in more close rela- 
tionship than ever before; the better standard of commercial 
morality which exists today has been brought about largely 
if not wholly through trade associations, and the getting 
together at these and similar meetings. 

Honesty, fairness and square dealing in business as 
well as in all vocations of life bring greater results than any 
other policy ever invented. Just here and along this line I 
wish to quote a few extracts from a speech delivered by a 
prominent merchant. We are in the business world los- 
ing that discreditable admiration for smartness—that cheap 





James B. Carson, 
Re-elected Secretary, 
Ohio Hardware Association. 


combination of shrewdness and guile which in years past 
we so highly esteemed. We are losing our regard for it 
because, as we take longer views of business, as we consider 
it more as a permanent occupation rather than a temporary 
and changing condition, the cheap shrewdness of commercial 
trickery proves itself a failure. In the broader view which 
men are taking today business ranks as an end and be- 
comes a means to an end—a means for making a livelihood, 
a field of wholesome endeavor, and a school for the devel- 
opment of character and mental vigor. This Ohio Hard- 
ware Association should be and is one of the means to an 
end—to bring about such conditions and to create high busi- 
ness ideals. Our association should by all just and lawful 
means discourage and eliminate unfair and ignorant com- 
petition. The manufacturer and jobber should work hand in 
hand with the retailer and try to keep our business on a high 
plane, and not make it so easy for the man with a few dol- 
lars and no hardware education to embark in business, as 
he invariably turns out to be an undesirable business man. 


Just a word about this welfare movement and jobbers 
selling to consumers: Some of you perhaps are not familiar 
with this welfare movement which is growing in the large 
cities, and, I suppose, being practiced in smaller towns where 
they have factories. Manufacturing concerns are stocking 
hardware, groceries, meats, drygoods, etc., and selling to 
their employes at prices about equal to our cost, thus depriv- 
ing us of a large volume of business which, according to all 





good business ethics, belongs to us retailers. You would 
be astounded if you knew to what extent this is being car- 
ried on. The amount in this city alone in the course of a 
year’s time, I am told, runs into the millions. Would like to 
go more into detail, but time here won’t permit. Suffice 
to say that we should take some concerted action. Some 
men are “kidding” themselves into the idea that they are great 
philanthropists, and perhaps some are seriously honest in 
their belief that they are doing humanity a great philan- 
thropic act in this. Whichever the case may be, I say it is 
time for us to give them a jolt and wake them up. The 
time will come, and is not very far distant, when I believe 
the jobber will quit the retail field and leave it entirely to 
us retailers, which, according to the light as I see it, is only 
just and right. Sometimes I ponder over the troubles and 
the apathy of us retailers. I begin to think that every day 
is a rainy day, with nothing but clouds in sight. Then | 
recall this poem which I[ clipped out of a magazine: 
Ain’t it Fine Today? 
Sure, this world is full of trouble— 
I ain’t said it ain’t. 
Law, I’ve had enough, an’ double, 
Reason for complaint. 
Rain an’ storm have come to fret me; 
Skies were often gray; 
Thorns an’ brambles have beset me 
On the road—but, say, 
Ain’t it fine today? 


What’s the use of always weeping, 
Makin’ trouble last? 

What’s the use of always keepin’ 
Thinkin’ of the past? 

Each must have his tribulation, 
Water with his wine. 

Life, it ain’t no celebration. 
Trouble? I’ve had mine— 
But today is fine. 


It’s today that I am livin’, 
Not a month ago; 

Havin’, losin’, takin’, givin’, 
As time wills it so. 

Yesterday a cloud of sorrow 
Fell across the way; 

It may rain again tomorrow; 
It may rain—but, say, 
Ain’t it fine today ? 

In closing I wish to state that the service rendered the 
past year as your president has been a pleasure to me. [ 
have endeavored to do the best I could, commensurate with 
the amount of ability with which I have been endowed. These 
years of service in this association I know will linger long 
in my memory, and the associations I have made will long 
be cherished. To my successor in office I wish a successful 
regime and will do all in my power to help make it so. 


The annual report of Secretary James B. Carson 


was then read by Mr. Carson. 
Annual Report of Secretary James B. Carson. 


Mr. President and Members of the Ohio Hardware Asso- 
ciation: [ have the honor to submit to you the twenty-first 
annual report of your secretary. 

When we think of the unsettled conditions all over the 
world, many of the inhabitants of which do not know one 
day what the next will bring forth, I am sure we all come 
to this convention with a feeling of gratitude that nothing 
has happened to us to bring discouragement or downhearted- 
ness, but rather we come with a feeling of hopefulness that 
the coming year has more in store for us and that we have 
many blessings to be thankful for because we have been 
allowed to live peacefully in the pursuit of our business. 

Local Club Organization Work. 

It has been an exceptionally busy year in our office. Your 
directors outlined the work for the secretary along the lines 
of getting our dealers to work more in harmony with each 
other and wherever possible to start local organizations. I 
am glad to report that considerable progress has been made, 
that greater interest is being manifested by the dealers in 
every county, and they are inquiring how to go about it to 
get the dealers together. Remember we have only made a 
start in this work, but the evidence of what has been done 1s 
enough to show that we are on the right line. It would seem 
to those who have seen the benefits to be had by each dealer 
from those local meetings where business conditions can be 
discussed that all that would be necessary would be to call 
a meeting and they would all be there. 

But there are dealers who seem to have forgotten the 
object of being in business, as a salesman told me the other 
day in discussing price maintenance. He said a certain cus- 
tomer of his wanted to buy an article that regularly retailed 
at 15 cents so that he could sell it at 10 cents—wanted to 
know in what quantities he would have to buy it. The sales- 
man asked him why he wanted to sell it at 14 cents. His 
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reply was that he would just like to worry the man across 
the street. The salesman immediately asked him if that was 
what he was in business for. He thought he was in business 
to make something, and he could not make anything by 
selling the article for 10 cents. This dealer is not a member 
of our association. 

During the year I have been in forty-five counties, have 
visited 385 stores, of which 270 were members, seventy-five 
of these having been added through personal work. Seven 
local organizations have been started—one at Newark, one 
at Lorain, one at Pomeroy, one at St. Marys, one at Belle- 
yue, one at New Philadelphia, and one at Xenia. In all 
these places I made two or more trips, calling first on all 
the dealers and then going back for the meeting. You will 
notice these are in all parts of the state, and it will give those 
members in other counties a chance to find out whether it 
pays to get together, whether it is possible through meetings 
with your neighbors to discuss business conditions in a way 
that will make it pay a better profit. 

You have been told that your secretary will come to your 
county any time you want him and help to arrange a meet- 
ing, and I will be glad to give you the names of some of 
the members of locals who are here and you can get the 
information from them by making inquiry. Local organiza- 
tion should be given serious consideration by every dealer 
present, because the possibilities of what can be done are so 
great that I am reminded of a little poem by W. J. Coudy 
I saw in some magazine: 


If you want to live in the kind of a town 
Like the kind of a town you like, 
You needn’t slip your clothes in a grip 
And start on a long, long hike. 
You'll only find what you left behind, 
For there’s nothing that’s really new. 
It’s a knock at yourself when you knock your town. 
It isn’t the town—it’s you. 


Real towns are not made by men afraid 
Lest somebody get ahead. 

When everyone works and nobody shirks 
You can raise a town from the dead. 

And if while you make your personal stake 
Your neighbor can make one too, 

Your town will be what you want to see. 
It isn’t the town—it’s vou. 


The writer has the inspiration of what it means to work 
together, to be a power in the community in which you live. 
Freight Audit Service. 

In April I advised you that arrangements to audit your 
freight bills could be made and give you the service free, 
but this arrangement was based on the provision that there 
would be enough of our members who wanted the service to 
justify anyone taking it up with us as an organization. The 
traffic department of our Greater Dayton Association in 
Dayton, who are equipped with all the schedules and rates 
to do the work and where I could give your interests my 
personal attention, agreed to do it for us for the same as 
the regular auditing companies—50 per cent of what they 
collected and no charge for the service if they did not find 
anything; but we had to guarantee them enough work to 
put on an extra man, and when [ sent the letter asking how 
many of you wanted this service less than fifty responded 
that they would send their freight bills, and we dropped it. 
It was evident that our members do not have much trouble 
with their freight bills. 

Sale of Stoves and Lanterns from Oil Wagons Stopped. 

I also informed you in April that the manager of the 
Columbus branch of the Standard Oil Company had informed 
me that the policy of that branch for the year would be to 
discontinue the sale of oil stoves, lanterns, etc., from their 
wagons, the object being to ship all goods to the dealer from 
Columbus and to carry stock in only the one place. 

The National Association had, at its convention in St. 
Paul, some discussion on the trading stamp question, and 
you were reminded of this evil in our general letter in July. 
Our trade papers have been full of articles on this subject, 
giving us information as to the lines of merchandise the 
trading stamp and profit sharing coupon companies carry 
as premiums and the prices at which it is_ possible 
to secure these articles. It is to be deplored that they include 
in their list of premiums articles from some of our best 
manufacturers, whose reputation makes it an easy matter for 
the stamp broker to do a large business. Remember it is 
Possible to get through these stamp brokers many articles 
which you carry as regular stock at less than your cost. I 
believe our members should express their disapproval of this 
system. You should be against any system of distribution 
that will furnish goods to your customers at less than you 
Pay for them. 

Support for Stevens Bill. 

You have been asked from time to time to write your 
congressman and senators to support the Stevens bill and 
national one-cent letter postage, both bills which are in the 
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interest of the retailers. Our association has placed itself 
on record as being in favor of both of these measures. No 
doubt most of you are busy with other matters connected 
with your stores, but these questions are very important 
to all the retailers, and how are your representatives to know 
that you want them to be in favor of these bills if you do 
not tell them? We should not be willing for others to bear 
the burden of doing things from which we will share in the 
benefits, but each one should bear his own part. It is no use 
for your secretary to write to your representative, but he 
will take notice of what you write, as he probably expects 
to be a candidate again. 

There is no question but what the catalog houses have 
allies in Congress who are to push more parcel post legisla- 
tion at this session. A recent article in Hardware Age says 
that 98.15 percent of the postoffices in the country receive 
more packages than they send, only 1.85 percent sending 
more than they receive, showing clearly that New York and 
Chicago are the cities directly benefited. Parcel post should 
not be operated by our government at a loss. It should be 
made to pay its own way. There are just three men who 
can help you in this matter—your congressman and your sen- 
ators—and you are not asking anything beyond your rights 
when you ask them to look after your interests. 

I am pleased to report that during the year a great many 
of our members have made use of the Price and Service 
Bureau in connection with our national headquarters, and 
I know this service to our members is growing in favor. The 
many inquiries that have been made, both through our office 
and direct, regarding price card system and source of supply 





F. C. Massey, 
Director, 
Ohio Hardware Association. 


of different articles, indicate that our members are making 
greater effort to render service to their customers. I find in 
talking with many dealers who do not belong to the associa- 
tion that they have an erroneous idea of what our organiza- 
tion is for or what it does. They seem to think that just 
belonging to the association should put money into their 
cash drawer without any effort on their part. I have tried 
to show them that the good that comes from this getting 
together is the inspiration one gets to make the effort for 
himself, and that by working together with his neighbor, he 
will be able to do things he cannot do by himself. While our 
members are doing things to equip themselves to render 
better service they must pay some attention to this other fel- 
low and try to get him into the association, as it is much 
easier to show improved business conditions when all are 
working together. 
Suggests County Chairmen Replace Present Advisory Board. 
Last year in my report I suggested that our advisory 
board be done away with and be replaced with county 
chairmen. JI want again to call your attention to some such 
change as this. It is almost out of the question to ask the 
member of the advisory board in any congressional district 
made up of several counties to do anything outside of his 
own county, and this leaves the other counties in the district 
without any representation. You will all see the advantage 
of having one member in each county who will report to 
our office anything of interest to the members of the associa- 












































































34 AMERICAN ARTISAN AND HARDWARE RECORD. February 26, 1916. 



































































gor Soe oes 


So AE PGES 2 TR ey 


Le aa 


tion, or anything in a legislative way, or some condition in 
business that needed help to straighten out. I believe we 
can make a greater working force out of our membership, 
and J trust you will make this change at this convention. 

During the past year more interest has been shown in our 
exchange list than during any previous year, and, while it 
has not grown to a size that we can boast of, yet some of 
our members have been benefited, and this will prove to 
others that it is only necessary to send to our office four 
times a year a list of the dead ones you have bought, to keep 
your stock cleaned up and I am sure it is good business to 
get the money out of anything that dees not séll, and put 
it into something that does. 

Valuable Helps From Question Box Discussions. 

Following the plan of last year, our directors have made 
the question box the most prominent part of our program 
and have given practically all the time to the discussion of 
the problems you are called upon to solve. The questions 
this year have been prepared by all the secretaries of the dif- 
ferent states, taking the lists of the several states and sort- 
ing out the most practical questions, and when I sent it 
to you I requested anyone having a question “for discussion 
not appearing in the printed list to send it in and we will 
give it the preference over the others. There are questions 
to interest every member, and Mr. Secrest, as chairman of 
the question box, desires your help in making these the 
most profttable sessions we have ever held. 

To get the real good from this program you must have 
some part in it yourself. In many stores I have seen this 





Forrest C. Secrest, 
Chairman of Question Box Committee. 
Ohio Hardware Association. 


sign: “If you do not see what you want ask for it.” It 
is just possible that I should have put up a sign like this: 
“If you do not hear or find what you came for ask for it.” 
This is your convention, and you should not hesitate to ask 
for anything or to propose something vou think should be 
done. Or, if you see something being done which you think 
is not right, oppose it here and keep it from being done. 
Don’t go home and complain about it afterward. In sending 
out the Stevens bill one member wrote me that he is opposed 
to it; that we should never have indorsed it. He should 
have been here and opposed the action of the committee on 
resolutions. It may be that you have thought of something 
that should be in our resolutions. Give it to the committee, 
and the same of the other committees. Make yourself a part 
of the convention. 
Benefit of Mutual Fire Insurance. 

As usual, we have prepared a desk for the secretary of 
insurance and he will be glad to give you all the information 
as to how you can protect your property from loss by fire 
and how it is possible for you to have the best protection 
at the smallest cost. He will have an interesting report for 
you and the success of our insurance department illustrates 
how well we can take care of ourselves when we work to- 
gether. If there is anything about your policy you do not 
understand, or you have any complaint to make, this is the 
place to get straightened out on it. 

_ One feature of our work that stands out more prominent 
is the harmony that has existed throughout the year in all 





branches of the hardware business. We have had more co- 
operation between manufacturers and jobbers and retailers 
and fewer complaints from our members. Our exhibitors 
were more anxious to make a display of their products than 
at any preceding convention. It is a good sign, and you will 
find a spléndid show of hardware products in our exhibit 
hall from all parts of the country. You should not forget 
the exhibitor is entitled to some consideration from you. 
They are helping to make our convention more interesting 
by displaying all the new goods, and we should not think it 
is all from a selfish motive. They are interested in helping 
you do a larger business, many of them coming a long dis- 
tance at a large expense. Give him a chance to show his 
goods, and if he has something you need give him an order. 
Membership Greatly Increased. 

Many of you responded to the appeal that went out for 
a membership campaign, and through your efforts we have 
added a great many new names to the list. It would not be 
possible to make any gain if we did not have the help of 
the members. Your interest in the growth of the associa- 
tion should ‘continue until every legitimate hardware dealer 
in the state is a member. If you have examined our new 
directory carefully you will notice the greatest increase is 
from the cities and counties where local organizations have 
been started. We will in all probability have passed the 
thousand mark after we check up from this convention. Our 
larger cities—Cleveland, Cincinnati and Toledo—haye made 
splendid gains and it is entirely due to the efforts of their 
local organizations that this has been brought about. 

Praise for Cleveland Hardware Men. 

I would be ungrateful to the members of Cleveland if [ 
did not take this opportunity to say something of the help 
they have been in making the arrangements for this con- 
vention. They have a right to be proud of their organization, 
not only in the size of it, but of the material that it is com- 
posed of. Recently there has been started a movement that 
has made an organization of all the different retail organiza- 
tions of the city, and Mr. C. O. Rehburg, president of the 
Cleveland Retail Hardware Dealers’ Association, was made 
president of the new organization. It shows the estimation 
in which they are held by the other retail interests of the 
city. Through their co-operation with the manufacturers and 
jobbers of their city they have made it possible for us to 
eniov the splendid entertainment that will be given to our 
ladies and ourselves while here. They will be delighted to 
give you the service of any of their committees and show 
you all there is to be seen of what the first city in your state 
has done since our last convention here. Let us take advan- 
tage of our visit because we feel as though we are a part of 
Cleveland, and make our brother dealers want us to come 
again. 

Great Advances in Prices on Hardware. 

In conclusion let me remind you that there was never 
greater cause for organized effort than at the present time. 
Prices in many lines have advanced so that they now cost 
more than you sold them for. Will you advance your price 
and make something on the stock you have on hand, or will 
vou wait until you have to replace it with stock bought at the 
high price? What is the use of having prosperity if we do 
not take advantage of it? It is no use in doing the extra 
work if we do not intend to make any more. Will we use 
the nails we had on hand at the old price or the wire cloth 
we carried over to keep our neighbor from making any sales? 
You have a great opportunity to do a profitable business this 
year, and, remember, when you sell the stock of spring goods 
you have ordered or have on hand you do not know when 
you will get any more. Think it over and keep your selling 
price up with the market. 

I want to thank all my brother officers for their help and 
support. Their loyalty to the association has been an inspira- 
tion to me at all times, and I assure you the affairs of every 
department have received the most earnest attention, and I 
am sure your auditing committee will report our association 
in a most prosperous condition. 


This was followed by the report of Treasurer John 
G. Getz, which was referred to the Auditing Commit- 
tee. 

The following were nominated for officers, the bal- 
loting to be done on Thursday: 

President—H., B. McGrath, Cleveland. 

Vice-president—Homer P. Smith, Ashtabula. 

Secretary—James B. Carson, Dayton. 

Treasurer—A. B. Wertz, Middletown. 

Forrest C. Secrest rendered his report as chairman 
of the Ohio delegation to the 1915 National Conven- 
tion, after which he led the discussion of the (Jues 
tion Box discussion, during which it was voted as the 
sense of the Convention that it was proper and thor- 
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oughly in accord with good business ethics to advance 
retail prices now on all lines which have been ad- 
vanced by the manufacturers. 


THURSDAY, FEBRUARY 24. 


The executive session on Thursday was devoted to 
the report of George M. Gray, secretary-treasurer of 
the Ohio Hardware Mutual Insurance Company, the 
mutual fire insurance organization affiliated with the 
Ohio Hardware Association. 

The annual statement of the Company shows that 
the assets have increased $10,000 during 1915. More 
fire insurance has been written by the Company dur- 
ing the ‘past year than ever before. The statement 
follows: 





ASSETS, 

Coshocton, Ohio, Municipal Bonds.................$ 4,830.00 
Coshocton, Ohio, School Bonds.................... 12,000.00 
Greenville, Ohio, Municipal Bonds................. 6,399.83 
Springfield, Ohio, Municipal Bonds................ 4,381.22 
Springfield, Ohio, School Bonds................... 3,000.00 
West Lafayette, Ohio, Municipal Bonds........... 3,600.00 
Roscoe, ONO, “SCHOO! Bonds: o...6cci55 ccc ences cccces 1,000.00 
Mount Vernon, Ohio, School Bonds............... 1,500.00 
Fremont, Ohio, Refunding Bonds.................. 1,500.00 
Recovery, Ohio, Municipal Bonds.................. 1,000.00 
3ryan, Ohio, Municipal Bonds.................... 500.00 
Piqua, Ohio, Refunding Bond..................... 500.00 
South Brooklyn, Ohio, School Bond............... 500.00 
Market Value of Bonds over Par Value........... 982.95 
baberest Accemed of Towds.. ...... onc s ccc ccseccces 636.89 
Pirst Moregawe On Real Estate: aoc. ccc acc sev ccs 750.00 
interest Accrued on Mortgages: ...csicswcsccccccce 3.06 
Cash in The Peoples’ Banking Company, Coshocton, 

Cle EER ge a ties Nee aes Dae on a Fe 7,919.19 
Cash in The Commercial National Bank, Coshocton, 

LS oe Re ot ne 921.31 
Come me Clee OE COMO... kc cic cues 100.00 
Premiums in Course of Collection................. 3,396.02 

EE PEN ch cavswaesseurenvernd $55,020.47 

LIABILITIES. 
Reserve for Unadjusted Losses......... $ 4,924.41 
Reserve for Re-Insurance.............. 21,353.80 
Reserve for Re-Insurance Premiums.... 588.53 
Reserve for Commissions.............. 326.52 
OSCR 0 at li: <r 142.94 

Ri NE fb 5 kde eden snc eivns 27,336.20 
Pe INS vet canons sacvenwans 27,684.27 


oxtaeitnininsiiens GE OG LF 


I SENN cok vais piacad own 141,229.77 





Total Resources of the Company.............$196,250.24 
a $3,208, 266.24 
Cash Returned to Policy Holders since Organiza- 

DE ei ete kG aw te dad cee eee ewlKs 241,607.22 


This was followed by an address on “Price Main- 
tenance,” by Bevan Lawson, salesmanager of the 
AutoStrop Safety Razor Company, New York City, 
in which he explained the provisions of the Stevens- 
Ayres and the Stephens Bills, urging that the mem- 
bers and other dealers use their greatest efforts to 
have one of these bills passed and preferably the lat 
ter as it contains some points which protect the dealer 
still better than the original bill introduced by former 
Congressman Stevens of Connecticut. 

Forrest C. Secrest again had charge of the Ques- 
tion Box discussion, after which the session ad- 
journed. 

el enacts saccesistiinanis 

You may be a gentleman—honest, upright and 
courteous—you may be well educated, energetic and 
persevering—you may possess all of the qualities that 
80 to make a perfect man—but if you cannot sell 
goods, you are no salesman.—S, D. Kretzer. 
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ENTERTAINMENT FEATURES. 


The arrangements made for the entertainment of 
the visiting ladies were carried out with perfection 
and great praise was bestowed upon the Entertain- 
ment Committee. 

Tuesday, the ladies attended a party at the Lyceum 
Theatre in the evening. 

Wednesday forenoon the program provided for a 
shopping tour through the department stores, with 
luncheon at Halle Brothers. 

In the evening the ladies were escorted to the Engi- 
neers’ Building to attend a musicale, refreshments 
being served later at the Hollenden Hotel. 

Thursday afternoon a luncheon and reception was 
given to the visiting ladies at the Women’s Club. 

The evening entertainment was shared with the 
delegates to the Convention and other guests at 
Keith's [Hippodrome Theatre. 

CONVENTIONALITIES. 

The Maytag Company, Newton, Iowa, had an in- 
teresting exhibit of their Multimotor Washers at the 
Convention, and the arrangement of electric lights to 
show the machinery underneath the wash tub was 
very eftective, as shown by Corson Elliott and Clar- 
ence Jinnings. 

There was an interested audience at all times at the 
display of Vaughan and Bushneli Manufacturing 
Company, Chicago. Their demonstrator showed the 
wonderful strength and adaptability of V. and b. 
Tools; their exhibit was in charge of Gus Ruhling 
and R. G. Perkins. 

Sam T. White was very, very busy, entertaining 
the Ohio Hardware Retailers with his latest products 
of washing machines and_ specialties made by the 
White Lily Manufacturing Company, Davenport, 
Iowa. A. H. Klein assisted Mr. White. 

The Schill Brothers Company, Crestline, Ohio, had 
a most interesting exhibit of their latest specialties in 
stoves and ranges. They showed one of their new 
Dauntless Steel Ranges with porcelain enamel fin- 
ish: one of their Sun Crest Cast Ranges and the 
Schill Premier Heating Stove; Mr. W. D. Cover came 
up from the factory at Crestline to assist Roy Smith 
and E. G. Overting. 

The Monarch Malleable Range Company, Beaver 
Dam, Wisconsin, showed their line of Monarch 
Ranges in different styles and finishes; their interests 
were looked after by Robert C. Morrow. 

The T. E. Henry Furnace Company, Cleveland, 
Ohio, entertained a great many [uckeye dealers at 
their offices, and also had a glad welcome for them 
at their booths in the Central Armory, where the) 
showed sevezal of their new specialties, including 
their new School Room Heater, and their new line of 
Gas Warm Air Heaters. Thomas EF. Henry had 
charge of the display and was assisted by J. R. West, 
iP? ()’Brien, C. FE. Bartlett and FE. S. (Dick) Mon 
crief. 

The Foster Stove Company, [ronton, Ohio, had one 
of the largest and most prominent displays in the 
Ixhibition Hall, and many favorable comments were 


made at the magnificence of their display and the up- 
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to-dateness of the new line of Foster Stoves and 
Ranges which they showed. Their exhibit was in 
charge of W. D. Lackey, F. W. Myers, and C. A. 
Cline. 

Joseph Kalter was in very much demand, or rather 
the neat little nickel plated match boxes which he 
distributed to his Ohio friends were in great demand, 
but “Joe” was equal to the occasion. 

The Champion Stove Company, Cleveland, Ohio, 
had a very comprehensive exhibit of their specialties ; 
their now famous Combination Gas and Coal Range 
was shown in all its new up-to-dateness. C. H. Miller, 
president of the Company, was in charge and was ably 
assisted by C. H. Miller, Jr., John A. Herbst, H. D. 
Edmiston, F. S. Alber, A. McNeill, and C. M. Fishel. 

The Dangler Stove Company Division of the Amer- 
ican Stove Company showed their new lines of Gas 
Stoves and Kerosene Oil Ranges, with the porcelain 
enamel finish. The honors of this Company were done 
by E. T. Butler, S. T. Bromley and E. G. Taylor. 

The Buffalo Sled Company, North ‘Tonawanda, 
New York, showed their lines of Coasters, Bob Sleds, 
Auto Coasters, and Snow Shovels, their interests be- 
ing looked out for by Mr. M. FE. Sanan. 

J. D. Johnston’s Orchestra of 16 pieces furnished 
enlivening music during the hours the Ohio Hard- 
ware Exhibition was open. 

The various styles of Born steel ranges were at- 
tractively displayed in the booths of the Born Steel 
Range Company, Cleveland, and their splendid ap- 
pearance aroused much favorable comment. 

Ironton Incandescent Light and Supply Company, 
lrenton, Ohio, displayed their various styles of gas 
heaters and other products, the exhibit being in charge 
of J. E. Davis, J. L. Davis and W. N. Kerns. 

The exhibit of A. C. Penn, Incorporated, New York 
City, showing the Penn safety razors, was interest- 
ingly arranged and attracted a great number of dele- 
gates and visitors. 

The Winchester Repeating Arms Company, New 
Hlaven, Connecticut, displayed their various types of 
firearms and ammunition in neat, handsome arrange- 
ments that were greatly admired by the dealers. 
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DOUBLE STOCK WATERER WITH VALVE ON 


INSIDE OF TANK OR BARREL. 


The Dewey double stock waterer, illustrated here- 
with, is said to be the first successful automatic stock 
waterer on the 
market and _ to 
find extensive use 
for watering 
hogs, calves, 
sheep and poul- 
try. A feature 
of this waterer, 
as may be noted 
| in the illustration, 
Dewey Double Stock Waterer. is the valve on 





the inside of the tank or barrel, in the water, gov- 
erned by a brass float which, according to the manu- 
facturers, can not rust, leak, freeze or allow mud to 
collect under it. Other advantages attributed to the 





Dewey stock waterer are the ‘two nipples, one above 
the other, which brace the fountain, and the absence 
of the equipoise valve, drinking cup, float or valve in 
drinking cup and rubber hose. It is further stated 
that this waterer is easily attached to the tank or 
barrel, never gets out of order and requires no re- 
pairs. The manufacturers will send further informa- 
tion and catalog of other hardware specialties to those 
addressing the Rock Island Manufacturing Company, 


Rock Island, Illinois. 
eee 


MASONS’ PLUMB AND LEVEL WITH SIX 
GLASSES. 





A recent addition to the Stanley line of tools is a 
masons’ plumb and level with six glasses. This has 
two level tubes and four plumb tubes said to be so 
arranged that no matter how the tool is used, one or 
moré of them is available for plumbing or levelling. 
ach glass is set solid in a metal case which is 
screwed into the level stock, which is made of light 
weight wood, thoroughly seasoned and specially pre- 
pared. All tubes are protected on both sides of the 
stock by glass discs which serve not only to protect 
them from breakage but keep dirt and moisture from 
the openings. The manufacturers offer two lengths 
of the masons’ plumbs and levels, forty-two and forty- 
eight inches. Further details of these and other Stan- 
ley tools can be secured from the Stanley Rule and 
level Company, New Britain, Connecticut. 





TRADEMARK ON TOOLS. 


Helwig Manufacturing Company, St. Paul, \in- 
nesota, has secured copyright on the trademark 
shown in the accompany- 
—~ ing illustration, under 
HEL WW \S number 91,306. The par- 
ticular description of 
goods is wrenches, clippers, punches, drills, hammers, 
grinding machines, flue expanders, wire cutters, seam- 
ers, shears and presses. The Company claims use 
since about the 1st of October, 1854, and the claim 
was filed December 8, 1915. 


o-oo 


ANNUAL CONVENTIONS OF THE RETAIL 
HARDWARE ASSOCIATIONS. 








In the following are given the dates and places of 
the annual conventions of the various state retail hard- 
ware associations, together with the names and ad- 


dresses of the respective secretaries: 


Iowa Retail Hardware Association, February 29 to 
March 3, 1916, at Des Moines. A. R. Sale, Mason City, 
secretary. 

Califernia State Retail Hardware Association, March 
14, 15 and 16, 1916, at San Francisco. L. R. Smith, Oakland, 
secretary. 

Arkansas Retail Hardware Association, May 9, 10 and 
11, 1916, at Little Rock. Grover T. Owens, Little Rock, 
secretary. 

New England Hardware Dealers’ Association, June 12 to 
15, 1916, at Boston. George A. Fiel, Boston, secretary. 

National Retail Hardware Association, June 12 to 15, 
1916, at Boston, Massachusetts. M. L. Corey, Argos, In- 
diana, secretary. 


4. 
an Amal 


Despise not the little things; some men are getting 
rich making carpet tacks. 
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Minnesota Retail Hardware Dealers 
Hold Annual Convention , 








One of the best attended conventions in the history 
of the Minnesota Retail Hardware Association was 
held at St. Paul, February 22, 23, 24 and 25. It was 
the Twentieth Annual Convention of the Association 
and in every respect it was a success from start to 
finish. 

The business sessions and the exhibit were held in 
the St. Paul Auditorium. With the exception of the 
president’s and secretary's reports there were no 
lengthy addresses, the greater portion of the sessions 
being devoted to discussions on important topics, led 
by hardware dealers who by their success have proven 
their knowledge of the fundamentals for progress in 
the hardware business. 

The officers who have had charge of the affairs of 
the Association during the past year are as follows: 

President, George W. Mason, St. Peter. 

Vice-president, J. C. Stuhlman, St. Paul. 

Secretary, H. O. Roberts, Minneapolis. 

Treasurer, E. C. Hertz, St. Paul. 

Executive Committee: Three years, John Hyslop, 
Fulda; J. H. Holton, McIntosh; John Schleck, North 
St. Paul; Two years, C. W. Bouck, Royalton. One 
year, O. V. Hanson, Rochester. 

As in other state conventions of retail hardware 
dealers the questions were grouped together, th: dis- 
cussions on each group of questions or problems be- 
ing led by one of the members chosen beforehand by 
the xecutive Committee, as follows: 

1. Trade Building—C. H. Casey, Jordan. 
Profitable Lines—J. A. Graheck, Mora. 


2. 
3. Buying—A. Marckel, Perham. 

4. Price and Service—I*. H. Retzlaff, New Ulm. 
5. Selling—J. Ik. O’Brien, Crookston. 


6. Profits—J. J. Folsom, Hinckley. 

7. Cash and Credits—Oscar Hanson, Rochester. 
8. Collections—M. Ward, Worthington. 
Competition—C. Schroeder, Mankato. 

10. Jobbers—E. P. Babcock, Elk River. 

11. Local Clubs—A. L. Carlson, Center City. 

12. Merchants larmers—J. A. Monson, 
Braham. 

13. Association—William Simms, Minneapolis. 

14. Convention—J. C. Stuhlman, St. Paul. 

15. Trade Papers—F. J. Thielman, St. Cloud. 

16. Insurance—A. T. Stebbins, Rochester. 

17. Legislation—H. M. Gardner, Minneapolis. 

18. General—D. D. Harr, Minneapolis. 

TUESDAY, FEBRUARY 22. 

The opening session was called to order at 1:30 
P. M., Tuesday, February 22nd, by President George 
W. Mason, and after “America” had been sung, the 
Reverend A. G. Pinkham, of St. Paul, delivered the 
invocation. 

This was followed by the annual address of Pres- 
ident Mason in which he urged upon the memb:-rs the 


and 


necessity for close attention to the matter of pricing 
their stock in accord with the condition of the 
market. The speaker also paid generous tribute to 
the Hardware Trade Papers for their good work and 


loyalty to the trade. 
Annual Address of President George W. Mason. 


This is our twentieth annual convention. In another year 
we shall have attained our legal majority. 

Twenty years ago, when that small body of dealers 
gathered together and laid the foundation of this associa- 
tion, they builded better than they knew, for the benefits 
which have been derived from it have been numerous. Those 
benefits will continue just so long as this association lasts. 

During the past year war and strife have held sway in 
many of the older countries, while here in the United States 





George W. Mason, 
President, 
Minnesota Retail Hardware Association. 


peace and prosperity have been the order of the day. About 
the middle of the past year many increases were put in effect 
on goods which constitute a part of a hardware stock, but 
the higher prices did not last long and the goods declined as 
rapidly as they advanced. Now—within the last month or 
two—nearly every item which goes to make up a hardware 
stock has advanced, and on many items the advance has 
been unnecessarily great. [ am just bringing this matter to 
your attention at this time so that each one of you may give 
it your very best thought. Each of you will have to solve 
the problem for yourself. 

Of course we appreciate the fact that we must have the 
goods on hand when they are called for if we are to make 
our business successful. Still [| think care and caution should 
be used in our purchases, so that we will not be greatly over 
loaded if a decline should come, and the experience of the 
last year teaches us that goods can and sometimes do decline 
very rapidly 
Association Now Incorporated. 

This association was never incorporated, so that to facili- 
tate and expedite its affairs it was deemed best by those who 
have given the matter some study, and also after receiving 
authority from this association at the last annual meeting, 
to draw up articles of incorporation. At this time IT am able 
to report that the association has been duly incorporated 
under the laws of the state, which J regard as a step in the 
right direction. Hereafter matters pertaining to the associa 
tion can be handled in a more satisfactory manner, and the 
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incorporation also relieves the members from personal lia- 
bility. Under the old system each and every one of us was 
liable for damages if a suit for damages was started. Now, 
under the new plan, the association can sue and be sued. 
National Conventicn at St. Paul Great Success. 

Through the hard work and untiring efforts of Vice- 
President Stuhlman and Secretary Roberts the last national 
convention, which was held here in this city last June, was a 
yreat success. The attendance was large, and it is said that 
more real and substantial work was accomplished than at 
any previous convention. One thing done by the delegates 
while they were in session which will be very pleasing to 
our members was the re-election of our friend, C. F. Ladner, 
to his place on the board of directors. 

While the delegates were here their wives and lady 
friends were entrusted to Mr. B. F. Kernkamp, and he right 
royally entertained them. As they were leaving they were 
lavish in their praise of him and of the hospitality of the 
Minnesota Association. A more complete and detailed report 
of the national gathering will be submitted later on at this 
convention. 

Prominent Hardware Men Pass Away. 

Death entered our ranks this last year and removed one 
of the hardest workers for the success of this association 
that it ever had. Our departed brother was Julius Schmidt 
of Wabasha. He had held the office of president, besides 
other important positions, and had filled them with credit 
to himself as well as to the association. He is the first ex- 
president to pass away. When he was here attending the last 
meeting of this association he was not in the best of health, 
but little did any of us think that it would be the last con- 





H. O. Roberts, 
Secretary, 
Minnesota Retail Hardware Association. 


vention at which he would be present. His sound judgment 
was eagerly sought by the officers when matters which seemed 
difficult would arise, and that judgment was never at fault. 

H. L. McNamara, the treasurer of the National Associa- 
tion, died during the year. He had been president of the 
national organization, besides filling many minor offices. His 
death was a severe shock to all hardware men, and it will 
be some time before we shall find a man to fill his place as 
acceptably as he did. 

R. R. Williams, the veteran editor of Iron Age, died last 
September. He was a genuine friend of all hardware dealers. 
They liked and respected him, as did the jobbers and manu- 
facturers and all who came in contact with him. He was 
the editor of the Iron Age for many years, and it was through 
his efforts that the publication attained the prominence it did. 
Its successor, Hardware Age, will remain as a lasting monu- 
ment to his ability and industry. 

Secretaries’ Associatlon Helps Members. 

The secretaries of the different states have an organiza- 
tion which is accomplishing great things for the several state 
associations. At their meetings, which are usually held every 
fall in Chicago, many of the questions which arise during 
the year or at state conventions are gone into thoroughly. 
In addition they take up new matters and discuss them from 
all angles. When they return home they are better prepared 
and better able to help and advise their members than if they 


had no organization. We may and will be able to expect 
good returns from these meetings. 
Members Profit by Freight Auditing Bureau. 

A great many of our members have been helped mate 
rially through the efforts of the Freight Auditing Bureau. 
This bureau takes freight bills which are sent in for adjust- 
ment and checks up the errors and overcharges. The sum 
that is collected in this way in the course of a year runs up 
into the thousands of dollars. Why it is that all do not take 
advantage of this bureau is beyond my comprehension. It 
has helped others and it can help you if you will give it the 
opportunity. 

Trade Papers Indispensable. 

Trade papers are a real necessity in the conduct of a 
hardware store. Without them dealers would suffer a loss 
each year which would be hard to estimate. If we are sub- 
scribers they render us great service by reason of the fact 
that they are able to get advance information of the condi- 
tion of the iron and steel markets, as well as the trend of 
these markets. They in turn give us this information through 
the columns of their publications, and if we would but take 
advantage of it there would be a great many dollars in our 
cash drawers at the end of the year which would not be there 
otherwise. The average dealer has no means of getting this 
information, and I consider a good trade paper a very essen- 
tial part of every hardware store. 

On many occasions during the year we have been solicited 
by agents of a so-called collection bureau to turn over our 
old accounts to them for collection. I want to sound a word 
of warning to the members here not to do as they request. 
Ixperience has taught us that they will get all the money 
that is collected, without making any returns to us. If you 
have old accounts or notes and want them collected send them 
to our state secretary, who will have them collected for you 
and make returns in a legitimate manner. Many thousands 
of dollars are collected each year through our own organ- 
ization. 

Should Work for Passage of Stevens Bill. 

The Stevens bill is again before Congress, with the 
chances very bright for its passage. Still we must not feel 
too confident. We must not leave anvthing undone that 
might have a tendency to bring about its being enacted into 
law. It has been endorsed by the National Association, 
the Secretaries’ Association and many other organizations 
throughout the country. I have just received information 
that this bill has been referred to the committee on interstate 
and foreign commerce, and it now behooves us to write 
to the members of this committee and impress upon them 
the importance of a favorable report at an early date. 

We are not gaining in membership lately as rapidly as 
we did in the past, for the reason that we have most of the 
hardware dealers in the state in our association. We still 
lead the several states in membership. The fact that we 
maintain a larger membership than any other state is due 
in no small measure to the effective work and untiring efforts 
of our secretary. It also shows that our members are most 
loyal to the association. 

Question Box of Great Importance. 

Irom observation and in talks with the members [| take 
it that it would be well to give more time to the question box. 
It is through the question box that we get down to the seat 
of a lot of trouble that perplexes the local dealer. Handled 
intelligently, as it can be handled, the question box will be 
a big help to him in surmounting some of these obstacles. 

The Price and Service Bureau was launched by the 
authority of the national board of directors for the especial 
henefit of dealers. The men conducting it cover a wide field 
of usefulness. In fact they will help a dealer in anything 
which he may take up with them, no matter how small or 
how large the proposition may be. It is all that its name 
implies. If there is anyone here who does not know of the 
benefit it can be to you J wish you would take the matter up 
with our secretary, either in person or through correspond- 
ence. He will enlighten vou and make vou a regular booster 
for the Price and Service Bureau. 

Afiairs of Association Well Looked After. 

Our finances are being looked after and carefully guarded 
by a very able and conscientious man. Mr. Hertz has been 
a loyal and hard-working official, and he has his books and 
accounts in the very best of condition. It would be hard. 
indeed, to find a neater set of books than he keeps for this 
association. 

Your secretary is a busy man every working day in the 
year, and it is largely through his efforts that the affairs 
of this association are in such a prosperous and flourishing 
condition. His office handles a great volume of work in the 
course of a year, but still the work is turned out by the secre- 
tary and his office force with neatness and dispatch. His 
reports, which are submitted to the board of directors, cover 
most minutely the things pertaining to his office. I may add 
that the secretary is always willing to give you assistance in 
any manner. 

It gives me pleasure to say that I believe the affairs of 
the association are being taken care of in the best possible 
manner under the watchful supervision of an exceptionally 
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strong and able board of directors. These men are giving 
valuable service to the association and merit your support and 
encouragement. 

This year the exhibits are unusually large and varied. 
We have a number here who have not exhibited with us for 
many years. Manufacturers and jobbers are realizing more 
than ever the benefit they receive through exhibiting at our 
annual convention. We should appreciate the assistance they 
vive us and endeavor to reciprocate. If we need goods in 
the future they should be shown a preference in placing our 
orders. On the whole, the exhibits this year are better than 
ever before. 

And now as your presiding officer [ want to take this 
occasion to thank each and every one of you for the very 
high honor you have bestowed upon me and to tell you that 
| am, indeed, exceedingly grateful to you for so doing. Per- 
mit me, also, to assure you that I shall cherish the memory 
of the year 1915—the year of my service as president of the 
Minnesota Retail Hardware Association—as one of the most 
pleasant and most profitable of my life. 


Secretary H. O. Roberts then read his annual re- 
port. 

EK. C. Hertz, the veteran treasurer of the Associa- 
tion, rendered his report which was referred to the 
\uditing Committee, after which he spoke of the 
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Charles F. Ladner, 
President, 
Retail Hardware Mutual Fire Insurance Company of Minnesota. 


1g15 National Convention 


President then announced the per- 


splendid success of the 
held in St. Paul. 
sonnel of the various committees. 

The meeting went into executive session and dis- 
cussed “Problems of the Retail Hardware Merchant.” 

A feature of the session was the appearance of 
twelve of the exhibitors, each carrying a small 
hatchet. 

Singing an appropriate song, the men marched to 
Secretary H. O. Roberts and presented him with the 
hatchets in token of Washington’s Birthday. 

WEDNESDAY, FEBRUARY 23. 

At the Wednesday session, reports were rendered 
by the Committees on Place of Meeting, Resolutions 
and Legislation. 

The remainder of the session was devoted to dis- 
cussion of “Problems of the Retail Hardware Mer- 
chant.” 


THURSDAY, FEBRUARY 24. 

The first part of Thursday afternoon was given 
over to the Minnesota Retail Hardware Mutual Fire 
Insurance Company, President Charles I*. Ladner, of 
St. Cloud, occupying the chair. 

President Ladner delivered his annual address. 

This was followed by the reports of Secretary M. 
S. Matthews, and Treasurer Henry Hauser, both of 
which showed that the Company was in excellent con- 
dition. 

Robert W. Hargadine spoke on “Progress of [ire 
Prevention,” emphasizing the need for greater care 
on the part of hardware dealers and others in keeping 
business and private premises in clean condition, 
thereby minimizing the opportunities for accidental 
fires. 

Walter I. Fisher, manager of the General Inspec- 
tion Company, Minneapolis, who spoke on ‘Measur- 
ing a lire Risk,” pointed out how the size of the 
fire insurance premium to a very large extent was 
governed by the manner in which the policy holder 
kept his store, and that the tidy, free-from-com- 
bustible-waste, place of business as a matter of course 
commanded a lower premium. 

“The Value of Publicity in Business” was ably dis- 
cussed by A. O. Moreaux. 


FRIDAY, FEBRUARY 25. 

The closing session of the Convention met at 1 :30 
I. Ml. Kriday, and the reports of the various commit- 
tees were submitted for action. 

The election of officers then took place after which 
the Convention adjourned. 
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MEASURING TAPES AND RULES GIVING 
YEARS OF DEPENDABLE SERVICE. 





Retail hardware dealers who offer measuring tapes 


and rules that give years of dependable service, are as- 


| i | i Ps are f PS ily { 


sured by the manufactur- 
ers of the Lufkin products 
of satisfactory results in 
every sense of the word: 
Ready sales, pleased custo- 
mers and a good margin of 
profit if they handle the 
various Lufkin measuring 
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Rival Steel Measuring Tape. 





tapes and rules, because 
their wide variety and dur- 
able construction have popularized the name and estab- 
lished the market. One of these, the Rival steel meas- 
uring tape, is herewith illustrated and is described as 
having nickel plated steel case with folding flush han- 
dle opened by pressing a pin on the opposite side, and 
knurled edges which afford a firm hold for winding in 
the tape. The graduations are marked either in feet, 
inches and eighths; feet, tenths and hundredths, or in 
the metric system, all measurements guaranteed ac- 
curate by the manufacturers. The Rival tapes are 
three-eighths inch wide and are supplied in lengths 
varving from 25 to 100 feet or from ten to 30 meters. 
ull particulars of their complete line of measuring 
tapes and rules can be obtained from the Lufkin Rule 


Company, Saginaw, Michigan. 
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TRADEMARK FOR GARDEN AND FARM 
TOOLS. 


The United States Patent Office has granted copy 
right to the Clark-Smith Hardware Company, Peoria, 


os 90,817 on Illinois, for the trade 
GOLD TIP mark shown in the ac- 
companying — illustration, 


under number 90,817. The Company claims use since 
the first day of January, 1913, and the claim was filed 


November 22, 1915. The particular description of 
goods is lawn mowers and handles for shovels, spades, 


post spades, scoops, hoes, rakes, spading forks, bar- 
ley forks, hay forks, dung forks and agricultural 
forks. 

—~ ae 


RETAIL HARDWARE 


ARKANSAS, 

The Seagraves Hardware Company, Osceola, is remodel- 
ing its building. 

W. C. Leonard, Ed Mays and and N. W. Redwine, Les- 
lie, have succeeded to the business of the J. C. Miller Hard- 
ware Company. 

Frazier Brothers, Danville, have sold their hardware store 
to Shapre Brothers. 

The Southern Hardware Company, Hot Springs, has 
been incorporated with a capital stock of $12,000 by S. C. 
Watt, I. L. Cotton and W. O. Creason. 

CALIFORNIA, 


DOINGS. 


W. R. Biddy, Los Banos, is now in charge of the hard- 
ware store of John A. Bell. 
ILLINOIS. 


James Peters, New Holland, has purchased a half interest 
in the hardware and implement business of A. L. McNeill, 
the new name being McNeill and Peters. 

INDIANA, 

J. M. Lieber, senior member of Lieber and Campbell, 
Hartford City, has purchased the good will and interest of 
Kk. C. Campbell, and the business will be continued under the 
name of the Lieber Hardware Company. 

IOWA, 

James Brothers, Hardy, have sold their hardware store 
to Eli Anliker. 

W. H. Cochran, 
iger's hardware store. 

A. C. Wolfe, Salem, has bought the Pidgeon Hardware 
Store. 

Folker Brothers, Searville, have sold their hardware stock 
to the Searville Hardware Company. 

The Lomas Hardware Company, Cresco, has succeeded 
the firm of Lomas and Farnsworth, F. B. Lomas being man- 
ager. 

I. D. Miller, Anamosa, has severed his connections with 
the Miller-Weber Hardware Company. 

The Hassebrock and Son hardware business, Kamrar, is 
now in charge of F. A. Welp. 

KANSAS, 

The Thompson Hardware Company, Ness City, is en- 
larging its building. 

E. C. Aspey, Burrton, who recently purchased the Burr- 
ton Hardware Company’s stock of hardware, has his stock 
almost completely arranged, and the firm will be known as 
the Aspey Hardware and Mercantile Company. 

Henry M. Anstaett, Williamsburg, has purchased the in- 
terest of G. L. Hettick in the West-End Hardware Company 
and the company will be known in the future as the Anstaett 
Hardware Company. 

George Schroeder, Bennington, has sold his interest in 
the Miller and Schroeder hardware store to M. Smith of 
srookville. 

W. Housley, Larned, will be in charge of the hardware 
department of the Doerr Mercantile Company commencing 
March Ist. 

Charley Dehlinger’s new building at Madison is com- 
pleted and part of his stock of hardware goods has arrived. 

Harry Hennigh, Parsons, has bought a half interest in 
the hardware store owned by his brother, A. F. Hennigh. 

S. W. Boyd, Altoona, has traded his property for a hard- 
ware store at Summerville. 

Joe Yost, Hesston, has purchased a half interest in the 
Hoeglund Hardware Store. 

R. R. Kersey, Vining, has purchased a hardware store. 

George Urish, Carbondale, has bought a half interest in 
the S. L. Reid hardware business. 

MICHIGAN, 
J. B. Wagaman, North Branch, has purchased the Wil- 


Rathdrum, has purchased Henry Rein- 


liam 


sutler hardware stock and consolidated it with his own. 








Lyn and Clare Shaler, Grass Lake, have formed a « 
partnership in Bellevue and have engaged in the hardwar. 
business. 

John M. Shields, well-known Petoskey man, and fo; 
many years a traveling salesman, has taken over the man 
agement of the Petoskey Hardware Company. 

MINNESOTA. 

P. A. Langlois, Oklee, has sold his hardware store to 
Fred Lende. 

‘red Gotzlaf, Altura, has purchased an interest in his 
brother’s hardware business. 

George Gerdin, Bethel, has bought the interest of his 
partner, John Stone, in the hardware business. 

Schroeder and Murphy, Mankato, have built an addition 
in their hardware store. 

Anton Mahne, Chishold, has opened a hardware store. 

The Haverson Hardware Company’s store, Mora, was 
recently destroyed by fire. It was fully covered by insur- 
ance. 


MISSOURI. 


H. F. Cone and Son’s stock of hardware, Sedalia, was 
destroyed by fire. 

John Walby, Chillicothe, has traded his farm for a hard- 
ware store in Mooresville. 

John Stangel, Rich Hill, has disposed of his stock of 
furniture and hardware to Joe Klumpp. 

J. H. Cusick, Breckenridge, has sold his stock of hard- 
ware to John S. Walby of Chillicothe. 

MONTANA. 

O. A. Trovatten, Devon, has sold his hardware business 
to his sons, George and Herbert Trovatten. 

Kimple and Jenson Hardware Company, Hingham has 
heen incorporated with a capital stock of $75,000 by C. H. 
Kimple, C. C. Kimple and J. Jenson. 

NEBRASKA, . 

The Pioneer Hardware Company, Nelson, has purchased 
the hardware business of Bullock and Van Golden. 

Ek. Souser, Overton, has retired from the hardware busi- 
ness of Wallace and Souser. 

3urwell and Devereaux, Ainsworth, 
hardware business to O. C. Osborn. 

The hardware store of A. N. 
destroyed by fire. 

F. E. Layton, Silver Creek, has admitted his son as a 
partner in his hardware and implement business and_ the 
name of the firm is F. E. Layton and Son. 

Swanson and Hedlund, Swedeburg, has succeeded C. A 
lewis in the hardware and implement business. 

NORTH DAKOTA. 
Ross, has purchased the J. P. 


have sold _ their 


Fries, Odell, has been 


George Borrud, Dunn 
hardware store. 

Bauer-Wachozl, Underwood, succeed John G. Maloney 
in the hardware and implement business. 

William Schmidt, Wahpeton, has purchased the hard- 
ware business of Kelly Brothers, the new name being Twin 
City Hardware and Implement Company. ; 

OHIO, 

The Kenton Hardware Company, Kenton, has increased 
its capital from $50,000 to $100,000. 

Harvey Weiss, Orrville, has moved to Shreve. 

OKLAHOMA, 

Krank S. Frick, Newkirk, has opened a store and will 
deal in hardware, sporting goods, automobile accessories and 
implements. 

C. H. Mullikin, of Coyville, Kansas, has put in a big 
stock of implements and hardware in the Bartles Building 
in Dewey. 

Earl Rhodes, Grove, has sold his interest in the Thomp- 
son-Rhodes Hardware Company to J. D. Yeargain. 
SOUTH DAKOTA. 

The Standard Mercantile Company, Wessington Springs, 
have sold their harness stock to the Wessington Springs 
Hardware and Implement Company. 

The Bowdle Hardware Company, Bowdle, exchanged 
their furniture department with the German Bazaar for ,the 
latter’s hardware department. 

TEXAS. 

The Perry Hardware Company, 
a certificate of dissolution. 

The Ewing and Phillips Hardware Company, Sinton, has 
heen incorporated with a capital stock of $6,000. 

A. A. Koup, Memphis, has sold his stock of hardwa 
and furniture to R. L. Slaton and Wylie Stewart. 

The Windom Hardware Company, Windom, has ‘led 
a certificate of dissolution. 

A. J. Jennings, Kosse, has engaged in the hardware. 
automobile accessories, sporting goods and implement /usi- 
ness. 


Midlothian, has filed 


re 


WISCONSIN. 

Lawrence Dabareiner, Hortonville, has purchased the in- 
terest of Ben Millertz in the Dabareiner and Millertz hard- 
ware store. 

The E. D. Singleton hardware store, Camp Douglas, | 
been destroyed by fire. 
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ADVERTISING CRITICISM AND 
COMMENT 


Helpful Hints for the Advertisement Writer 











A very convincing and effective sales talk consti- 
tutes the decidedly attractive and interesting «dvertise- 
ment reproduced herewith. It is one of the excellent 
means by which the manufacturer and the 
combine to illustrate to the community the advantages 
of the Maytag Multi-motor washer. Note the willing- 
ness to let the housewife have a free trial, the assur- 


dealer 


To convince you all our claims are true -To 
Show you that in thousands of homes wash day 
is no worse than any other day. To prove to 
you what a comfort, what a blessing it can be— 
we want to send you on 30 days free trial 


The MAYTAG Guaranteed for 

















WASHER pn 
ANY ENGINE RUNS IT a 
There won't be any J) Ma 
obligation on your part. % 
Not the slightest expense. ~ | f 
We will deliver it and call for eu) Tat 


it. Noone will urge you to —_—— 
buy it unless you want to. 


Come in and see us when you are 
passing thestore. Wewanttotell you about 
the Maytag and show you how it works. 


McGahey @ Company 


ance that no obligation nor the slightest expertise is in- 
volved, and the invitation to come in and learn how 
the machine works; these points, it would seem, the 


most skeptical reader most stubborn pros- 


and the 
customer could fail to appreciate and 
make a further investigation. McGahey 
pany, Brooklyn, Illinois, placed this advertisement in 
the Brooklyn Chronicle, where it occupied four and 
one-half inches of triple column space. 


pective not 


and Com- 


column advertisement of 


reproduced herewith, 


ij, Ue a, 


The three inch, triple 


| Emerson and siete Limited, 





You will tind our quarter my hockey 

supplies you mas requ 
Automobile Hockey Skates $3.25 to $6.00 
Hockey Gloves . $2.00 to $4.50 
Shin Pads 50c. to $4.00 
Hockey Pucks 10c. to 20c 
10e. to 60c 


Hockey Sticks 
Elbow, Knee and Shoulder Pads 4 50c. to $4.00 


Something for Everyone at the Right Price 
Emewon «x Fisher Sid 

mas & e JIM. 

which was inserted in the St. New 


Evening Times and Star, is an example of how a short, 
wide space is advantageously utilized to interest the 

















Johns, Brunswick, 


casual reader. The live, appropriate illustration and 
the bold heading leave no doubt in his mind as to the 
purpose of the advertisement, even before he has de- 
cided to investigate any further. The consistency of 
the advertisement is a point that merits commenda- 
tion and since the writer confined himself to dealing 
with hockey supplies after calling attention to that line, 
and the advertisement was run during the height of 
the hockey season, it may readily be concluded that the 
results were entirely satisfactory. 
* . * 

The advertisement reproduced herewith appeared in 

the Utica, New York, //lerald-Dispatch, 


great extent resembles a magazine advertisement, be- 


and to a 


ing distinguished from the newspaper style in several 


ways. he articles advertised are of such a nature 


that it is quite difficult to convey any information of 
in the newspaper, and 


them through the space used 


they are of interest to just one class of employers or 


workmen, who would quite naturally expect to see a 


ICF, TOOLS 


Saws Feel Grapples 
Chisels Shavers Hooks 
Tongs Axes 


" Send for Our Catalogue. 


Roberts Hardware Co. 


60 GENESEE STREET, UTICA 


Plows 
Bars 





complete description of each tool in order to give it 
these carried in stock 


catalog containing 


due consideration, or a list of 


with the invitation to write for a 


clear illustrations, full description of details, price 
list, etc.—and the latter plan is the one followed 
this advertisement. Newspaper advertisements in 


whether 
but 


and the results, 


less immediate, 


general are run but once, 


satisfactory or not, are more or 
this advertisement is written with appreciation of the 
such merchandise as Tce Tools 
consummated after the 
catalog and given it 
Roberts Hardware 


New 


fact that the sale of 
can only be prospective pur- 


chaser has sent for the thorough 


inspection. It was inserted by the 
Company, 60 Genesee Street, UTtica, York. 


work to do there will be inter 
and it is a part of 


So long as there is 
ruptions—breaks 
one’s character growth to bear these timely or untimely 
break in good temper or 


in its progress 


interruptions without any 
courtesy. 
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HEATING AND VENTILATING 








WARM AIR HEATING INSTALLERS URGED 
TO COOPERATE WITH NATIONAL 
ADVERTISING CAMPAIGN. 


As announced in the January 2gth issue of 
AMERICAN ARTISAN an advertising campaign is to be 
conducted under the auspices of the National Warm 
Air Heating and Ventilating Association, to bring to 
the consumers’ attention ,the many advantages of 
Warm Air Heating. 

At that time AMERICAN ARTISAN pointed out that 
in order that this campaign may be of the greatest 
possible benefit to the local installer, he must “tie up” 
with the national campaign and do some advertising 
himself, and John H. Hussie, chairman of the Warm 
Air Heating Committee of the National Association 
of Sheet Metal Contractors, to whom all give credit 
for having set on foot the movement which has cul- 
minated in the advertising campaign, in the following 
letter strongly urges that the local installer of warm 
air heating apparatus do his share of the work that 
must be done in order that the full benefits may be 
secured : 

To Att Loca AssociATIONs: 

On the 21st day of January the National Warm Air 
Heating and Ventilating Association at a meeting 
held in Cleveland, Ohio, decided to at-once enter upon 
a publicity campaign advertising the merit of Warm 
Air Heating. 

Not only this, but the money has been subscribed 
and a contract made with an advertising firm. As this 
is exactly what we, for years, have been asking the 
manufacturers to do, we have reason to feel highly 
gratified now that an actual beginning has been made. 

But I wish now to issue a warning. We are in 
Danger. We have received many compliments and 
congratulations and in consequence we are in danger 
of considering our work as done and of sitting back 
and waiting for the dollars to roll in. Our work in 
fact has just commenced. Without proper cooperation 
on the part of the retailers the money expended for 
advertising by the manufacturers will be practically 
wasted. 

The National Warm Air Heating and Ventilating 
Association has devised a scheme for cooperation that 
will pay large returns to the retail dealer. We are 
asked to become “Dealer Members” of the Associa- 
tion. All that is necessary to become such a member 
is to send your application to Secretary Allan W. 
Williams, Brunson Building, Columbus, Ohio, and 
agree to expend $25.00 during the year for advertising 
Warm <Air [leaters in your local paper. The Asso- 
ciation will furnish all electros required (also copy 
if desired), a certificate of membership and metal 
signs free. 

Every retail dealer of Warm Air Heaters in the 


country should join with this Association on this lib- 
eral basis, and I wish to say now, in all kindness but 
with great frankness, that if we do not now in very 
large numbers join hands with the manufacturers in 
this publicity campaign we are doomed to forever 
more hold our peace. To use a popular expression, 
it is time to either “put up or close up.” Your Warm 
Air Heating committee is asking you to write Secre- 
tary Williams now—today. Let us strike a blow all 
together. Don’t wait for the other fellow to do it. 
He is waiting for you, so it’s up to you to set the 
example. I’m going to ask Secretary Williams to 
keep me posted as to how many of our Association 
members respond to this request for cooperation. | 
hope that we make a creditable showing. 
Yours for the Cause, 
Joun H. Hussite, 
Chairman Warm Air Heating Committee. 

P.S.—What are you doing about that building 
code? Don’t overlook the importance of this matter 
in the advertising rush, as advertising without some- 
thing to back it is of little value. 

Omaha, Nebraska, February 18, 1916. 








FIRE PREVENTION TOPIC AT MONTHLY 
MEETING OF ILLINOIS HEATING AND 
VENTILATING ENGINEERS. 


A moving picture lecture, illustrating and describ- 
ing the work of the Underwriters’ Laboratories, of 
Chicago, in reducing the enormous fire losses, and of 
the experimental tests which are carried on to deter- 
mine the fire hazard in various kinds of materials used 
in building construction, was the feature of the [ebru- 
ary meeting of the Illinois Chapter of the American 
Society of Heating and Ventilating Engineers, which 
was held at the Morrison Hotel, Chicago. 

Mr. Latta explained that the Underwriters’ Labora- 
tories comprise a plant which is valued at a quarter 
of a million of dollars, and that it was a gift of the 
insurance companies, to be used as a testing station 
for the promotion of fire protection materials in build- 
ing construction. 

Prior to the lecture and following the dinner at the 
hotel, a number of subjects pertaining to the business 
of the chapter were discussed. Chief among these 
was the question of inviting the parent body to hold 
its summer meeting in Chicago. It was pointed out 
that in view of the fact that it is about ten years ago 
since the Society convened in this city, it was now up 
to the Illinois Chapter to extend an official invitation. 
Upon motion, it was unanimously adopted, and the 
secretary was instructed to invite the parent body to 
meet in Chicago next July. 

A vote of thanks was given to James A. Donnelly. 
of the New York Chapter, for furnishing several 
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pecks of apples for the February dinner. The mo- 
tion was put that “Mr. Donnelly be accorded our 
thanks for his kind remembrance, and also for the 
apples.” 

Secretary Bronaugh announced the election of tie 
following as members of the Chapter: John J. Haines, 
George H. Heinrich, John Howatt, George D. Hoff- 
man and H. K. Gilson. 

Through the plan to appoint a “boosters’ commit- 
tee” the Illinois Chapter of the American Society of 
Heating and Ventilating Engineers, expects to build 
up a larger and more enthusiastic membership in the 
state. It has been pointed out by representative mem- 
bers of the Chapter that the central west has a large 
number of engineers who should be members of the 
Society, and that the status of Heating and Ventilat- 
ing men in this section of the country ranks very high. 
Hence it is now the aim of the Chapter to foster the 
growth of a membership which will compare favor- 
ably with that of the eastern Chapters both in num- 
ber and in educational work. 


+@-> 
~—-o-o 


MASSACHUSETTS HEATING AND 
VENTILATING ENGINEERS REPORT 
PROSPEROUS CONDITIONS. 





Charles Morrison, Secretary of the Massachusetts 
Chapter of the American Society of Heating and Ven- 
tilating Engineers, in a letter to AMERICAN ARTISAN, 
states that the Chapter is in healthy condition and that 
at the recent monthly meeting held at Boston the gen- 
eral opinion was that the business outlook was much 
better than for a long time, many large contracts hav- 
ing been placed. 

Major James W. H. Myrick, one of the Governors 
of the Chapter, is on a business trip in Georgia and 
other southern states. 








PIPELESS WARM AIR HEATER THAT IS 
EFFICIENTLY CONSTRUCTED. 


construction of 
warm air heaters, is 
noted in the Mod- 
ern Way warm air 
heater, shown in 
the accompanying il- 
lustration, which has 
a triple casing to 
minimize the trans- 
mission of heat from 
the interior of the in- 
ner casing to the cold 
air section and to the 
cellar. The passage 
of hot and cold air is 
thus said to be en- 
tirely controlled and 
raised to still greater 
efficiency by passing 
the inner casing en- 
tirely around the 
warm air heater with- 





An unusual feature in the the 


pipeless, one register system 





Modern Way Pipeless Warm Air 
Heater. 


out fastening it to the cast iron front, and using an an- 
nealed black iron lining. The illustration shows how 


the cold air is drawn down between the outside and 
double inner casings, travels under the latter and over 
the fire where it is heated and then passes up through 
the center of the register, thus requiring no pipes, 
and maintaining, it is said, a constant circulation and 
an even temperature in all parts of the house. The 
manufacturers further state that the Modern Way 
warm air heater is also the safest to install, as the 
central and only warm air connection is surrounded 
by cold air passage, which makes it impossible for 
any heated surface to come in contact with any com- 
bustible material whatever. The heater is made in 
three sizes—for small cottages, for ordinary and large 
residences and for stores, churches and halls. Full 
details of the construction and agency proposition can 
be secured from the Modern Way Furnace Company, 
Fort Wayne, Indiana. 


~~ we 
ees 


CHICAGO COMMISSION ON VENTILATION 
DISCUSSES VENTILATION OF 
HOSPITALS. 








At its meeting, february 22nd, the Chicago Commis- 
sion on Ventilation, of which Dr. E. Vernon Hill, In- 
spector in Charge of the Ventilation Division of the 
Department of Public Health, and Harry M. Hart, 
newly elected president of the American Society of 
Heating and Ventilating Engineers, are members, the 
topic was “Hospital Ventilation.” A number of su- 
perintendents and other officials of hospitals in and 
around Chicago were present and stated their views 


on the subject. 
ee 


WARM AIR HEATER WITH OPENING FOR 
WATER HEATER. 





lor warming water in the kitchen tank, every Rob- 
inson Gem warm air heater is made with openings to 
admit a water heat- 
er which can be sup- 
plied with the warm 
air heater if desired, 
or installed at any 
time. Other features 
of the Gem, which 
is shown in the ac- 
companying illustra- 
tion, are thus 
enumerated by the 
manufacturers: the 
firepot is made in 
two sections, the 
lower one having 
pockets through which hot air is fed into the fire 
from above the ash line, thereby aiding combustion. 
The feed doors are large, allowing the charging of 
large chunks of fuel, and are equipped with a hot 
blast plate. The dust flue with damper draws light 
ashes upwards into the large combustion chamber. 
This warm air heater may be equipped with a cast 
iron or cast iron and steel radiator and burns hard 
Full particulars of the Gem 


éc-naeergmeormmmeeedis 
’ RON RADNOR 





Gem Warm Air Heater. 


or soft coal or wood. 
and others of their warm air heaters can be secured 
from the Robinson Furnace Company, 205-207 West 
Lake Street, Chicago. 
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MICHIGAN HEATING AND VENTILATING 
ENGINEERS FORM CHAPTER. 


The heating and ventilating engineers of Detroit, 
Michigan, and vicinity, held a meeting on Friday, 
February 5, at the Detroit Club. The outcome was the 
organization of the Michigan Chapter of the Amer- 
ican Society of Heating and Ventilating Engineers. 
The officers are: President, John R. Allen of the 
University of Michigan, Ann Arbor; vice-president, 
I’, R. Still, secretary of the American Blower Com- 
pany; treasurer, Edward M. Harrigan of the Har- 
rigan and Reid Company, and secretary, William I. 
McDonald, Dime Bank Building. Friday, lebruary 
25, was the date set for the first regular meeting. ‘The 
new organization is laying plans to secure acceptance 
from the Society to hold the annual meeting in De- 


troit in July. 





NEW YORK HEATING AND VENTILATING 
ENGINEERS WILL MEET FEBRUARY 28. 


lebruary 28 is the date of the next meeting of the 
New York Chapter of the American Society of Heat- 
ing and Ventilating Engineers. The meeting has been 
postponed from February 21 in order that the plans 
for entertainment may be perfected. As a dinner is 
to be served at 6:30 o'clock, those who intend to be 
present are requested to notify Secretary F. K. Davis. 
This is to be a meeting for the discussion of impor- 
tant matters to the Chapter that are not of a technical 
nature and President Driscoll says that the meeting 
will adjourn at 9:30 o'clock. 





REGISTERS THAT ARE EASILY INSTALLED 
AND OPERATED. 


Besides being simply and durably constructed, the 
Symonds Mission Kegisters, one style of which is 





Symonds Mission Register. 


shown herewith, are said to be easily installed and 
operated. The Hook and Bolt Fastening Device, ac- 
cording to the manufacturers, assures a quick, neat 
and fatigueless job, as with this it is only necessary to 
punch a hole in each side of the box, insert a a hook, 
and screw a bolt through the register into the hook, 
thus securely holding the register against the wall. 
This up-to-date fastening is said to require no tin 
strips or cleats riveted on the box, no special prepara- 


tion and, in fact, no woodwork, being one of the siri:- 
plest methods known for fastening the register to t 
box. The Symonds Mission register has only three 
parts, frame, grille and valve, and is easily operated 
by hand or foot. It is made in seven sizes in black 
japanned or electroplated finish. Full information 
can be obtairied from the Symonds Register Compan 
St. Louis, Missouri. 


~~ = 
oo 


SEND FOR THIS CONVENIENT REFERENCE 
BOOK ON WARM AIR HEATING. 





Installers of warm air heating systems generally 
realize that a well prepared, instructive reference 
book or catalog on warm air heating is of great as- 
sistance to them in their business and helps them 
materially to convince the prospective purchaser of 
the merits and advantages of the warm air heaters 
and accessories they sell. The possession of the 
knowledge of the construction and installation of 
these products that such a book imparts, give the in- 
staller the confidence that makes a decidedly favorable 
impression upon the community. A catalog of this 
nature is the 1916 catalog of Moncrief warm air heat- 
ers, Moncrief registers and other accessories and sup- 
plies of the T. E. Henry Furnace Company, Cleve- 
land, Ohio. This catalog is issued with the announce- 
ment that through it they hope to assist the dealers in 
their efforts to familiarize the communities with the 
good qualities of Moncrief warm air heaters and ac- 
cessories. They point out that their facilities are the 
most modern and their skilled employes, with the ex- 
cellent machinery and equipment provided for them, 
are capable of producing warm air heaters of real 
genuine value. The catalog is of pocket size, making 
it very convenient and handy, and handsomely illus 
trates and fully describes the different series of Mon- 
crief warm air heaters and all the accessories and 
supplies, including registers, ventilators, faces, bor- 
ders, grilles, dampers, pokers, pulleys, etc. The de- 
tails of the construction of the warm air heaters are 
also shown and described, supplemented by comment 
on their special and exciusive features, such as the 
Moncrief Duplex grate with large grate surface, the 
straight and deep firepot cast extra heavy in two sec- 
tions, the all cast iron top flue return radiator afford- 
ing a large heating surface, the improved grate hang- 
ers allowing each grate to be removed without touch- 
ing a nut or cotter pin, the self-cleaning surfaces, the 
Moncrief beaded doors assuring an absolutely gas and 
air tight warm air heater, the large double casings 
affording abundant space for the circulation of air, 
and the pouch at side of feed door for heating water 
for household use. 

Attention is also directed to the Moncrief all cast 
and semi-steel registers, the durability of which has 
long been acknowledged, and the complete stoc! of 
well known makes of steel registers, such as Hart and 
Cooley, Tuttle and Bailey, etc. The catalog further 
contains price and size lists and useful inform«tion 
about the capacities of pipe, registers and co! aif 
faces, and instructions for installing Moncrief warm 
air heaters. Those desiring copies of this cataloz or 
of the pipe and fittings catalog should address the T. 





As 
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Fk. Henry Furnace Company, 825-829 Leng Avenue, 
Cleveland, Ohio. 


a> 


UNDERFEED WARM AIR HEATER (SECURES 
MORE PERFECT COMBUSTION. 





in ordinary warm air heaters, the fuels are supplied 
by throwing them through the firing door and over 
the fire, thus, it is 
said, causing a 
waste of fuel and 
loss of heat, be- 
cause first, the fire 
is smothered and 
until it burns 
through the overly- 
ing bed of green 
' coal, the: warm air 
| heater is deprived 
of the heat; and 
second, as the 
fresh coal is heat- 
Sprague Underfeed Warm Air Heater. ed, it gives off 
volatile gases which in passing through the overlying 
bed of green coal are not consumed and escape as a 
total loss. To overcome this condition the Sprague 
Underfeed warm air heater has been designed, and 
as the coal is fed to the fire from beneath, a much 
greater efficiency and more perfect combustion are 
said to be obtained. The Sprague Underfeed warm 
air heater, herewith illustrated, is of a heavy, sub- 
stantial construction and, according to the manufac- 
turers, burns the cheaper grades of coal economically 
and successfully. Further details can be secured from 
the Sprague Foundry and Manufacturing Company, 
Council Bluffs, Iowa. 








WARM AIR HEATER THAT BURNS EITHER 
HARD COAL OR BLOCK WOOD. 


The manufacturers of the Gilt Edge warm air heat- 
ers include in their line the Radium type, herewith 
—_ illustrated, which has been de- 

b\s signed to meet the require- 
“| ments of those desiring a 
> warm air heater that will 
burn either hard coal or block 
wood in an efficient and eco- 
The great 





nomical manner. 
defect common to previous 
heaters of this type—the 
short fire travel through the 
radiator to the smoke pipe, is 
said to be entirely eliminated 
Radium warm air 


Gilt Edge Radium Warm 


Alr Heater. . 
in the 


heater by forcing the products of combustion to pass 
through the upper and lower sections of a large radi- 
ator before entering the smoke pipe. Another im- 
provement in the construction, according to the manu- 
facturers, is the single arm connection between the 
radiator and the dome, which is split in such a way 
that the part of the arm cast to the outer radiator 
ring slides upon the portion cast to the dome, thus 
permitting expansion and contraction without danger 


of breaking. Full particulars of the other features 
are contained in the catalog of Gilt Edge warm air 
heaters, which will be sent upon application to R. J. 
Schwab and Sons Company, 285 Clinton Street, Mil- 
waukee, Wisconsin. 





UNION PACIFIC RAILWAY ISSUES AN ORDER 
ON CAR VENTILATION. 


Following is the text of an order to trainmen by 
General Superintendent W. M. Jeffers of the Union 
Pacific System: 

“All sleepers, chair cars and coaches operated over 
Union Pacific lines are equipped with ventilating sys- 
tems by which an adequate supply of fresh air is pro- 
vided. Cars must be well ventilated at all times and 
not allowed to become too warm or overheated. High 
temperature is more detrimental to health than lack 
of fresh air. The following temperatures must be 
maintained during the cool season: Sleepers, days 
70 degrees, nights 60 degrees. Chair cars and coaches, 
days and nights 70 degrees. 

“Few travelers have ever found trains too cool. 
Steam heats so rapidly, andthe space in a train is 
1elatively so small, that errors in temperature regula- 
tion are almost invariably on the side of too much 
heat. This has been true even of railroads in the far 
north. Temperatures outside a train, in the winter 
time, have little to do with comfort inside. The whole 
question hinges on the efficiency which trainmen dis- 
play in using heating and ventilating systems.” 

seis illiillldcsergtnaenis 


PARAGRAPHS. 


Professor C. E. A. Winslow of the New York State 
Commission on Ventilation has resigned his position 
to take up his new duties as Professor of Public 
Ifealth at Yale University. 

American Blow Pipe and Ventilating Company, 
Chicago, Illinois, has been incorporated with a cap- 
ital stock of $2,500 by Andrew H. Anderson, Daniel 
Bell, Otto Butzbach and Joseph I*. Fernoch. 

R. A. Shirley and R. FE. Poehner have purchased the 
heating and ventilating business of W. H. Johnson and 
Son Company, 330 East St. Joseph Street, Indian 
apolis, Indiana. They were former employes of the 
Company. The business will be conducted under the 
old name, Mr. Shirley being president and Mr. Poeh- 
ner vice-president. D. G. Coates continues as chief 
engineer. W. H. Johnson and his son J. W. Johnson 
retired on account of the poor health of the senior 
member of the firm. 


— eo — 


HAS READ AMERICAN ARTISAN FOR MORE 
THAN TWENTY YEARS. 


To AMERICAN ARTISAN: 

I have been a reader and subscriber of AMERICAN 
ArTISAN for more than twenty years and find it 
great help in my work. 

Yours truly, 
SIMON [ESLER 


West Point, Mississippi, February 18, 1916. 
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PATTERNS FOR GABLE MITERS. 





BY G. E. ROBERTS. 

Let G C E and H D F be the angles at the roof 
and peak of the gable. Draw profiles of molding as 
shown at “A” and “B”. The profile “A” is so placed 
as to represent the return of cornice at the corner of 
the building. 

Divide profile “A” and “B” into spaces, in this 
case 1 to 13, as shown at G-H and I-J. Now from 
these points 1 to 13 and at right angles to G-H, draw 
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through these intersections as shown by K-L, and 
you have pattern for the return miter. 

Now to get patterns for miter at C-D, all you have 
to do is to use points where lines from the profile in- 
tersect and proceed in the same manner as just told. 
Do likewise with miter at E-F. This gives you a ful] 
set of patterns for Gable and Return miters. 


METAL STATISTICS FOR 1916. 


In the ninth annual edition of Metal Statistics, pub- 
lished by the American Metal Market Company, 81 














Development of Patterns for Gable Miters. 


lines to intersect miter line C-D.; also from points I 
to 13 on profile “B”’ draw lines to intersect at miter 
lines C-D and E-F. 

Now draw stretchout lines ¥-X and X’-X’, placing 
the same number of spaces (measured on the ele- 
vation) on this line as 1 to 13, and draw lines at right 
angles to the lines at these points, as shown in pat- 
tern. 

Now drop lines from profile, or line G-H, until 
they intersect points on the stretchout; draw lines 


Market Street, New York City, a large fund of in- 
formation is furnished in easy-to-find and easy-to- 
read form. The statistics cover ferrous as well as 
non-ferrous metals, and goes into details as to vol- 
umes of production, domestic and foreign prices, 


consumption, etc. Altogether this book of 368 pages 


bound in the familiar red cloth cover is very handy 
for reference and should be in the business library of 
every one who is more than casually interested in the 
metal industry and commerce. 
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SHEET METAL TRADE DEVELOPMENT 


Members of National Association of Sheet Metal Contractors 
Suggest Means for Trade Development. 











Contributed by Member of Trade Development Committee. 

In speaking of Trade Development, we will have to 
uncover a multitude of sins. In my opinion, the fol- 
lowing are the evils and corrections of the Sheet Metal 
Trade Development. 
Organized Labor: 


Ist. In some of our cities they 


have traded the Metal Ceiling Work for the support. 


of the carpenters who are installing most of the metal 
ceilings, giving the organization their vote; the same 
with Metal Lath which belongs to the Sheet Metal 
Contractor and which has been turned over to the 
Wood Lathers, all of which goes to prove that the 
Sheet Metal Contractors are not together and de- 
manding their rights. Again, the manufacturers of 
Metal Laths give the same to the Plaster Contractors, 
to the General Contractors and in fact to any one else 
who wants to buy it. This is due to the Sheet Metal 
Contractors not being thoroughly organized. 

The Sheet Metal Contractors have lost and are 
losing business daily because they are not up and 
pushing for business and fighting for the Sheet Metal 
susiness as they did in the past, or as other lines, 
which are substituting other things for sheet metal, 
are doing. 

Use of Light Gauge Materlal Causes Loss of Business. 

In my opinion, the manufacturers of Sheet Metal 
should standardize all their products and | do not 
think that galvanized sheets lighter than 26 gauge iron 
should be used for cornices, downspouts, gutters, or 
anything else pertaining to the erection of new build- 
ings. 

This has been one feature that has lost a great deal 
for the Sheet Metal business on account of 28 and 29 
gauge iron being used. 

Now in reference to the tin roofing. The lightest 
tin plate that should be manufactured or sold should 
be 40 pound IC Coating and better grades. 

The trouble is that the journeyman is Sent on a job 
to put on a deck or gutter of 40 pound IC; he is short 
of. material on the job and telephones or sends his 
helper in for several of these sheets and possibly you 
are out of this, or by mistake he takes 20 pound coat- 
ing to fill in his deck or gutter and of course, in the 
course of two or three years, it gives out and the tin 
roof is condemned. 

Now this is true of a great mary different kinds of 
sheet metal used in the construction of buildings, and 
if the manufacturers could see this in the light I see it, 
they could save thousands of dollars each, by not tying 
up their money in this lighter, inferior material, and 
thus be enabled to carry a larger stock of standardized 
goods. 


I do not believe that *ne United States Government 
will allow anything lighter than 26 gauge iron or any- 
thing lighter than 40 pound coated tin on any of their 
work and if that is true, why should we, the Sheet 


Metal Contractors and Manufacturers, force this 
cheaper and inferior material on the public. 

To correct this, the manufacturers of Tin Plate 
and Sheet Iron should hold a meeting, giving this a 
great deal of thought and study and investigate from 
coast to coast, from Canada to the Gulf and see how 
far reaching this evil is. 

We are living in the Iron and Cement Age and the 
sheet metal men should be getting their share of the 
building industry. 


A word to the Sheet Metal Men: 
Tidy Shop Invites Business, 


Appearances cost little, and even the smallest tin 
shop should look neat and tidy and when this is ac- 
complished it spells Prosperity. I feel as if there 
should be a neat little office which is certainly inviting 
to the public as they enter, to each shop with a sign 
on the outside “Sheet Metal Works” instead of “Tin 
Shop.” 

I have visited a great number of shops where I 
had to climb over scraps and cuttings to get to the 
machines where the tinsmith was working. 

I believe in “Preparedness,” and if the Master Sheet 
Metal Contractors will sweep out and clean house and 
have it tidy and neat, there should be no reason why 
their shop should not look as good as a dry goods 
store, druggist, shoe store or any mercantile line of 
business, and when this is done, my advice to all is to 
form an organization within the city, town or hamlet 
for the betterment of each and every shop and co-op- 
erate with one another, shake hands with one another 
and bid them the time of day as you meet each other 
on the thoroughfare, instead of cutting each other’s 
throats, in trying to underbid the other’s price. 


Co-operation Essential. 
The Sheet Metal Contractors and the Wholesale 


Houses and the Manufacturers should all be together 
in making the Sheet Metal Industry one of the biggest 
in this country. 

At one of the meetings of our Local, an idea was 
brought to our attention; a city in Illinois was using 
galvanized iron 26 gauge and putting it over old 
shingles. This has been done for two or three years 
and JI understand something over one hundred roofs 
have been covered in this way and the work stands 
up. Now this idea was new to us and it means the use 
of more iron work for the mechanics and profit for the 
Sheet Metal Contractor. An idea like this and other 
ideas from other sources would be a great factor in 
the boosting of the Sheet Metal Industry. 


-o 





Harmony is an important feature in any store, and 
where it is practiced continually there is usually an at- 
mosphere prevalent that customers like to be in. In 
fact, they seek it because it is so different than the 
average. Not at all a bad idea to instill this in your 


business, Mr. Merchant. 
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WANT PATTERNS FOR HIPPED SKYLIGHT. 





To AMERICAN ARTISAN: 
Will you kindly publish layout for hipped skylight 
as shown in accompanying sketch. I would also like 
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Sketch of Hipped Skylight for Which Patterns Are Wanted. 


to know the size the bars and curb should be made, 
using haze bars. 
Yours truly, 
GerorcE F. Owens. 
Richmond, Virginia, February 17, 1916. 
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WANTS PATTERNS FOR VENT PIPE ROOF 
SAFE. 








To AMERICAN ARTISAN: 
Will you kindly publish patterns for a vent pipe 
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Vent pipe roof safe 
for \s"and 2" pipe. 
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Vent Pipe Roof Safe for Which Patterns Are Wanted. 


roof safe, as per accompanying sketch, for 114 and 2 
inch pipes? 
SUBSCRIBER. 
————., California, February 16, 1916. 
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MILWAUKEE SHEET METAL CONTRACTORS 
WILL CHOOSE SECRETARY TO SUCCEED 
PAUL L. BIERSACH WHO HAS 

RESIGNED. 








At the monthly meeting of the Master Sheet Metal 
Contractors’ Association of Milwaukee, Wisconsin, 
which is to be held Wednesday 8 P. M., March first, 
at the Builders’ and Traders’ Exchange, 456 Broad- 
way, a new secretary is to be chosen to take the place 


of Paul L. Biersach, who has served the Association 
for more than ten years and who was re-elected in 
spite of his wish to retire. 
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WISCONSIN SHEET METAL CONTRACTORS 
WILL CONVENE FRIDAY MARCH 17. 








The Annual Convention of the Master Sheet Metal 
Contractors’ Association of Wisconsin will be held in 
Milwaukee, Friday, March 17. At a meeting of the 
Board of Directors on February 25th, arrangements 
for the program and entertainment were made. 
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STEEL CEILING PREVENTS GREAT FIRE LOSS 
IN DETROIT STORE. 





According to a news item in the Detroit, Michigan, 
Free Press, an investment of $200.00 for a steel ceil- 
ing in the large drug store of Edward C. Kinsel in 
that city, prevented a fire loss of over $100,000. It 
developed during the adjustment of the fire insur- 
ance that the most spectacular feature of the fire was 
that the entire building and its contents were not 
totally destroyed, and that the reason for this was 
that Mr. Kinsel had had a steel ceiling put up in the 
store which occupied the entire first floor of the build- 
ing. 

“T had the ceiling installed as a means of protec- 
tion to some extent against fire,” said Mr. Kinsel. 
“And sure enough, the solicitor who converted me to 
its use was right. It certainly did save a lot. I feel 
I owe a debt of gratitude to W. J. Burton, of the W. 
J. Burton Company, who originally interested me in 
the protective features of steel ceilings as something 
entirely aside from their decorative and _ sanitary 
worth.” 
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VENTILATORS THAT INSURE PROPER SUPPLY 
OF AIR. 








It is generally recognized that good air means great- 
er efficiency—every building needs proper ventilation 
for its occupants to main- 
tain a required standard of 
efficiency, and especially in 
manufacturing plants, the 
amount and quality of 
work produced depend di- 
rectly upon this _health- 
maintaining factor. The 
Globe ventilator, here il- 
lustrated, is said to be a device that insures proper 
ventilation, because its design affords the maximum 
of air-moving capacity. According to the manufac- 
turers, these ventilators operate without power, have 
no moving parts and are found on all kinds of build- 
ings where correct principles of ventilation and the 
highest standard of efficiency are required. All sizes 
are said to be carried in stock and immediate ship- 
ments can be made. Dealers desiring catalog or model 
demonstrating the Globe principle should address the 
Globe Ventilator Company, Department H, Troy, 
New York. 





Globe Ventilator. 
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SPECIAL TERNES FOR DEEP DRAWING AND 
SPINNING. 





The special ternes manufactured by the American 
Sheet and Tin Plate Company, Pittsburgh, are said 
to be excellently adapted for deep drawing and spin- 
ning, being made from specially selected steel. The 
Company states that these sheets save worry and ex- 
pense, and all manufacturers having requirements for 
long terne sheets, “Thurite’’ deep drawing sheets, 
automobile body sheets, and other special sheets, etc., 
can obtain full particulars of these products by ad- 
dressing the American Sheet and Tin Plate Company, 
Frick Building, Pittsburgh. 





NEW TORCHES BURNING KEROSENE OR 
GASOLENE. 

An addition to the Bernz line of tinsmiths’ fur- 
naces and torches has been placed on the market by 
Otto Bernz, Newark, New Jer- 
sey. The new torch, shown in 
the accompanying illustration, is 
made in two sizes of six and nine 
pints and is fitted with a strong 
welded steel tank with funnel. 
The filler screws are said to have 
dust proof caps attached to pre- 
vent any foreign matter from en- 
tering the tank. The new torch 





New Bernz Torch. 


also has the patented “Never Leak’ pump and the 


“Snail” burner. The manufacturers can furnish 
these torches to burn gasolene as well as kerosene and 
will send catalog describing their entire line of fur- 
naces and torches to those addressing Otto Bernz, 


Newark, New Jersey. 
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WRITE FOR CIRCULAR OF VENTILATING 
FANS AND BLOWERS. 





The Bicalky Fan Company, Buffalo, New York, 
have issued an interesting little circular describing 
some of their types of ventilating fans, exhausters 
and roof fan ventilators. Besides illustrating and 
listing the sizes and prices of each device, it contains 
suggestions for ordering and several engineering 
tables which were compiled after numerous tests on 
various sized fans and rechecked after installation. 
The Company states that their products have become 
very popular owing to their excellent and scientific 
construction and workmanship, and will send copies 
of the circular and full information of their ventilat- 
ing fans and blowers to those addressing the Bicalky 
Fan Company, Buffalo, New York. 
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SYRACUSE SHEET METAL CONTRACTORS 
HOLD ANNUAL BANQUET. 








The Annual Banquet of the Sheet Metal Contrac- 
tors’ Association of Syracuse, New York, was held 
February oth in the Jefferson Hotel and the ladies 
were present. Vocal and instrumental music was en- 
joyed and Secretary Edwin Rother entertained the 
members with various piano selections. President 
Otto Goebel acted as toastmaster. The officers of the 
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Association are: President, Otto Goebel; Vice-presi- 
dent, Frank Hillsdorf; Secretary, Edwin Rother; 
Treasurer, Edward J. Bushnell; Sergeant-at-Arms, 
James Curran. The chairman of the Banquet Commit- 
tee was J. C. Baur. 
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COMPLETE LINE OF SHEARS AND PUNCHES. 





A complete line of shears, punches and bending 
rolls, of all sizes, for hand or belt drive, is carried by 
Bertsch and Company, Cambridge 
City, Indiana. The accompanying 
illustration shows one of these, a 
treadle gap shear which, the manu- 
facturers state, is durably con- 
structed and made in all standard 
sizes for Number 14 and lighter 
gauge sheets. This machine 
squares, trims or slits sheets. Full 
Treadle Gap Shear. particulars of it and the others are 
contained in catalog F which can be secured from 
Bertsch and Company, Cambridge City, Indiana. 
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SOLDERING FLUX IN ALL FORMS. 











The Allen soldering flux is made up in different 
forms—liquid, salts, stick, paste and in combination 
with the solder itself, for use on common metals and 
alloys. It is said to have been used for over twenty 
years on work of extreme delicacy and on plain 
“straight away” soldering where rapid, but perfect. 
results are desired. The other advantages attributed 
to Allen-Flux may be enumerated as follows: It does 
not produce any corrosive action on any metal and 
will not injure clothing, woodwork, etc. The total 
absence of acids or other harmful ingredients is a 
prominent health factor, and certified mechanical, 
chemical and electrical tests are said to have proven 
that Allen-Flux makes a quick, lasting joint with good 
electrical conductivity and great tensile strength. The 
manufacturers will send free samples to those addres- 
North Lineoln 


~~~ 


sing the L. B. Allen Company, 4555 
Street, Chicago. 
+--+ 


WANTS CATALOGS OF TOOLS AND SUPPLIES 
FOR SHEET METAL WORK AND 


William Grannis, .who for a number of years has 
been in charge of the sheet metal shop of the Ke- 
waunee Hardware Company, Kewaunee, Wisconsin, 
whose store was destroyed by fire on February second, 
has opened a general sheet metal shop in Kewaunee 
and desires catalogs from manufacturers of supplies 
and tools for such work, including warm air heating, 
plumbing, steam and hot water apparatus and acces- 
sories. 
sli ticccuiitinaa 

The Essex Cornice Works, Newark, New Jersey, 
has been incorporated by Bernard Wallin, E. New- 
berth and Herman L. Koenig to manufacture and sel! 
The capital stock 





cornices and other metal products. 
is $50,000. 
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AMERICAN ARTISAN WANT AD BRINGS 
MANY REPLIES. 


To AMERICAN ARTISAN: 
Please discontinue my advertisement in AMERICAN 
ARTISAN for partner. I have received many replies. 
C. H. WILper. 


Melrose Park, Illinois, February 11, 1916. 
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ALWAYS BLUE UNTIL AMERICAN ARTISAN 
ARRIVES. 
To AMERICAN ‘ARTISAN: 

We not only like AMERICAN ARTISAN but we cannot 
do without it and are always blue until we see it on 
Monday. 

Yours very truly, 
Mason BrorHeErs. 

Woodstock, Illinois, February 14, 1916. 





MUST HAVE AMERICAN ARTISAN. 





To AMERICAN ARTISAN: 

I would not be without AMERICAN ArTISAN for 
anything. I always look forward to its coming the 
first of each week. I want especially to thank you 
for your splendid instructive articles on pattern draft- 
ing. 

Yours truly, 
GeorcE F. OWENS. 

Richmond, Virginia, February 17, 1916. 





MAKE PARTIAL PAYMENT ON NOTES. 





If you can’t meet all of that note on time, send a 
check for as much of it as you can, with a new note 
for the difference. Send it before the first obligation 
is due, for the chances are that the man to whom you 
gave it has hypothecated it. By following this rule, 
you enable him to take up your first note with your 
cash and the new acceptance you have sent. If you 
fail to do this, you embarrass him with his bank, and 
endanger your future commercial relations with one 
who accepted your paper at face value. 





NOTES AND QUERIES. 
UNIVERSAL ENAMELED RANGE. 
From F. P. Miller, Alton, Iowa. 
Kindly advise who manufactures the “Universal” 
enameled range. . 
Ans.—Cribben and Sexton Company, 680 North 
Sacramento Boulevard, Chicago. 
THREADING MACHINE. 


From Lowry-Sheets Hardware Company, Vonore, Tennes- 
see. 


Please tell us who makes threading machines for 
rethreading worn buggy axle points. 

Ans.—Greenfield Tap and Die Corporation, Green- 
field, Massachusetts, and 13 South Clinton Street, 
Chicago; and E. W. Bliss Company, 19 Adams Street, 
Brooklyn, New York. 

SNOW BALL WASHING MACHINE. 


From Kasbohm and Epps, Van Wert, Ohio. 
Can you advise who manufactures the “Snow Ball” 


washing machine? 






Ans.—Davenport Washing Machine Company, 
Davenport, Iowa. 
AIR PUMP. 


From The Kraus Hardware Company, Port Washington, 
Wisconsin. eth 
Kindly tell us who manufactures an air pump to at- 


tach to a pneumatic water system to force a sufficient 
supply of air in the tank. 
Ans.—Fairbanks, Morse and Company, 900 South 
Wabash Avenue, Chicago. 
GASOLINE VAPORIZING APPARATUS. 


From G. F. Chapman, Manatee, Florida. 
Who makes a gasoline vaporizing apparatus to sup- 


ply gas from gasoline and which is suitable for heat- 
ing or cooking as well as lighting? 

Ans.—Detroit Heating and Lighting Company, De- 
troit, Michigan; and The Matthews Gas Machine 
Company, 180 North Dearborn Street, Chicago. 

BRASS SCREEN WIRE. 


From W. H. Seidler, Nixon, Texas. ; 
Can you tell me who makes brass screen wire that 


will allow gasolene and kerosene to go through but 
not water? 

Ans.—Newark Wire Cloth Company, Newa k, New 
Jersey; and Clinton Wire Cloth Company, 342 River 
Street, Chicago, Illinois. 

FURABLE GRAIN ROPE AND SHOVEL. 
From Biddle Purchasing Company, 208 South La Salle Street, 
Chicago, Illinois. 

Kindly tell us who makes the “Furable” grain rope 
and shovel. 

Ans.—H. W. Caldwell and Son Company, 17th 
Street and Western Avenue, Chicago, Illinois. 

NICKELOID. 


From G. W. Louder, 401 East State Street, Marshall, Mich- 
igan; and J. H. Nichols, 238 East Second Street, Spencer, 
Iowa. 

Please tell me who makes nickeloid. 


Ans.—Merchant and Evans Company, 347 North 
Sheldon Street, Chicago; American Nickeloid Manu- 
facturing Company, Peru, Illinois ; and National Sheet 
Metal Works, Peru, Illinois. 

ADDRESS OF W. D. SAGER. 


From J. C. Marlow, Belle Centre, Ohio. 
Can you give me the address of W. D. Sager, man- 


ufacturer of stoves? 
Ans.—330 East North Water Street, Chicago, IlIli- 
nois. 





ITEMS. 





H. H. Bulmahn and Company have opened a sheet 
metal shop at Seventh and Franklin Streets, Waco, 
Texas. 

Ashland Iron and Mining Company, Ashland, Ken- 
tucky, has ordered material for a one million dollar 
steel plant. The Company has purchased the Ash- 
land Sheet mill. 

J. D. Farassy Manufacturing Company, Cleveland, 
Ohio, has been incorporated for $40,000 to manufac- 
ture boilers, tanks, gas furnaces, etc. The incorpora- 
tors are M. F. Farassy, J. Farassy, George A. Farassy, 
and William Carr. 

William B. Marche has retired from business after 
being in the sheet metal trade for forty-six years. M. 
¥. Heany is his successor and the business will be con- 
ducted at the old location, 305 East Capitol Street, 
Washington, D. C. 
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1,171,260. Locking Device for Stove-Doors. Edward A. 
Schreiber, Chicago, Ill., assignor to Egbert H. Gold, Chicago, 


Ill. Filed Jan. 25, 1915. 
1,171,266. Door-Securer. Jesse W. Simmons, Nevada, 
Tex. Filed May 6, 1915. 


1,171,269. Gas-Stove Top. 
N. J., assignor to Sanitary Stove Top Company. 
24, 1915. 


William W. Smith, Trenton, 
Filed July 


1,171,310. Front Sight. Ned Bisbee, Glencove, Wash. 
Filed Mar. 10, 1915. 
1,171,870. Adjustable Fruit-Jar Holder. William L. 


Tull, Gridley, Cal., assignor of one-half to Albert A. Whit- 
ney, Stockton, Cal. Filed July 23, 1914. 
_ 1,171,422. Pocket-Knife Punch. James E. Fuller, New 
York, N. Y., assignor to New York Knife Company, New 
York, N. Y. Filed June 12, 1915. 

1,171,440. Grapple for Catching Fish. Omer F. Immell, 
Blair, Wis. Filed May 26, 1915. 


1,171,497. Door Check and Closer. Charles V. Berry, 
Mansfield, Ohio. Filed July 12, 1915. 

1,171,504. Supporting Apparatus for Furnace Hoes or 
Poker-Bars. James A. Coffee, Lawrenceville, N. J. Filed 
Sept. 17, 1915. 

1,171,562. Pulley. Daniel T. Timberlake, St. Louis, Mo. 


Filed Jan. 2, 1915. 


1,171,569. Caster. 


Li Frank W. Wanda, Madison, Me. Filed 
Nov, 22, 1915. 


_ 1,171,645. Sash-Holder. John Reinert, Millvale, Pa. 
Filed July 7, 1915. 
1,171,657. Animal-Trap. Roy H. Robertson, Herrin, III. 


Filed Apr. 21, 1915. 

1,171,671. Door-Fastener. Frank T. Skogland, 
apolis, Minn. Filed Aug. 14, 1915. 

1,171,700. Heating Device for Gas Stoves and Ranges. 
Joseph T. Bunn, Washington, D. C. Filed Oct. 13, 1914. 
_ 1,171,731. Stove and Range. Joseph E. Leonard and 
George H. Ilten, Cedar Rapids, Iowa. Filed Feb. 27, 1915. 


Minne- 


1,171,736. Sash-Lock. William H. McClanahan, Croth- 
ersville, Ind. Filed Apr. 11, 1913. ; 
1,171,765. Combined Carpenter’s Square and Miter-Gage. 


Clarence F. Benjamin, Milford, Conn. Filed May 10, 1915. 
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NEW PATENTS. 
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1,171,775. Window-Latching Device. Ira S. Downing, 


Cleveland, Ohio. Filed Apr. 8, 1913. 


1,171,833. Milk-Pail. Harry Schilling Boyle, North 
Platte, Nebr. Filed July 28, 1915. 

1,171,859. Portable Knockdown Stove. Ries E. Leonard, 
Winthrop, Mass. Filed Dec. 23, 1914. 

1,171,896. Carpenter’s Tool-Bag. Myron N. Simpson, 
Glastonbury, Conn. Filed July 20, 1914. 

1,171,908. Sash-Fastener. William T. Ware, Jackson, 
Tenn. Filed Aug. 10, 1915. 

1,171,922. Mixer. Lavern Bordwell, New York, N. Y. 
Filed Mar. 11, 1914. 

1,171,938. Secret Latch. John H. Gaetje, Chicago, II. 
Filed Oct. 6, 1915. 

1,171,955. Automatic Thermostat Control. Mark C. 


Honeywell, Wabash, Ind., assignor to Honeywell Heating 
Specialty Company, Wabash, Ind. Filed Feb. 16, 1914. 


1,171,965. Compound ‘Tool. William FF. McCauley, 
Elkins, W. Va. Filed June 3, 1915. 
1,171,975. Latch. Floyd N. Perkins, Freeport, Ill., as- 


signor to Arcade Manufacturing Company, Freeport, III. Filed 
Dec. 29, 1913. 
1,171,981. Locking Device. William H. Rooney, New 
York, N. Y. Filed June 25, 1915. 
1,172,013. Door-Spring. Max H. 
Ind. . Filed Nov. 10, 1915. 
1,172,033. Attachment for Mowers. Hermann W. 
Mueller, Von Ormy, Tex., assignor of one-half to Gustav 


Elley, Seguin, Tex. Filed May 13, 1914. 


Daenitz, Hammond, 


1,172,041. Coffee-Pot. Mary Parsons, Wichita, Kans. 
Filed Jan. 23, 1915. ; 
1,172,050. Combination Measuring Instrument. Walter 


Filed Mar. 23, 1915. 
John A. Sharps, Bablin, W. 


Reodeck, New Durham, N. J. 
1,172,063. Sash-Balance. 


Va. Filed June 23, 1915. 
1,172,089. Knife-Blade. Rudolph Wild, Los Ange! 
Cal. Filed Apr. 12, 1911. 


1,172,156. Kitchen Utensi!. 
Filed July 30, 1915. 

1,172,180. Fishing-Tool. 
Filed June 7, 1915. 

1,172,205. Door-Opener. 
Miss. Filed June 22, 1915. 


Joseph Messina, Benld, Ill. 


Ignacio Trevino, Alice, Tex 


Sanford E. Gillentine, Anguilla, 
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WEEKLY REPORT 
OF TRADE AND THE MARKETS 








CONTINUED PRICE ADVANCES FEATURE 
METAL MARKET. 


If the latest boost of $5.00 a ton on plates, shapes 
and bars had been made a year ago, it would have 
caused considerably more excitement than was the 
case when the announcement was made on Friday, 
February 18th, for consumers have become fairly well 
accustomed to rapid price advances, although that is 
the first advance of this size that has been made for 
some time. The new quotations on plates, shapes and 
bars come close to the mark which was established in 
1899 when plates were actually sold at 2.99 cents and 
shapes and bars at 2.89 cents Chicago. 

Owing to the fact that most of the large consumers 
are fairly well covered for the remainder of the year 
and also because the new price schedule is consider- 
ably lower than current quotations for immediate de- 
livery the advance loses some of its importance ex- 
cept as an indication that buyers are still clamoring 
for supplies. 

Many other steel products have also been advanced 
sharply within the past few days, such as rivets, nuts, 
bolts, hooks and bands. Warehouse prices have fol- 
lowed suit in practically all the distributing centers. 

It should be understood that the quotations cited in 
the following must be regarded very largely as nom- 
inal, and in very few instances do they even approxi- 
mately represent the prices at which it is possible to 
secure immediate or early delivery, premiums being 
paid in every case, some of them running up as high 
as $20.00 per ton. 

The non-ferrous metals continue to show consider- 
able strength with firm prices and quotations advanc- 
ing. 


STEEL. 

The advance of $5.00 a ton on steel bars, plates 
and shapes which was announced by the leading inter- 
est, has been followed in practically every instance by 
the independent makers. The increase brings soft 
steel bars to a basis of $2.44 Chicago, but in the rare 
instances where prompt delivery can be obtained prem- 
iums of several dollars per ton are being paid. The 
same applies to the condition on shapes and plates, 
both products being very scarce and the nominal price 
being 2.54 cents Chicago. Instances are known 
where as high as 3.00 cents Chicago has been paid 
for plates by consumers who needed them badly 
enough to disregard the price. Chicago warehouses 
have announced an increase of $3.00 per ton on plates, 
shapes and bars which went into effect February 22nd. 
This brings bars and shapes from store to 2.75 cents 
and plates to 2.95 cents. In the Pittsburgh district 
the nominal price of bars and shapes is 2.25 cents for 


shipment at the convenience of the mills which means 
no earlier than January 1, 1917. Pittsburgh bars are 
nominally quoted at 2.35 cents. 





COPPER. 

The New York copper market continues firm with 
a fair demand for late delivery. There is a shortage 
of copper for prompt delivery, and it is reported that 
some consumers are still bidding for it. As producers 
have none for February delivery consumers are en- 
tirely in the hands of speculators who are asking as 
high as 30 cents for Electrolytic. This has caused 
many to make arrangements to cover their require- 
ments as far ahead as possible, and many inquiries are 
coming in to producers running through the remainder 
of 1916. Total exports up to and including February 
19th as reported by the New York Custom House 
amount to 12,778 tons. The nominal quotations for 
the various brands from first-hand are as follows: 
Electrolytic for July shipment, 2714 cents; Prime 
Lake, for July shipment, 2814 cents; Casting, 26 cents. 
There is very little doing in Lake and Casting coppers, 
with 28% cents and 27 cents respectively asked for 
early deliveries. Sheet copper has been advanced an- 
other cent, the new basic price being 35 cents a pound. 


TIN. 

The undertone of the tin market is firm and the 
demand is fairly active with only moderate offerings 
for spot and nearby shipment. Deliveries in New 
York warehouse are quoted in lots of five tons at 
42% cents to 423% cents. February and March tin are 
being held at 4214 cents, with April at 42 cents and 
May at 4134 cents. The quantity afloat consigned 
to Atlantic ports is estimated at 5,093 tons, but it is 
doubtful whether very much of this tin will arrive 
in time for February delivery, so importers are not 
disposed to force sales: There have been no changes 
in Chicago warehouse quotations which. are as fol- 
lows: Pig tin, 46 cents and Bar tin, 47 cents. 


LEAD. 

Producers of lead are reported to be well sold ahead 
and the prices announced by the leading interest are 
maintained at 6.30 cents, New York, and 6.221% 
cents, East St. Louis. Chicago warehouse quotations 
remain unchanged at 6.60 cents for American pig and 
~.10 cents for Bar, per pound. 





SOLDER. 

The Chicago warehouse quotations on solder re- 
main as during the week previous, as follows: XXX 
Guaranteed, 14 & 14, 27 cents; Commercial, 4% & ¥, 
2514 cents; Number 1 Plumbers, 24 cents. 
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NUTS, BOLTS AND RIVETS ADVANCE. 


Another advance has been announced by manufac- 
turers of nuts, bolts and rivets, nuts and bolts being 
raised approximately 10 percent and rivets $4.00 per 
ton. This makes Chicago mill prices fer structural 
rivets 2.90 cents and for hot pressed nuts, 3.70 cents 
off list for square and 3.80 cents off list for hexagon. 
Carriage bolts, 34x6 inches, smaller or shorter, rolled 
threads, 65 and 5 percent; cut threads, 65 percent; 
larger or longer, 50 and 15 percent. 


WIRE PRODUCTS. 


Although great advances have been made in prac- 
tically all other steel products, none has been an- 
nounced on wire products during the past week. It is 
interesting to note that the prices of wire products 
have been changed fifteen times during the past 
twelve months. In spite of high prices, however, 
consumers show very little hesitancy about contract- 
ing for additional tonnages. In fact, the three recent 
advances have tended to stimulate the demand, and 
the larger mills are refusing to consider inquiries call- 
ing for nearby delivery. 


TIN PLATE. 


Although the tin plate market is quoted at $4.00 
base, this figure is regarded as nominal, since none of 
the larger manufacturers are in position to assume 
additional business for shipment during 1916 and 
smaller mills are exacting premiums for early delivery. 


SHEETS. 


It is practically out of the question to quote any 
specific price as representative of the steel sheet mar- 
ket, because any mill which is in position to make deliv- 
ery is receiving a high premium above what may be 
called the nominal price. It can be stated positively, 
however, that there are no longer any black sheets 
on the market which were manufactured from low 
priced steel, and this condition may help to clarify 
the situation, because from now on there is not likely 
to be much difference between the prices quoted by 
any of the mills. Owing to the high cost of spelter, 
only about 50 percent of the galvanizing capacity in 
the Pittsburgh district is engaged, and there is also 
considerable complaint among the makers about the 
scarcity and high price of sulphuric acid, which is 
used for pickling purposes. Blue annealed sheets are 
held very high, and it is likely that they will be ad- 
vanced by makers in the Pittsburgh district to 2.90 
cents as a minimum before the end of February for 
any sort of delivery up to August 1, 1916. 


OLD METALS. 


Although prices on iron and _ steel 
reached a fairly steady level, there is still evidence 
of weakness in the Chicago market, and buyers are 
not particularly anxious to take on large quantities of 
heavy melting steel. The Chicago quotations for net 
tons of steel and iron are as follows: Old steel axles, 
$21.00 to $21.75; old iron axles, $19.00 to $19.25; 
steel springs, $15.50 to $16.00; Number 1 wrought 


scrap have 


‘$19.00 for Malleable. 


iron, $15.00 to $15.50; Number 1 cast iron, $13.00 
to $13.50. Prices for nonferrous metals are as fol- 
lows per pound: Light copper, 20 to 21 cents; light 
brass, 11.50 to 12 cents; lead, 5.25 to 5.50 cents; zinc 
scrap, 13.50 to 14 cents; aluminum, 32% cents. 


SPELTER. 


Holders of spelter for immediate delivery are ask- 
ing high prices for the metal because of the uncer- 
tainty of replacing it within the near future. As 
high as 23 cents per pound has been obtained in New 
York for spot delivery, although the general quotation 
is about 21% cents. In East St. Louis the market 
may be quoted at 21 cents per pound. Chicago ware- 
house prices have advanced their quotation 4% of a 
cent, the new figure being 2134 cents, and sheet zinc 
has also gone up, the new quotations being $26.00 in 
cask lots and $26.25 to $26.75 for less than cask lots. 


PIG IRON. 

The pig iron market is again taking on considerable 
activity and in the Chicago district many inquiries 
are coming on, indicating that a new buying move- 
ment is on the way. Prices are holding firm at $18.50 
Chicago furnace for Northern Number 2 Foundry and 
Stocks are not accumulating 
in the furnace yards and only occasional lots of high 
silicon iron are being held from immediate shipment. 
This, however, does not remain long as this grade is 
commanding good prices and taken quickly. In the 
Pittsburgh market contracts are reported to have been 
closed for over 100,000 tons of Standard Basic and 
Bessemer iron for shipment during second, third and 
fourth quarters of 1916. Buffalo reports sales amount- 


ing to 30,000 tons of all grades. Here as in other 


markets, the only apparent tendency of prices is up- 
ward rather than toward softening. The Birmingham 
situation seems to have cleared up and the ruling 
market quotation is now $15.00 to $15.50 for first 
half deliveries of Southern Number 2 Foundry. 


Rogers, Brown and Company’s Market Report, Cin- 


cinnati, February 25, 1916: 


Nineteen-sixteen has not only introduced the customary 
leap year reversals, but has also brought in the additional 
decided change in that last year pig iron salesman were out 
on the road begging purchasing agents to purchase, while this 
year purchasing agents are out on the road begging salesmen 
to ship. As one man puts it, “There are more purchasing 
agents on the road now than salesmen.” While, of course, 
this is an exaggeration, the fact is that the demands for both 
pig iron and coke are insistent. Producers are endeavoring to 
meet these demands and for some time they have found it 
necessary to turn down very attractive orders in the endeavor 
to take care of contract customers. More consumers are 
discovering that they have under-bought and are placing 
orders for prompt shipment. Most encouraging is the con- 
fident manner in which large consumers are buying ahead. 
Good big tonnages of all grades and classes of iron were sold 
during the past week for last half delivery, possibly the larg- 
est being 20,000 tons of Bessemer. Malleable and Basic were 
also strong favorites. There does not appear to be any let 
up in this buying, new inquiries appearing every day. Coke 
is being bought for delivery up to July, 1917, and at least one 
inquiry has been put out for pig iron to be delivered in 1918. 

There has been no easing up in the manganese alloys sit- 
uation. Steel makers find it impossible to secure ferro-man- 
ganese for any delivery and there is scarcely any spiegeleisen 
to be had for delivery during the first half, and for second 
half shipment the price has been advanced to $50.00 per ton 
at the furnace. 
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Current Hardware and Metal Prices. 


AMERICAN ARTISAN AND HARDWARE RECORD 


is the only 


publication containing Western Hardware and Metal prices corrected weekly. 

















METALS. san Pig LEAD: “eee 
Amesionn Te peeune 36 re Boring 3 RE civ icesheda aed 1099 
ee ee er errr re er Ss EE EE ES, 
a National (White) ory how less _—— | Carpenter's Nut.......cseeee+- 
than 100 tb. lots), per Ib........ c vinci lalate j 10% 
PIG IRON. on Holl 
e! ollow. 
Northern Fdy., No. 1....... - + $18 * Pull colls........ per 1001bs. $6 25] Bonney’s—list $30.00...... 75 & 5% 
Northern Fdy., No. 2....++++++ 18 00 Cut coil 100 lb Seoeren SMe. $ 
Northern Fdy., No. 3+....0.0+ 17 50| “Ut CONS........ sad sales Flach al 
eae mee Pay., io  eaebette 4 P+ 
thern Vor NO, Lecocvcsece 
Southern Fdy., No. 3........++ 17 75 ALUMINUM Post Hole. 
pe dees “ C Sebobeevens a. a Carload lots. Digwell, Stock. - a, pe om rR 
WTYTTTITIT TY occccsece wan’s Post Hole an ell... 4 
Ne > uamncptiaa a et cand jb. $0 - Vaughan’s, 4 to 9-in...per doz. 6 60 
FIRST QUALITY BRIGHT 
TIN PLATES. TIN Ship. 
Per Box ~ ee Ber, Ib. $0 4s Ford’s, with or without screw. 50% 
I ce ccsicsccsct eet. “MR UBisesccsreces — 40-5% 
14x20.....0.6 rere rr ry 
i SUD. osses0ses ise: 9 90 Brad. valle 
IXXXX 142200000 see eeeeeees 10 65 sto, $ Hentted per doz. $0 40 
peees retreated 0 oa ery 260 
ae: MM. con scsepecce 16 40 HARDWARE. No. 1050 Handled. . 95 
20x28....... eatietl 18 1 Shouldered, assorted 1 to 4, 
cs sctessevenesd 19 80 ee eee per gro. 3 60 
a 21 30 atiiiee Patent asst’d, | to 4 , 
COKE PLATES. Carpenters’. Harness. 
Cokes, 180 Ibs....... 20x28 $8 45| Plumbs......cescccceceeees-0%| GOMMON.......-.0+. . 95 
Cokes, 200 Ibs....... 20x28 8 70 % Pre rr 90 
Cokes, 216 Ibs....... IC 20x28 910 
Cokes, 270 lbs....... IX 20x28 10 90 | Coopers’. Peg 
BRGON'S. so ss0cene 18 ; 
tat arrerees Shouldered.......... ri 1 50 
BLUE ANNEALED SHEETS _ aaaenanetendeeeie: | US 2 iegeeamnenieeea aia “ 65 
io. 1 etee pak nee .per 24 ea “| 4 
_y ) Sry rl 8 5 ; 
epee per 100 Ibs. 2 80 | Xaélroad. Scratch. 
RG shtskcssede per 100 lbs. 290|  Plumbs.......+sseeeeeeeeee-40%| No. 1 handled....... “ 5 40 
ao a han’ld. per | doz. : 4 
°. CANICY... 006 H 
ONE PASS COLD ROLLED BLACK | Ship. 
No. 18-20.......... 100 Ibs. $2 80| Pitmbs....... seeereeeeeeee AO 
Ne: ge-g8. ad pene. $2 99 White's... 200000 cocccccceeslS% . AXES. 
No. 26....00002.05. per 100 Ibs. 2 90 Boy's Handled. 
it LOE EE eee per 100 Ibs. 2 95 Lippincott, 3 th...... per doz. $6 00 
No. 28.............per 100 Ibs. 3 00 seme aeiaenee Marshall Falls City..." 5 00 
GALVANIZED. Caps, Percussion—per 1,000. Broad. 
MOD8Gs sc xcacoesacd per 100:bs. $4 50| F. ee Waterproof, 1-10s........ 50c Plumbs, tg POL. sccsvsvers 333% 
Ne eee -per 100lbs. 4 65 G. Da. ee ceceececeeceeeeceees 50c Oe ere 35 % 
a a eS per oe 4 80 : $00 55655.06000650.0688 008 75¢c ed Firemen’s or $ ae 
ee per Tl 2 Uh ee ee as oem rors ys, een er doz.$19 
OS eee per 100lbs. 5 10 Plumbs, Miners’ (handled) “ 9 00 
= a crenaonesen per +4 _ : = Shells, Loaded— 
0. WU. eeeeveveces per s. Loaded with Black Powder . 30&2% | «. 3 
Loaded with Smokeless Powder, i ets aces oangge we 
medium grades...........35 ood’s Champion........... 
POLISHED SHEET STEEL. Loaded with Smokeless Powder, | Blood’s Dull Finished... ||| 9 50 
cee OS per 100 Ibs. $4 55 high grade........... 40&1083% | Rough Rider................ i 
eee per 100lbs. 4 65 on 9 RO ey ee 
EE ceensive per 1001bs. 4 75 | winchester: indiana te 
ae per 100Ibs. 4 85 f 
Smokel R ter Grad 35&6 . . 
Smokeless Leader Grade 40810834, | Sinele Bitted (without handles). 
SMOOTH SHEET STEEL. BIRCE POWERS «oc ccc ccccces 30&2 2% ponds Cham ion peccceccece $8 25 
Per 100 Ibs. y ae es ee rere 7 i. 
Wood's Smooth, No. 20......... eA ne en he aa eS ae Se ee 
“ “ No. 22-24... 3 40 |Cun Wads—per 1,000. 
“id “ No. 25-26...... 3 45 Winchester Gun Wads......... 10% 
a NO. 27... 0000000 3 50 Double Bitted (without handles). 
No. 28......-++ 60 a sails Blood’s Champion, 3} to 4 Ibe. 7 
owder. SY ar ae per doz. 
PATENT PLANISHED SHEET | DuPont's Sporting, kegs. - ...610 00 oy Tn | 
IRON. “ “ } oo: 275| Theabove prices on axes of 3 to4 ibs. 
Patent Planished Sheet Iron, DuPont’ . Canisters, 4 as = 34 to 44 yh og 
|” RE ee ee 11 “ Smokeless drums... : 26 10 4 to5 lbs. advance 50c. 
“ kegs.... 13 20 4} to 54 lbs. advance 75c. 
PATENT PLANISHED SHEET “ * secne fae 
STEEL. ~ - g-kegs... 3 45 BAGS, PAPER NAIL. 
Dickey Planished Sheet Steel...... 8$c canisters id Pounds..... 16 20 25 
Per 1,000. "3950 375 450 5 00 
Shot. 
Drop shot, sizes smaller than 
SOLDER. B 25-Ib. bags, per bag.......$2 40 BALANCES, SPRING. 
XXX Guaranteed § & 4. “per. Ib. 27¢ a shot, B and larger sizes, 
Commercial 3 & }....... 254c : 25-1b. bags, per bag IAS 6 .. 2 $$ PN sds iaanksssnss copes tet 20% 
“ uck shot, ags, per. ag 
No. 1 Plumbers... ..... 24¢c Chilled shot, 25-tb. bags, 2 75 
SPELTER ‘ cia BARS, CROW. 
In Slabs Dic 5 Pinch or Wedge Point, per cwt.. $3 25 
i a eh ld ali Expansion Screw Anchors........60% 
SHEET ZINC ANVILS. este BASKETS. 
es. 
SCN 6656 «sea rbecknwate $26 00 | Trenton, 70 to 80 Ibs...... 94c per lv. 
Less than Cask lots. .$26 25 to $26 7§ | enema 81 te 150 Ibs...... 4c el lb. oe S-- niga ony. : ° 
‘ Se oe sa. ag 10 50 
COPPER. 
: ASBESTOS. Galvanized Iron. }bu. 1 bu. 1} bu 
Copper sheet, base....... -- -+ 3S: ‘Board and Paper......... $3 00 Cwt Per doz........$3 50 500 675 


BEATERS. 

Carpet. Per doz, 
No. 13 Tinned Spring Wire... © 90 
No. 11 Spring Wire coppered. 1 30 
BIOs BO PEMD occ cee cece 9@ 

Egg. Per doz, 
No. 50 Imp. Dover er eee $ 0 75 
No. 102 tinned... 90 
No. 150 “ s.ss 1-30 
No. +4 Heavy hotel tinned. _ 2a 
No. oa 
No. : : “ “ “ 3 60 
No. 18 “ a ” 4 50 

BELLOWS. 
RMERIINEND 55 5.0 5.0:4.9:5'05 0 0:05:659's 01 65% 
Hand. ‘ 
EERE per doz. 7 50 
eee ” 9 40 

Moulders’. 

SEES 5635 45.50%%% sa 12 60 
BELLS. 

Call. 

3-inch Nickeled Rotary Bell, 
Bronzed base...... per doz. $5 00 

Cow. 

DS os tu bw cine eae 6 
PE hac ss acerssinesd 65&10% 

Door. Per doz 
New Departure Automatic... $6 50 
peng? 

3 -in. Ola Copper Bell....... 4 00 
-in. Old Copper Bell, =r 6 00 
-in. Nickeled Steel B 4 50 

Shin Nickeled Steel Bell. 5 00 

Hand. 

Hand Bells, polished....... 40&10% 

ME MME 556450 blo oo's0 sees 40% 

— | ee 30% 

a tM sib pia ae ee 0a 40&334% 

Silver Re 334% 

Miscellaneous. 

Church and School, steel alloy... .50% 

Farm, Ibs... 40 75 100 

OS ae ‘$1 90 2 “40 355 475 
BEVELS, TEE 
sa eh s, rosewood handle, new 
TPPOT OTT TT PTE ETL LCT ets 
Stankey’ s iron handle............ Nets 


SBS ry Par re ere 13 
NII 51s ia asa piped sip wie 0 wks be A8 70 
eee ey 75% 
BITS. 
Auger. 
Extra Double Spur. . 70810 
Ford’s Car and achine.. . .40&10 
AR rere 5 
Se eaitiats spud awe soo eles ae 50% 
Russell ‘neem. § a Sree rere 308&10% 
Clark’s ansiv: re 65% 
Steer’s Small list, $22 00. .25 
Large “ $2600. 25%) 
2 eae Si 50% 
Ford’s Ship Auger pattern 
Ee ee 50% 
PN cca wkesous ses pisoaeas oes 15% 
Countersink. 


No. 4 Wheeler’ a. 





No. 2 2 40 
Asmerican Snailhead.. = 1 10 
Rose = 1 20 
= . ee 4s 1 00 
Mahew’s Flat...... - 90 
= Snail...... - 1 40 
Dowéll. 
Russell Jennings........... 30&10% 
Gimlet. 
Standard Double Cut.......... 40% 
German Pattern..... per doz. $0 +4 
SIS o's 444.8 dwisrews :; 
ex 64650550 Ea 20 
ER nh) 9's ves a8'40 me 15% 
Countersink......... ” 1 30 
Reamer. " 
Jenning’s Square..... 6 25 
Standard Square..... = 2 00 
American Octagon... “ 1 75 
Screw Driver. 
No.7 Common...... * | 


No.1 Triumph...... 9 
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BLACKING, STOVE. (See Pozish), BROILERS. : 
BLADES, SAW. - Log eeneg Saw Filers. 
pest. tt” RH oo eee reac ee terete scenes vance 25c per 100Ib. on Cable Disston’s li 
ok enna si Nor Crown, Self-basting, 90 doz. $2” 50 Coil. Stearns’ 4-4 b 6050: Nos 9 iahen 
Plock BOG. <scascecoccsescrde B Coil Chains, German Pat. Wenaees Rint” 
ie. .caeeennet ca eiineaesesse UCKETS. 3/0—2/0..... 2.0.00. 70%, = No. 1, $6.25; "No. 3, 
Hack. Pump, Rubber. TS RR pee Ceherer >: 
er &5% Wychoff............ per gro. $4 75 , Sssssacorecseevevsesens le CLAWS, TACK. 
api eoccccccccccccccccccs pec med OO AG he ws 4 75 |German Pat. Halter Chains ; 
Star. souneeeeesneedesee 0 ged eta 750} 4/0 too reread posed pad por Ga — 
_ Victor papetepeadst epee “ 925] *0t00...-.....eeeeeeeees 663% Eosged stecl.wood hdle. $0 8 
“ie as) || |e earersey aa RE | TO UNS. 56 C154 biG wig a6 are elblerdielg Old steel...... 
Jiao gr i6e PEaa tT &  -keaeeeeesianen “EE: vn gnctie eee <p eee 
Disston‘e—No. "6, 16,26 & 045. 4 7s Well. io German Machine Chain. 
ee ene alvd, Qts 10 12 14 vies gee! | oe | 
Per doz....... $290 325 3 40| Picture Chai + 070) Drain, sitar 
BLOCKS. Wooden, top, ear, plain, perdoz. 4 00 -hdlaeceiney 
Snatch swivel,” 10| Light Brass, 3 ft..... aad doz. $0 50] {wan 8 Btiattable.... 2.0. +a. 55% 
Nis os sausdniessves 70810% BUCK ~1uillcgaaiaaa ee ee 
Steel. 00 Pr 50% ; S, SAW. Pump Chain. yo 
Tackle. POM io iiv0diNaewsaes per doz. $2 40{ Galvanized, per 100 Ibs...... $5 50 einiairein Ce Becracs eile ot 
Iron Strapped Reeceneyaees ee BURRS, RIVETING. Safety Chain. Sted... per doz. 8, 25 
Eonwsiae oases ee "0 Copper Burrs only...........2..1 esi sthehiusaiessctcss Me Babs tikvewsvncrivasieg 
BOARDS. Tinners’ Iron Burrs only....... 658&5% | Sash Chain. (Morton's): 
a Crystal Net Prices BUTTS. 0. Reema grt eis 
bee ee, : ' , ‘ P ro _ Fir ettteeesesereneseees $1 20 Beatty’s, Inch 7 
| RR i ENGR si eh cik GG Goes ne ease ssbcie ; : , 
ee es le Wrought Brass (New List). . 5081 0% Merbiia Becciansstcsvariacs 7a fen” — wnt dan: 48 
ene e se sexsces RIE Mew ses scenes es er doz. 
Wabash Art Inlay....... - Wrought Steel, Japanned.......... Ne, oe Butchers 
ME BE asthe eeeecenesnnsts 2 00} Plumb 
i lala acpi d ee CLO TL ORT TEE y 
No. 760, Banner Globe, (single) ~— CALIPERS. _ EE eerie ! : Rev cated 3 3 = 
Py Pee eee per doz. 2 50 OUDIC. 2... ccc enscccccevcccces Fore Cc 
No. 652, Banner Globe, singe) Inside MOD TING. 6655 vncossias 330 ae von Metal. Malleable. .... Sats ns 6c th 
eer ee ae  Sigpiphepiesicnpes tiie Baiada atenac essa tees beat gi 
No. 863, White ‘Hen. tons 3.50 ad — 307% PR petaep emcee 4 30 CLIPPERS 
a Sigh pane ear ok eae er doz. 3 75 
No, 800, Brass ine fot. 3 79! Logeer’s Boot. Cable Sash Chains. . Dc atcdavercspicecous $1 90@4 75 
; (RTE ace ogee ote |b ~~" ae ieee te 5 
3 heehee “ wd , - ie” mag Sel 3 28 ote R. Co.'s), per M..... $3.75| COPPEF...--..eeeeeeeeeeeeees 2360 Ack CLIPS 
5 6a, Mad as 7 sec Special Steel Loadi PCS eta wan uwew a cencmadeia 65&5 
abesiapearieece onsen oer dos. 3 25 "Shoenbergr. seeeeceees DOF Ib. ss I — om ing —— * Sintatee % 
, eae a = ? c er 100lbs.$16 00 1350 1250] Standard........ er doz 70c 
BOBS, PLUMB. ee era tees is c S MP, Moin a oe P 
Peknaeticieat er 84c | Stretcher Chains. Adsiabeigitcaseapeny ees 
Carpenters’. onaee fs-in., $8 50; 2-in.,$7 75 per 100Ibs OMS ii vice sie buiwn eens ~ $9@ 
No. (2, igon..- 00+. per doz. $0 60| Milk. ote Canien. CLOTH 
COO, hep ncvese ‘ 120] Hol a 
ay PRES Qa ete isi(‘(‘id( = MER oe tere rer crec rons 70&5% | Emery 
No. alacant a : = Gals. . 5 g 10 | Trace Chains. ’ Star 
No. le serra . 3 25 egy ey “$18 50 neat ek Wonann tended 3 | SepReneanaaeS 
eS 4 40 Frestern Standard, - se Ricks situbaceaknnonces 50% 
No. N36, nickel plat'd 1 50 Gap Pattere. - , ' > + ne aah ee pair, Hardware Wire—full rolls (100 ft.) 
Seine s 0 Slt x ee eee - 3, i x —i 
BOLTS. Per doz..$19 25 2375 25 00 Nad 2 FEROS, 33c . re © gemma — " 3 
Carriage, Machine, etc. — Pattern. Add 2 “ies aa oa Tenet Link. 7and é eS " : 00 
; ‘ tists. Liat |. ii 
Carriage, 2x6 and sizes smaller Per dozen........ $25 75 29. 00 “= "8 Say a 5 re 
ie... Ste, - j°. | @uxdseme._ A haghapeperio vgn cen 
cid shorter... ----1;2-75810% | Jersey Pattern. Per 100 Ibs....$6 50 600 550 COLLARS, ST oe 
of tian $56.........5 70&10% | Perdoz.......... . eee 
Machine, ix ALE OTAE smile r 0 Per "dos ana Seeieo $25 00 28 00 CHALK, CARPENTERS’. Inches. . 5 6 7 
ee rer 
— sizes larger and line sens CAN OPENERS. Red aaa Par eee oa) ie per gro., 80c y rvellery Fin ero8 00 3 $0 : 3 
a ae Wl ey,” Se] ee Te” 560 42 4m 
Stove. 2.0020.00000II 808&10% CAPS, GUN. so pene ' 
ee is Seago 2222222 73 | See Ammunition ‘ieannin, an rere 
Mortis, Door. CARPET STRETCHERS. In bags.. Kent whim eae. ae ae 
8 ee eee 60m, |SeeStretchers, =f ee OR eas as 60 320. an 
Gem, bronze plated............ 20%, CARRIE CHECKS, DOOR. 1S... 190 Se 33 
Borrd. Hay RS. Ss ssa schnch duithnaceansaad i fee 532.... 1 20 
. Bares 15 O20. css 
Weeszivt Patera healt Peale ke Ae euhed 60% Diamond, Regular...... each, $3 85 CHIMNEY TOPS. 108..... 80 1400.... 1 40 
ee ey 758&10% Diamond, Sling........ “ 7 4 
A gf RT eB 508 10% 00] Iwan’s Volcano. .......-cccccsee 50% 
al m CARTRIDGES. ‘ CHISELS. é COMPASSES. 
PGi aces 40&10 sei ox. elt ae ee ee 
Spring. % | See Ammunition. Inches ee 10 12 14 | Pencil—Faber’s........ per doz. $1 
ound, per doz$3 00 3. 
ae. Bee ae aeainte 75&10% CASTERS. Flat * cor 5 00 3 50 
aa 70&10% eidiatetita COPPER—See Metals. 
Square. andard—Ball Bearing....... 50&10% ie 4 
aa ce | ee ee esarenente a Fer em ane 
pimeSeayieeae se ee : 
SS Apis Vou suis hey bx 70%, cigemee BA Smaller size, per doz..... oi . ; - Soldering iaialciaiiars 
rass OEE ee 60% ; 
BORERS. Iron -_ porcelian wheel 9| Socket, Firmer. ib peepee SS ‘vam ~s 
a eae zh es | ehactegstsegh eee data 75&10%| 3" thandianger ss. Bee 
Sill - +d eg de aed doz. “ 75 Philadephia Plate, new list... .60% | Socket, Framiung........... 1. -50&10% ee ce 
i i — eipaiieanemaninlanetes 60%, . 
Bung. EVO MR ciao fioc/ate ds Oo siden Tanged. Firmer. 
Enterprise Mfg. Co.'s No. 1.. ‘iat CATCHERS, GRASS. " C. astronaut iad bh qaNe 
9 ’ . hoppers, See C White Wire (new li 
No. 2..15&5% | Carroll’s, No. C........ per doz. $4 25 si » Sata oni ‘ee siamese 85% 
BOXES Wildermuth’s, CHUCKS, DRILL. Regal Brand....... per th. 35c 
Mail, No... 1 2 Per agperee 2 3 |Goodell’s, for Goodell’s Screw Puritan Brand.......... “*  25¢ 
egg 10, er doz...... $5" 60 5 75 6 25 Tivers......,.... per doz. $6 25 
eee $3 50 500 1500] NOS......-.. 4 5 6 | Yankee, for Yankee Screw 
- WOR? 6c3 $675 950 1000 COE Bek Leh iv aew eee 5 00 CORKSCREWS. 
teas LL gg See 
Stanley’ od _ mesh sean vewdy — CHAIN AND CHAINS. CHURNS. Williz swell s Regular........: 4 4088104 
VEY'S........ 40+. ..each, 1 50} Breast Chains. Anti-Bent Wood, Williamson's Forged Worm...... .50% 
Doubleslack....... doz. pairs $5 Sandan . , - 
BRACES. With C S P' ’ i. Ce $3 90 460 4 85 
Pra ; overt — Ps 00} Belle, Barrel............. q COTTERS, SPRING 
ay’s Henuine & Spofford’s Ree 60% Witton a ere - 3 25| Common Dash, <a All i : RING. 
AS + iaapeaananae 50% | Without Slide... .. POE Mc cssexes 4 5 6 ST Is ison a nw'nninins 90% 
© Bete $3 50 Per doz....... $9 00 1000 10 80 
eocecces ins. o\9Ab..ceee 8 
Shaner aameate _—. Vache sss 458 58 COUPLINGS, HOSE 
annie . q-in., $7 25; j-in., $5 45 per 100 lbs. cache dattaee 75 435 50 B sane 
' . ah dts insardae wid per doz. $ 1.00 
Hoy-Rack Cable Coil Chains. ; Adjustable CLAMPS DIME PIB. 66 ons sees ae 85 
enzelmann’ s No. i. Inch..... ts IES ik bara oes acinar we 30% 
per doz. $9 50] Per 100ib i ts i , ae et : 
Shey No. 2. 0 00 = ae —— 8 00 7 00 6 20 apemes ees 259% COVERS, WAGON—See Tents. 
lover Wrought Steel. Perl00ibs. 600590575 S6S|Hoe. 8 © ‘ 
Glover Folding theses sees it i ee 1 1} Sherman's, brass, }-in., per d CRADLES, GRAIN. 
veseeess.65% | Per l00ibs........ 558 sss 5 és) Deutis ten, te. > See 
i . ‘ 90c | Morgan's Grapevine...per doz. $22 25 
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CRAYONS—See Chalk. 


CROW BARS. 
Pinch or Wedge Point...... per tb. 34c 
CUTTERS. 
Glass. 
I, cccesubeeeeeesseen 40% 
Meal. 
Enterprise, Nos. 5, 10, 12, 22, 
STE Co 5d noe ois pee 25% 
No. 202, list, $1.50 ea...... 40&74% 
Pipe. 
Saunders’, No. 1 2 3 
SS See $0 75 120 380 
Slaw and Kraut. 
3-knife Kraut........ per doz. 11 50 
1-knife Slaw......... A 1 75 
2-knife Slaw......... ™ 2 50 
ES Ee ee eee ” 7 75 
DAMPERS, STOVE PIPE. 
Pte anda yulacse eer sembee 50&10% 
NNR Ss Ciistinaw uch wwls oes ores 
DIES AND STOCKS. 
ES ee ee eT rT 40% 
DIGGERS 
Post Hole 
Ns sos ek bea ree per doz. $9 25 
1 SS Sees ‘i 
EE Nore. On Gaipies = 7 50 
IR a ois:5555' 5 os vd 10 25 
Iwan’s Split Handle. . hd 7 50 
Iwan’s Perfection... . fe 9 00 
Iwan’s Hercules pattern “* 10 00 
OS Sere 17 00 
See also Augers—Post Hole. 
Dividers, Wind .0..2ccccvccce 65&10% 


DOOR CHECKS—See Checks. 


DOORS, SCREEN. 


j-in. 4-panel, painted...... Net prices 
ain 4-panel, painted...... 
1 


-in. 3-panel, natural pine, 


Se eae 
DOOR HANGERS—See Hangers. 
DRILLS. 

OS TE pete Sean eye re 65% 
Blacksmiths’ Twist......c.eseeee00 60% 
Breast. 

oo ee each,$ 1 75 

Millers Falls No. 12..... “ 2 00 
Hand. 

Goodell’s Automatic, 

Nos. 01 03 3 20 

Perdoz.$7 75 1150 12 50 11 00 


Goodell’s Single Gear, per doz. 15 75 
Millers = 12 75 


Double“ = 15 25 
Reciprocating. 
IRN 5 s\n worse per doz. 16 50 
Bit Stock. 

NONE cons csoyennssd 65% 
DRIVERS, SCREW 
SN POC ere csp se aoe als 65&10% 
| Sa ere 0) 
MM Sg io hoe Sc ese 2 ROD 50% 
Champion Pattern...........:.- 70% 
Clark's Interchangeable. . 30% 

__ | Se eS 60% 
Reed’s Lightning Sle ass el a 45&5% 
Goodell’s Spiral........ 50, 10, 58244 To 
Yankee OS Seer. 

*  Spiral.. 508106 


EAVES TROUGH, GALVANIZED. 


Terms, 2% for cash. Factory ship- 
ments generally delivered. 


See also conductor pipe and elbows. 
EGG BEATERS—See Beaters. 


ELBOWS—Stove Pipe. 


Adjustable Stove. 
ROIS ge 2 coco 5 6 7 
Smooth, per doz:$0 80 090 1 25 
Plan’d - 200 225 

Corrugated Stove. 


CS. 6 

ot "per doz 0 75 090 1 30 
Pol'd, 40 165 235 
Plan’d, si > 25 290 375 

four-Piece Stove. 

Saches ....,5. 6 7 
Smooth, per doz $0 60 065 095 
Planished 75 195 235 


ELBOWS—Conductor Pipe. 


Galvanized Steel, Tin and Terne, 
Round Corrugated 


Size. Doz. 
PR cc cspetitacirkesacscd $ 3 60 
REIS A Pe ee 4 32 
OS. ee ek ie 7 20 
DE occaceaninseesan cached 15 00 
ES SRE Se ee eee ores 18 00 


Subiect to discount. 





EMERY, TURKISH. 


5-th. 
eS. at amen ae pkgs. 4 kegs 
No.60 Jo 150, per; Stb. 6c 4c 
ee 3c 


ENAMEL, IRON. 
A-B Iron Enamel, 3 doz. case, 


EXTRACTORS, PIG. 
See Forceps, Pig. 


EYES. 


EMERY CLOTH—See Cloth. 


per gro., 15 00 
1 


kegs 
4c 
3c 


Bright Wire Screw—See Costs: B. W. 


Drifting Pich....0sccceveet 60, 10 
Hooks and— 


1&5 % 


PC Sot 2c kos sweve ces eer 85&10% 
epee er amy - 90% 


FASTENERS, STORM SASH. 


eg eee per doz. $0 85 
eS ee ecu 115 
FILES AND RASPS. 

PC hic ccwat woah rw x evnr ee eee 70% 

Nicholson’s— 
ee, SEE OPEL es 758&10% 
OEE cia dckiv oss. mse OO 75&10% 
Black Diamond............ 70&10% 
RN ob bah Satis pis piso bie is oe 75&10% 
OS) Se eee 75&10% 
Kearney & Foot........... 75&10% 
RNR 65 co Sods du canons alot 75&10%, 
es ooo s unser eee 70&10% 
J. Barton Smith........200+ 75&10% 
X-F Swiss Pattern......... 40&10% 
PRESS A itecuadonrse were aee 70% 
PINE. cocwecoeded sean see 75&10% 
og EE Eee eee 70% 


FLUE STOPPERS—See Stoppers. 


FORCEPS, PIG. 


eee. per doz. $4 75 
Whisson’s Imp......... a 5 25 
FORKS 

Barley. 
ene, Cnr Tat. 5. o2sass ceed 60&10% 
Wood, 4-tines........ per doz. $5 00 
Hay. 
DRUND S oss hve. dveh0s ses tee 
3. * AR: 
Bios seiko kke ke bbws eee 60% 
Me PO er A, 65&5% 
PEG ot cb bw pike hoon ale eee 
Header. 
DAR aon pack snpaeaseeeae 60&5% 
BOR ce aot ete OSS IG EE 60&5% 
Manure 
PN 5h bs b Ddeskaoencnow see 60% 
GAUGES. 


Butt and Rabbet. 


Cream Pail. 


Fairmount. ......... per doz. $3 75 
Marking, Mortise, etc........... 
Slik ae ws eine nee le wa Wel Nets 
Saw. 
Wire. 

SE Be ch kl AGk Eo eee 25% 
GIMLETS. 
Ee: A 
GLASS, WINDOW. 

RN 8 2 ave ig ou 90&20% 
MMi ctcseccecciscaeee. 90&5%, 
GLASSES, LEVEL. 

SIM. ov sak secs eee per doz. $0 70 
PERRO: Sasso suiaves be a 55 
GLUE. 

Bulk. 
ee ee per db. 18¢ 
See 18c 
eee * 16$c 
Liquid. 
py A NG <b wisp cans ow es mee 40% 
Le Page’s— 
[Ce 05 Ko udbeeheshsen wee 374% 
OO pe eer rs 334% 
[ROG Et tune eebavesy<eenenee 5% 
' GOODS 
PRE TIES 6 kona ee face oexceee 90% 
GREASE, AXLE. 
Wood Boxes. 
er per gro. “4 50 
oS Ber er ee 9 50 
Hub Lightning... .....0..00s¢ 5 25 
SUNS 555 used e us asinns sen 6 75 





Wood Pails. 
Frazer’s, 15 tb,80c; 25 tbh, $1.30 each. 


Hub Lightning, 15 tb, 55c; 25 tb 
70c each. 
Tin Cans. 
Chamellene Graphite, 
DO Pr BONE, oon eens 05s $9 50 
SS DOE BONES oo worse 2s 02 25 00 
PSOE . bc cscccsecsae 37 00 
GRIDDLES. 
0 SOT EP ELEC LEE ES. 334% 
GRINDSTONES. 
Family. 
Inches....... 6 8 10 
Per doz...... $775 975 1230 
Loose. 
PMOL, pisauesews eu $22 00@$23 00 
Mounted. 
Ball Bearing... 1 2 3 
ML: tans cad $375 360 335 
Common Bear’g 1 z 3 
Se ee $3 35 3 15 3 00 
GUN WADS. 
(See Ammunition). 
HAFTS, AWL. 
Brad. 
OT ee per doz. $0 19 
Peg. 
ee eee ee 22 
Patent, = top.. “f 50 
Patent, leather top.. us 60 
Sewing. 
IRS osc v0s5-0 os 22 
i eee ss 52 
HALTERS. 
eS ere eer per doz. $1 10 
NE RIOD 6 5 is 6b a'e'eaie'6 ms 1 85 
NR pe cts loi bie 34 2 00 
Leather, rope tie....... *i 8 50 
Leather, leather tie..... - 11 50 
HAMMERS, HANDLED. 
Blacksmiths, Hand. 
Fe Roa a ai oie gow pr ww hb 
Engineers’. 
Mt 175 saa wood Gov Wed ca ws let a I 
Farriers’. 
ey rT re rr rT. 40&10% 
Machinists’. 


[cbs eanebaenweesensose, steer oe 





ey erry, - 40&74% 
beens DOr doz. $3 85 
iaacthes enw ecaeam 3085%, 
pac uimiESbeeaSeeaeweweee sabe 40% 
{EY Peer ere per doz. $1 25 
Tack. 
ee r doz. $0 35 
Pol’d Iron a hd " 50 
Mall. Iron, meen, - 1 55 
Magnetic..... 2 3 
Per Ges... 6.5 $0. 79 O80 100 
Magazine........... per doz. 4 75 


HAMMERS, HEAVY. 
Heavy Hammers and Sledges. 





US 8) Ee ee 75% 
ro) PG OES saleccseddes 758&10% 
Bhan . 
Single and Double Face. .. .70&10% 
HANDLES. 
Auger. 
Common Assorted... .per doz. $0 55 
Pratt’s Adjustable, Nos. 1 & 2, 
DEP COE. 50. 22+ oso rtnes 4 75 
Ives’ Adjustable. ...... per set, 1 35 
Mae Sa Sdnh ci cdaw nega saws ue eee Oe 
Chisel. 
Hickory, Tanged, Firmer, Assorted, 
33c; Large, 38c per doz. 
Hickory, Socket Firmer, Assorted, 
27c Large size, 30c per doz. 
Applewood, Tanged, Firmer, As- 
sorted, 34c; Large, 42c per doz. 
Applewood, Socket, Firmer, As- 
ere eer per doz. $0 30 
i bes nates <u valve oe 40% 
fo 8) a ere 40% 
File, assorted, 13c; Large, 16c per doz 
Hammer. 
Adze Eye........ per, doz., 36 to 75c 
Blacksmiths’. .... 40c@75c 
Machinists’....... a 45c@80c 
COIN Sg a sop eco ee 7 40 
Hay and Manure Fork........... 35% 
I rr or 35% 
DM a eS cae < ine per doz. $0 75 
Warmished.........scss a 80 
Screw Driver 
a “4 37 
ee Ee _ 48 
Shovel and Spade.... penance 35% 








HANGERS. 
Barn Door. 
U. S. Rolled Bearing....... 60& 10% 
Saat eee 50& 10% 
CU Seer eee 60° % 
fe eee 1, 
Wagner’s Adjustable....... 7081 10 of 
Warehouse Big Twin..........: 5% 
Conductor P. 
Iwan’s Perfection............. 50% 
Eave Trough. 
a aa per gro. $2 35 
SNS Nes 35.0 oie 5 ni p's <ninis' sin 2 0% 
EMS OSes oe Sess oe9 dire os et 3319, 
Parlor Door 
SEES re per set, $3 75 
Ives’ Improved...... és 2 60 
Lane’s Standard..... 4 3 50 
Lane’s New Model... as 3 10 
Le Roy Noiseless..... % “ 4 v0 
MEE clos cicxesawn ewes 40& 10% 
HASPS. 
Lo a rr 40% 


With Staples—See Staples. 


HATCHETS. 
PERT CTT a Ee eee 
Cast Claw....... raid doz. $1 10@1 % 
eg a ne 1 
a eee 3 0% 


HAY KNIVES. 
See Knives. 


HAY RACK BRACKETS. 


on; doz. $9 00 
9 60 


Wenzleman’s No. 1. 
Wenzleman’s No. 2.. 


HINGES. 
Blind. 
Clark’s Gravity . per doz. sets, $1 05 
a Re nee ee 65% 
Shepherd’s Noiseless, for Wood 
co ae per doz. $1 05 


Gate. 


3 
Hgs & Ltch, doz. $2' sp 3 “s 4 25 
Hinges only ‘ 200 250 


Latches only. 90 oO 
BMUCKS. 650555 per doz. prs. $6 00 
Leed’s..cccccoee. “ sets, 6 75 
ee  :  e 
Screen Door. 
CORN SPOR icécspaes cud gross $6 S0 
 PPPYyTTrTrTTrrrere “ 6 75 
Spring. 
Chicag' . 25&5% 
Columbia Dbi. ‘Acting. . + 40810854; 
Sdeal Detuituitshe..: : per gro. “$i1 ‘ei 
OS ee ere 40% 
New Idea.......... per gro. $7 20 
I GA5Ss0565cs00sedacees% 20% 
Wrought Iron. 
UN OU ac 755.6346 d we dane dba 
Light Strap Hinges......... 65&10% 
Heavy Strap Hinges........... 70% 
Oe SS ee 60% 
sueavy T Titages,.......... 40&10% 
Extra Heavy T Hinges....... 664% 
Screw Hook and Strap. 
3 bd ee per 100 tbs. $4 25 
14 to 20in....... = % 4 00 
xg 6 = 3 75 
Screw Hook and Eye 
Miicuvees ccowes per 100 tbs. $6 75 
Mis Geeaeess ewes os 43 7 a 
Miss ass pease aut ‘i ~ oF 
HOES. ‘ 
ROI och cteu asa cuSen sande 70% 
Grub. 
MUNN RIb kG Sip oe 50 5 515.0 5 5-0:030.6'4 20 70% 
See per doz. $5 00 
Ladies’ and Boys’......:...-+- 70% 
Lebese sabseoawovrenhs 18%, 
Planter’s Eye. Soe .: 60% 
SE yore eee 70% 


HOLLOW WARE—See Ware. 


HOOKS 
And Eyes. ‘. 
B ROP a ee po eee 60% 
ben... re cane vec utes 70% 
AMWMINE..cccccscccee per gro. 30&10% 
Belt. ais 
, Sebo peeesoess 7 
a 
Bench. 





See Stops, Bench. 
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Box. 

Inch 7 10 12 

Per doz.. ‘1 90 210 225 2°65 
Bush. 

Common Axe Handle, per doz. $7 00 
Chain. 

Inch... 4&5 3 ve 4 

Pr 100 $7 60-8 10 975 1150 12 60 
Clothes Lines. 

Japanned.......... per doz.22c@24c 

Galvanized........ ss 40c 
Coat and Hat. 

Cast inom. ...... per gro. 72c@$1 50 

TL Seen era eee toe eee 80% 
Conductor. 

DE MTIRIINO brs 6.50 05 56S 55 ieee oe 25% 

UNMIS s oi5: 5 os 4 955 'Slnsi pee apis 20% 
Corn. 

Common, riveted, painted 

GOO cD aro Sid sibts A per doz. $2 25 

Little Giant. .c6is..s si 3 25 
Gate. 

See Goods, Bright Wire. 
Grass. 

Common. Nos. 2 3 1 

Per d0L.........0 $1 50 160 #170 

CRECININ vim s'e.0. 5m si per doz. 1 75 

OER cos coe iwin eee 7 2 50 
Hammock. 

With MISE... sec cows per doz. 50 

With SCTOW. 65 co sce re 45f 
Lambrequin, or Drapery. per gro...2Ic 
PUN soa sida aws «5%. 6 50%@ 50& 10% 
Potato and Manure............. 663% 
Screw. 

LEE LETS OO 85% 

(See Goods, Bright Wire.) 

BU SOE eon cases a ensas per lb.5}3c 


HOOPS, TUB 


ae per case of 3 doz. $2 25 
HOSE, GARDEN. 
Coupled 
per ft 

Velvet, 3 ply-i z” guar. press .... 7he 
Eclipse ag ce 9 te 55 
Diamond “ “i te lic 
Geneva, . 38 3c 
Illinois, a oo ‘i 16c¢ 


COTTON COV. RUBBER HOSE. 
High Grade-}/’-guar. press.400 Ibs. 1lic 


Special ** ~— = wo Sac 


Leader “ ~~ = 10° 74e 
HUSKERS. 
Boss. 
ae B E 200 
Nal doz..$2 00 200 1 75 80 
PE P 


Per Lo. .$5 40 6 ° 6 00 ag 
ey Porn: 3 
sg SN os cue *, 80 9 00 24 50 
ee 6 64 68 
Per doz. .$2 15 Pg 1 85 1°45 
Brinkerhoff’s. 
PROMO. 0505S sos chodies sa $14 40 
IRON, PIG. 
See Metals.—First column. 
IRONS. 
Curling. 
ee eee per doz. $0 40 
BBs la seis le Giocaikese'o's 4 50 
ies oeies sos eis aes cs 58 
oe is 70 
oS Se eterna 2s i235 
oe ee e 70 
Plane. 
WOUG CRON... 5s css veces 20&5% 
Sad. 
fe Ae per doz. $11 00 
Common, polished, per 100 ths. 3 75 
No. 70 Asbestos eeaenteare $1 20 net. 
Oe i ee 1 35 net 
Common, nickel pene Tee S 25 
Chinese Polishing. . .per doz. 7 40 
Laundry, No. 1...... ” ee i 
Laundry, No. 2...... * 6 25 


Mrs. Pott’s, 
No. aT Enterprise, per set, 93 


No. 5: ~ 90 
No. 50 T, ni os 1 00 
No. 55 De cf) “ee 96 
Tailors’ Sad......... per lb. 54 
Tailors’ Geese. ...... “0 54 
Ideal. 
6 lb. Household............. $3 50 
9lb. Dressmaker’s........... 4 25 
14 lb. Tailors’ Goose.......... 5 50 
Tuyere. 
Single Duck Nest. -per doz. $5 25 
Double Duck Nest. 6 25 
Re ‘each... 2 60 
JACKS 
oe aS Se ee 70% 
Wagon. 
eee ae ee oe eer 50% 
ilver 
Se ee 





Standard, 
Oe ee Oe 1 
Each Rev samc ee wet $0 60 1 00 
Wilcox, 
ee 2 3 
Each..... $0 85 1 20 2 90 
KETTLES. 
WIN oro ca ora erd ena ees Dee wR 15% 
NOE ier Suv ciia np deee see 40&5% 
2 re ere wanes per tb. 27c 
ee ere rare: 65% 
a Sete arts. tows & by cesta era Sha ily 50% 
KNIVES. 


Beet Topping. 
Clyde, 9-in. Scimiter Blade, dz. sad 85 
PE RINGERINA, 53 bee ook balesa ea 40 


OUPEF S PIGOD 6 iF oiéidke recs wan seer aie 
Corn. 
NE os sh oie Saleh ace per doz. $1 75 
TO Ge oes kc sees i Pee fs 
ee ger 3% 3 00 
WOOGHTE. 26s cccese - 2 ze 
Drawing. 
Stand ara. os s.« 63 (New List).. Rit 
POORER OVO gre bc leisialsle sivis ie soa « 
Barton's Carpenters’. 1368 
Former Handle... ......-...% "25&5% 
day. 
American, Sickle tl -doz. $10 50 
Canton, Sickle Edge. . 8 25 
Oe ee S 8 00 


Iwan’s, Sickle Edge.... “ 9 50 


Iwan’s, Impv’d Serrated “ 10 00 
Lightn’g, Holt’s Genuine “* 6 50 
Lightning Pattern...... sg 6 00 
Wadsworth’s Sp’r Point. “* 9 00 
Hedge. 
Ee are per doz. $6 00 
oS ar = 3 75 
Mincing. 
Commen, Single. .... = 60 
Common, Double.... - 90 
Streeter, 4-blade..... s 1 30 
Streeter, 6-blade..... ia 2 00 
Putty. 
Common...... per doz. $0 60@1 00 
Lander’s...... © 1 40@1 75 
Scraping. 
Beech Handle........ 75@1 00 
eg See ee nr eee 5 25@6 00 
KNOBS 
Doors. 
re per doz. $ 80 
POPOMOAIIG 65 o-00005% Ki 90 
Disa siccecsaveeusse 5 90 
LADDERS. 
Common Long. 
toe Raihw @a e-alerts 9c@14c 
Extension 
WMG) s9e 6.455 0:6 Cale boeedaaba eas 14c 
Step. 
COMMON, DOF (be oes nsoswie'ss000 7}c 
Common, with Shelf, add 10c. 
Keystone gee ope eWss REMMS b eneR 15c 
2 | ee 20c 
LANTERNS. 


Bull’s Eye Police. 


3 -in. Flash Light.. -per, doz. #9 - 


23-in. Regular....... 
ee - i 00 
BudAl. 
RN ooo so can ata wong ae wei $5 80 
MN son shale ares, alee eee 11 50 
pa eerie eer err 9 00 
LEADERS, CATTLE 
ee ee 1 2 3 
2 ee $0 55 070 275 
LEATHER, LACE. 
rere Pree oe 60&5% 
Sides. 
wea, Cuality ...5 36%. per sq. ft. $0 35 
LEATHERS, PUMP. 
Velveand Pianger. . 263 6.00060 5% 10% 
LIFTERS. 
Stove Cover. 
Coonered. .<.'.+. per gro.1 75@3 65 
eo ER ree = 5 50 
Alaska, Coppered 7 4 00 
Alaska, Nickeled sg 5 00 
Transom. 
ee 80% 
LINES. 
Chalk. 
Twisted in “ ft. —— 
Nos. 4 9 
Gro.#1 50 2 00 2 25 250 3 OO 


Twisted in 50- ~ —_. 

Nos Swe pen a 3 4 
Pet GOk. «+ 25e 3c 35c 4lc 
Braided in 20- - — 


MOB cn iwase 2 3 
Per doz..... 29 25¢ 3lc 35c¢ 
Mansons’, in 100-ft. hanks. . doz. 80c 

Clothes. 
ee are per, doz. $0 95 
ae re 1 40 
SO4t. Cotton. 000.006 <a 1 15 
50-ft. Braided Cotton, “ 25 





LINING, STOVE. 
OEE so ointveo aces xeatse's per crate, 42c 
MACHINES. 
Boring. Without With 
Augers Auger 
Angular.. “per | doz. $3 00 4 40 


Upright. 2 60 4 00 
Leather Rinttine, 


Chicago, Pomeroy.. -per, doz. $9 00 


TERCONOE a6 6 50's 6 0 oi 2 00 
ee ee ee = 2 00 
Little Giant......... = 3 00 
Pony, Pomeroy...... — 7 20 
Washing. 
Maytag ORTRIGLS sacoe eae! ad $60 00 
Multi-Motor...... 65 00 
- WP OMNED Ts sx .cieeie eee 25 00 
PUQUNE 5 8-6. e.00se aia oie 12 00 
MAIL BOXES. 
See Boxes. 
MALLETS. 
Carpenters’. 
Fibre He: ad, Small. per, doz. $5 00 
edium: 5 75 
“ag Large... 7 00 
Round Hickory......... e 2 25 
Lignumvite... s 4 00 
Square Hickory...... a 2 50 
“  Lignumvite.. . <i 4 75 
Tinners’. 
Applewood.......... ? 1 70 
PIIOMOEV bi a5, 05:0, 6:5'5:0'> « ** $1@1 50 
Hickory, Sheet Iron.. ¢ }. 56 
MATS. 
Door. 
National Rigid......... 50&10&5% 
Acme Steel Flexible.......... 50% 
Stove 
POND coccinea ena ses per gro. $3 25 
BUN wine 5d no olen 80 ” 3 50 
No. 1 Asbestos Toasters, or 
wire - covered Stove Mats, 
with handle...:... per doz. 1 10 
No. 2 Asbestos Toasters, with 
ee aes per doz. 60 
MATTOCKS. 
MMS so i5/ Sascha ed Ged ds Cenaed 70% 
RMD cs wea cibin ames wasra bce nasa 60% 
MAULS. 


Iron, Ibs.... 10 13 16 18 


Per doz...$4 00 450 5 25 . % 
Wood Face, lbs.... 10 12 
Ce ee $0 550 6 ‘00 


Wood C hoppers’. 
Lake Super’r & Oregon Pat, 75&5% 


MEASURES. 
1 pk. 4 bu. 


4 pk. 
Galvanized, doz.. mrs 25 300 3 85 


Japanned, 175 245 3135 
MILLS, COFFEE. 
PEP occa ckeb seed ckne@anee 25% 
—a..................... an 
CS eer rer rr re 40-124&24% 


MITRE BOXES. 
See Boxes. 


MOPS 
OE reed are eee ere per doz. $3 15 
Handled Cotton. 
Pounds. i 1} 2 


Per dozen. ‘$2 00 2 's 265 32S 


MOWERS, LAWN. 


Gladiator—B. B. 
REUONs oa6 cade 16 18 20 
TOMI sa 4 5.010.3.00.0.6 $6 50 725 8 00 
King Universal—B. B. 
errs $5 25 575 6 00 
Sree 14 16 18 
BAe GORE... os ccces 350 390 4 25 
Litile Giant........ 230 265 2795 
NAILS 
INE oad rae wid etre ee'ese base, $2 65 
IONS ac cheer Keedeev erepee 75 
Wire. 
be FE CCT Ce $2 65 
See re 2 53 
Cement Coated 
err $2 55 
Carload Loté.ccccccccvcsces 2 48 
Horse Shoe. 
FOU EOC TCC ECE 55&5% 
CME icc ccccccserecencecs 
MOA scccessvcedobercves 55&5% 
CCT CT CMTE 20&5% 
=e err 30&5% 
ge | eee per lb., net, 10$c 
Picture. 
pS OS, ee 
OE pied ede eweene nausea 


PME. cacévccsvcrccéccedeesOUse 





NAIL PULLERS. 
See Pullers. 


NAIL SETS. 
See Sets. 


NETTING POULTRY. 


Galvanized before weaving... .80&20% 
Galvanized after weaving..... 80&15% 
CU OC EN ai oe ebscc cea nen 65&5% 


NIPPERS. 
End Cutting. 
Stubb’s Pattern, Inches. 5 6 
POP GONG eo oiicdoioee es $4 65 675 


End and Diagonal Cutting. 


Swedish Side. Inches... 5 6 
| os a: 1 $4 50 5 75 
Hoof. 
Heller’ EE OPER ECT 40&10% 
Bes cates cls: ala, meio lerverab arnt 55&5% 
NOZZLES. 
Hose. 
Genuine Gem........ per doz. $3 90 
PENN oie ora aod ace 3 60 
DOGO io winin ccd gieldes - 3 00 


NUTS, HOT PRESSED. 
Square Blank. 
ns. 4 ve # ¥ 
tb.. 9c 8c 64c 5 
—— —— 
_ ive 4 i 
“124 10hc 8c 7ic 63c 6}c 6c 
th 5-Ib. boxes, add 4c per ib. to 
above prices. 


OILERS. 
Chase Pattern. 
Brass and Copper............. 70% 
(eee rete ee 70% 
Engineers’. 
Cannon ia deer asei sas/W lake ale oe ee acme 
pare per doz. $2 OG H2 rf 
Machine. 
>, a rr - r doz. $0 58 
Copper Plated Steel. "7 1 00 
Malieabie HOMm,. .... «<< is sis.osas:s 60% 
| a ee roe 65&75c 
OPENERS. 
Box. 
RUMEN ooo aad adie Rcieeis 12 14 
i ae per doz. $5 50 600 
Round.......: +50 3 8 
Can. 
Delmonico.......... per doz. $1 30 
NGWer SUB. ii. a s.ieees ra 65 
Crate. 

Wiese cs towiawecs - § 7§ 
OUTFITS, COBBLING. 
Combination.......... per doz. 11 00 
|. Oe ore re - 4 65 
Ns cis ticle eleven 3 *s 9 75 
PADLOCKS. 

ION So acns sian eee ees 40&10&5% 
PAILS 
Cream. 
14- ey without gauge, per, doz. $3 20 
20-qt. 3 80 
20-4¢. = * with gauge.... * “ 50 
Sap. 
10-qt., Galvz anized, per 100. ae 00 
12-qt., 23 50 
14-qt., a «a 7. 
16-40;,1C Tits. ™ 2 Ie 
iat nace, eee Fe 
Heat eee OO aa ee ee 
Stock. 
Galv’d, qts. 14 16 18 20 
Per doz...$3 90 410 5 00 5 50 
Water. 
Galvanized... .qts. 10 12 14 
Per dos......... $150 165 1 85 
Wood. 
Cable, 2-Hoop....... per doz. $1 90 
Cable, 3-Hoop....... 2 10 
Cedar, 3-Hoop.......  “ 3.15 
Standard, 2-Hoop.... a 2 00 
Standard, 3-Hoop.... ™ 2 20 
PANS. 
CT eee ron 65% 
Fry. 
COINS Fis s.6cie diveea me . -758&10¢ 
UP ASAE ee re ree eee Cy 60% 
Roasting. 
Paxton, 
Nos... 1 2 3 4 


§735 650 7 Xx 


Per doz. $4 75 
5 50 6 00 


Neverburn 4 00 4 50 


Savory, No. 200....... per doz. $8 40 
PAPER. 
Building. 
|, a eee per 100 lbs. $1 50 
Se roe _ 1 60 
Tarred Felt. “ 1 90 
No. 20, Red Rosin. . .ner roll, 35 
No. 30, Red Rosin... = 55 
Sand and Emery. 
| peer reer low list, 50% 
cad banded saa es ae 50¢ 
Wrapping 
[Tg Ee ne Er perlb. $3 75 
ee ere re y 








— e 
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PARERS. 
Apple. 
eee per doz. 13 00 
ee Sree i! 7 00 
White Mountain..... ia 5 00 
eS rr ee as 7 00 
Potato. 
Goodsell’s Saratoga, 104 in., dz.6 50 
Goodsell’s Saratoga, 5 in., dz.5 50 


PICKS. 
ee. See eee 75% 
Drifting and Poll Picks.......... 70% 
Pe MNEs i si0s ods venewee 75% 
RS akc eG is arate hike 70% 
PINCERS. 
a 1 yao” 
Inches. . 10 12 
Per doz. . ‘$1 °50 240 295 375 
NS EE rT rT” 45 
Heller’s......... ivcguavsdobunde 40% 
PINS. 
Clothes. 
Common... .per | box of . gro. $0 4 
SS, eee 
Uf ws ad 50 
Picket. 
Fluted, 15-in........ per doz. $1 01 
Fluted, 2l-in........ <a 1 60 
eae s¥¢ 1 90 
PIPE. 
Conductor. 


Standard Gauge Conductor Pipe, 
plain or corrugated. 
PS chaeie ab ee seh au Meee 80% 
EE re 75&10% 
L. C. L. to Dealers:— 


Terms 60 days; 2% Cash 10 days. 
Factory shipments generally delivered 


Lead. 


CS Serr er per tb. 74c 

a Sr ~ 750 
Stove. 

Acme—lInches.... 5 6 7 


Smooth, per jt.. 8c 84c 10}c 
Planished, “ ..30c 31 c 38c 


Peerless—Smooth. 7c 8c 9c 


Polished....... 144c 154c 18 c 

Planished...... 28 c 31c 354c 
Made-up—lInches. 5 S- 7 

ee ee 7ic Bo Y9ic 





7 to 6 in. Smooth Tapers, pr. jt..1le 
6 in. Smooth T’s........ 27¢ 
7 to 6in. Planished Tapers..... 45c 
Yale Patent Lock Pipe—Stove. 
5” 6” 7 7/6" 
—Cents 
Battle Axe, Blue. . 7 94 103 
Can't Slip, hy 8} 10 11 
Peerless, ae ae: oe 10 iil 
Duplex, e “8? 11 13 14 
Yale, Rus. Fin.. . oF. 


Duplex, Planished » 3i 37 638 
Galvano, Gal.....15 16 17 18 


If wanted made up, add per joint 


we ved, Ic; riveted, 1jc. Crating 
e-up pipe extra. 
Wrought Iron Gas Pipe. 

Olin: black.........discount, 60% 
Olin: CS **60,10&5 
-in. to 6-in., black.. ie 70 
7-in. to 12-in., black. . si 623 
_ galvanized. . = 42 
-in., galvanized.... “ 50 

-in. to 6-in.,galvan’d. “ 574% 

“ 45 A 


7-in. to 12-in., galvan’d. 


PLANES. 
Stanley Iron Bench.............Nete 
PLATES, TIN. 
See Metals in Column 1. 
PLIERS. 
Giant, Button’s—80% off list. 
Cutting. 
DN: -s4cesaseocssn Se 
PE ai Gkbiokeseassesced .++-50% 
Upper End and Diagonal Cutting 
SE EINUD Ss 5 6 00eseb0e08 ..170% 
Fencing. 
erie per doz. $8 25 
Farmers’ Choice..... = 8 00 
PEM cikssvecces 8 25 
Wat and Round Nose. 
7 eee Kaens eae 
Sa péeenbece 65 
CS aos rE 50 
WOR. scnss000e0sene eee 
‘y—Inches 7 8 10 12 





sex doz...$3 00 350 450 550 


HOUOW. os cccccvccvees seehawe 70", Conductors’. 
ne ee ee Le each, 54c ee per doz $2 50 
RN 64s s5 90000000 rt tb. 19 
PLUMBS AND LEVELS. | coagirs i 
SONI ois seed crab eeshne ee Nets 
So a ae per doz. 60c@70c 
2 Sa ee es 40%, “ 
seat ol poe ‘etacosesaaveeu keer 25% Good......+.+++. 72c@SAc 
is’ i __ SEPP Perr, 15 
avis’ Inclinometer 0 ote PUTTY. 
In ers. 
POINTS. . 
Strictl beet 100 Ibs. 00 
Drive Well Points............ 75&5% a _ $3 
RAIL. 
POKERS, STOVE. ge wi 
Wr't Steel, str’t or bent, per doz. $0 55 + eee + rang 1}-in. Sy De OE 34c 
Wr't Steel, wood handl’s Melee ae 
Nickel Plated, coil handl’ See 65 “Yk hag alamaalaaanaaee 
Sliding Door. 
Painted steel............ per ft. 44c 
POKES, ANIMAL. Bronzed wrought iron... .per ft. 83c 
Cracker Jack, wr't steel, per doz. $4 50 
RAKES. 
POLISH. Coal or Wood.........+- per doz. $5 20 
Metal. Garden 
Black Silk, No. 50, 4-gallon, . 
per doz. $7 00 veer} ° b coves ceeseeeeeeesenes 664% 
i - DUCC], DOW... cccccccccccssece 0 
a ee ay os 1 00 Malleable Iron, heavy......... 60% 
Black Silk, No. 70, 1-pt. :—y Hay. 
perdoz. 2 25 
Black Silk, No. 80, 1-quart, i, Beer: $2 20@$2 40 
per doz. 3 75 | Lawn—Wood 
Black Silk, No. 90, 1-gallon 7 rr ee per doz. $3 25 
per doz. 12 00 ee eee a 25 
Shoe. Lawn Queen......... ee 275 
ep Pei ceeee per doz... -360@ 50 Jumbo, 36 teeth..... re 6 00 
* uae ae ig © RASPS—See Files. 
Imperial........ SOMO, «0 sss 5 00 
Stove. RAZORS 
Black Eagle, 1-Ib. cans, pr.gr..$15 00] Star.. 0.00... ec cece eee e eee e ees 30% 
~—s ~ $0 70 ee OS errr rice s hee 4 
Paste, 5. os. uf cans... oJ ‘per doz. 75 (ee i ee ee ee 0 
Poste, 4; ‘Ib. cans. 1 00 RAZOR STROPS. 
t. * 1 00 ‘ 
Liquid, o- he. 75 | Star (Honing)...........++2+0+- 50% 
5 oS nacelle REGISTERS. 
ee ence. 5 —. fe 9 25 (All Sizes). 
ixon’s Carb. of Iron. = 5 75 | Japanned, Bronzed & Plated. .70&10%, 
Nickel Plate......... 4 50 Rite Porcelain Enameled....... 


POPPERS, CORN. 
Round or Square, I-qt. -per | doz. $1 00 





PUNCHES. 


Solid Brass and Bronze Metal. 40&10% 
Single Valve (Baseboard and Side- 
Dc ce aveunadiesessaso ee 70&10% 


Keystone beoaets 
















































































SAWS. 

Buck. 

SE cas odeeses sass ese. 25 % 

eee ae 25 % 
Butchers’. 

re 30% 
Circular. 

ES 2S VS Wid as'b0s0 seas 50% 

oo ee. 50&10% 

oes all PORT ET OO eee 50% 
Compass. 

Common..... per doz. $1 35@$i 60 

ONG SN Fei Noss ceceneen ey 25% 
Cross-Cut. 

So, ESET ee 45% 

a Se eee 30% 
Dehorning. 

re per doz. 5 75 

Hack. 

PRUE cs awh i Wiie sos ees vos 25% 

J | Cae ee 50% 

ME rie aiksuys ce vcs edensa: 25% 
Hand and Rip. 

OE ee 1% 

Disston’s Nos. 8, D8, 12, 76, 112, 

D100, and 120 (new list). . 25% 


eerdinpeeie * 


Enterprise, hand..... per doz. $5 00 


Our Saw, hand....... 4 00 

Our Saw, ee Pe “4 4 50 
Keyhole 
| IN Sta oG sas ccueneevee 25% 
Narrow Band. 

WRUNIEN Vo 36586550 5%555602 5% 30% 
Panel. 
ee eR A 
Pruning. 

PRM Me Sh oGbeabsaew cekee 25% 
Kift. 

| Te Pee 45% 
Wood. 

ere per | doz. $4 50 

Clover leaf.......... 6 00 


SAW BUCKS—See Bucks. 






a TC RE eee : : +4 REGISTER FACES. SAW SETS—See Sets. 
Rr See DRESSERS ‘ Japanned, R-onzed and Plated, SAW TOOLS—See Tools. 
POTS, FIRE. ie ee 70&10% SAW FRAMES. 
ee Lambert's, each pg 4 14x14 to 38x42........... 758&10% Common, plain aac Pe, doz. $1 25 
. ahs iat adetiadedetaid? Heavy Round Deities Dueee eee 70% aenanerene ere? = 
Gem........+++++++ each, $6 75@8 50 White Porcelain Enameled....... 60% 
soanie: Solid Brass or Bronze Metal. .40&10% — SCALES. 
. ounter. 
See Ammunition RINGS. EE ECO CT EE 40&10% 
e Bull. Platform. 
See ree 24-in. 3-in ee a ee ee 
PRESSES, FRUIT AND JELLY. ~ ie eee 1 60 
i i Soa ea's Improved Self- 
Enterprise Manufacturing Co 25% ll we copper, dor. 200 .... |ctar SCISSORS. oon 
penrene Steel, mi doz. .. i 90 Snes Rte ese a esses 52: ¢'9:9'¢ 0 
“ sckel plated........+. 1 35 aa 
See Ammunition. and Ringers—Hog. Siete SCOOPS. 
Blair’s Rings........ per doz. $0 58 } sbu..“*Hercules”’. “per, doz. 13 70 
PRUNERS. Blair’s Ringers....... % 75 i-bu. “Hercules”. 15 00 
Tieston’s Pole I per doz. $6 50 Brown's eee “4 50 
Henry's Improved...‘ 75é10%| Browns Ringers. -... (| | 80 SCRAPERS. 
ater’ d. - 80 Ti" : Ries “ pad Box. 
Water’s Improved...... 0} Hill's Ringers........ 10 | °F sanoalar — 
Hill's Ring, boxes.... “ 55 ere RSa NEST P ia 
LLERS. ajor Rings......... a! 60 | Cabinet. 
Cork. sea Perfect Ringers...... a 1 2 Cast Stell. i.....4 per doz. 60c@75c 
: h, $3 10 Wolverine Rings..... os 1 40 
LD Ser eee each, $ Wolverine Ringers... “ 80 | Road. 4 
NOUR 5 9.5 5-019 0 0 50.0 0:0 1 40 Fruit J Cubic ft...... 5 3 
Quick and Easy...... - 2 70 Whi or. , lb 30c Without run’s, ina 00 375 3 50 
Nail. - ME. vee eeeeeeees PE EP 2 4.012: With runners,ea. 4 25 400 3 75 
Lo ee ees per doz. 10 80; “¢y. . 
Giant Pattern....... a 4 4 Sout a. teens per doz. $0 Mu SCREEN DOOR HINGES. 
ps Ate Pavan peed 9 40 Ball, round..........  “ 40 con. Eee era ee: gross, $6 ~ 
.—Giant......... bes oe __ Seen ies 6 
site RIVETS. 
PULLEYS. and burrs, 
Awning—Jap'd..........eeee00. 60% ra aed a. ‘Abhaalceanapaan s 6 seca Bench. er 
PRS EOE, sc ban oneenwecand 50&10% wc cc yall UM a 9 Iron, inches.... 1 1} 1} 
meng 0 a Thonn yee ae acaseee Pag $3 674 420 5 25 
ESE eee, per fb. 10 Wood, white maple.. doz. 3 674 
Iron Wheel, 5-in..... per doz. $1 75 avert 6S or per doz.40c@45c | Hand—Wood.. ~ + PES > new list 
Wood Wheel, 6-in.. 1 80 0 
Wood Wheel, 6-in., pass knot, Tubular. re, 7085 % 
per doz. 2 55 Nos. 1 and 2 assorted sizes, doz. 45c J[J@CK......-.. ccc eerceceneerees 70% 
A he eed Stiga Lag or Coach — all sizes, gimlet ” 
7 ost ~ "Re ee ee RIVET SETS. ee” ” aE, 5&10% 
SSL, Josh ened oer oseeute =e 
NE. vcccceusnas nase sos&10% | "ee Se ROPE. Sew—Centennial, 
Sash. Cotton. ae 2 5 
senomeeteg ag on .per doz. $0 204 t: 2 +t P em. on ~ per tb. athe ag doz.. “the 20c 4. PA 23 ose 
ommon-Sense, 2-in.. om. in coils 
oe Pattern, 2-in.. “* =. 4, 5-16 in. Imp’lin coils... ‘“ i ; Wood. “ 
Se re # Sisal. eh Se ose 35% 
Steel............++- 25 a ae ae llc R. H. Blued.......... sy aeeee 82 vA 
Hardware Grade, rates, per tb...10c ] F. H. Jap’d........... coves 80% 
UMPS Pure Manila. F. H. — isqnaset ns eee5 60% 
Pitcher Spout ee OPEL CM Mitek “RO. Bras... oo ocr sscecces 574% 
Remote : 2 3 4 Hardware Grade, rates... “ 12$cq R.H. Nickel Plated .....c0es 75% 
— sae $100 115 130 1 70 RULES. ] SCYTHES. 
Blizzard eT TS per doz. 14 504 Boxwood.................00005 Nets PBe Ve Be, grass........per doz. $8 00 
Cyclone, "gaan “ 3 4D [AVOTY.. ccc cccnscvcccvcecccvcces Nets i pauper, era. a m eins % : 2 
i] tc ’ o 
ae. Ss ae SASH WEIGHTS. Honest Dutchnan.. (7 98 
Little Géant.........each 2 25 | See Weights. BS Ve Oe. seacssisccs. 7 50 
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SETS. 

Nail 
Round, common..... per doz. $0 33 
Square, common..... 3 42 
Octagon, common.... 4 33 
No. 5, square,....... es 75 
Cup point, knurled... si 75 

Rivet 
DO per doz. $1 4 
IGG ins s sate wiscadesae aes 
‘aw. 

. Aiken's Pattern...... per doz. $3 50 
Common Lever...... = 1 20 
Disston’s Monarch... ngs 6 50 
Disston’s X-Cut..... - 12 00 
a rae = 1 50 
TOG Sects 5:5. 0 @ 86 wg 80 
Nash’s Hand........ we 3.18 

ey St: eee sf 4 20 
Stifiman’s Lever..... a 1 30 
Stillman’s X-Cut..... - 2 50 


SHARPENERS, SKATE. 


ee a per doz. $1 60 
SHAVES, SPOKE. 

OR swale ingens per doz. $1 ee: 85 

OS ES ee = 2 75@4 75 

MN Ms, nas Pas Pee awe ean ets 

(Orr i reer 15% 

SHEARS. 

Pruning. 
Buckeye, No. 1...... per doz. $5 75 
Buckeye, No. 2...... oy 7 40 
California Pat., 9-in. . #4 3 20 
California Pat.,10-in. “* 4 00 
Draw Cut, No.3.....  “ 13 75 
Draw Cut, No.4..... “ 16 50 
Henry's Pat 0 01 14 012 
Per doz...$1 40 210 290 2 80 

EEE pert per doz. $4 00 

Sheep—No. BBA 
SS ere 6 6 7 
Reg. Grip...... $11 25 1150 12 00 
Nar. oie. doz. 1100 11 25 12 25 

ire Sex sa ses os v0 86 os sieceee 60% 


Tinners’—See Snips. 


SHEAVES, SLIDING DOOR, 
‘ommon. 
eee § 
a $0° 60 0 45 110 
Hatfeld’s 
ee $0 90 130 2 20 


SHELLS—See Ammunition. 
SHELLERS, CORN. 


eae per doz. $6 75 
SHIELDS. 
Expansion Bolt Shields. .........60% 
SHOES. 
Conductor........ oses sve so ORS 


SHOT—See Ammunition. 
, SHOVELS AND SPADES. 
% ee ae 
Ames’, new list..... Discount, 124% 


a na gem hollow bck, -- “BS 75 


National. . 75 
Buckeye... “ ae 10 00 
Mohawk.. “ ct) iy 9 00 
. . Pet 
wan's oe IOPICT CET 50 
Railroad, etc. ™ 
Black Diamond...... per doz.$12 00 
ee eee ss § 75 
Keystone........... He 8 75 
“TS eee ee = 5 40 
Vaterland........... “ : Pe 
Hollow Back........ Fe 
Ames’, new list..... Discount, 12407 
a. ‘ 
3 SSS re 1 65@$9 00 
Alaska Steel. . “es 
D-Handle........... per doz. $3 50 
Long Handle........ ° 3 00 
SINKS 
Cast Iron. 
ee 50&10% 
Enameled, White.......... 50&10% 
Wrought Steel. 

Painted, new list........ 40&10&5% 
SLEDGES—See Hammers. 
SNAPS, HARNESS. 
Ghampion EES RES CIO 334% 

ROOD PAUCMN. «. 6. ce cesices 30859 
PW OWNOONNS...... sc cc cncscce Co 


SNATHS. 


Double Ring, Bush..... d 7 25 
Patent Loop, Bush —— * 50 


atent Loop, Grass.. vi 6 75 
i SNIPS, TINNERS’. 
ee 
aR epince sabe foni0% 
EERE RR Peciret catenins 50% 
SOLDER—See Metals. 
SPRINGS, DOOR. 
Perfect. 
ee 1 2 3 4 
Per doz -30c 35¢ 40c 54c 
Reliance 
Sig light, $1 15; heavy, $2 50 
er doz. . light, 90c; heavy, 1 35 
Torrey’s Rely dialeo:03 S639 per doz. 1 20 
arner’s No. ..... | 13 
Per doz... , 1 35 




















a SQUARES. TAPES, MEASURING. WARE. 
a Me ., OEE 40% new list » OL: 
(Add, for bluing, $2.50 per - Song pte i ee 30, erty Stove Hollow Ware. 
fire Patent Bend Leather......... 25 &5 Plain or Unground 50 
Re ripen irecnsebwssecs Lufkin’s Steel..........--.. 334 @35% ' Ssoneee: {ga gallialelalc rt 
eo ced fink. "Nets | Lufkin’s Metallic......... 30, 30&5%| Enameled Ware............:/33} 
Tr and Miter.. Lufkin’ 3 Pocket weeeercce -40, 40&5% Scotch Bowls. ere ey ta eae ee 60&5 (1) 
aise kid aca aa vere ord per doz. $6 00 TEE BEVELS—See Bevels Country Hollow Ware, per 100 ths. $3 00 
Winterbottom’s ato White Enameled Ware. 
SQUEEZERS, LEMON. THERMOMETERS. —— ——— wie os ats _ Sonar 
’ ; everbrea at and Roun 
Common Wood........ per doz. ” 70 | Tin Case....... ae, doz. 80c@$ 1 25 Bottom Kettles........... 60&5% 
gga noe a Wood.. :2 oe Back... $2 00@ . Po ainiaait Wie 
oss, malleable iron... - 1 MONSs cctees's - were . i 
Iron Frame, pore’n bowl “ 1 90 Fin @ and Toarn'd.i. 6. occ 35&10% 
Maa deates. ”. - 2a. TIES. | sin Sele uaaatalaia eh teaels 45&10% 
Little Giant, tin’diron.. “ 4 00 | Bale. Glue Pots. 
Drum, japanned....... = 3 60 prongs aegis sore ‘linned 25 
: a eee eee SED Ls ccc cscscacsasvenns 
Drum, nickel plated.... 4 50 Cor See “Chains.” o MUGUNOME a ix 's\a ws ie eauk Res Oa 30% 
STAPLES. Enameled. 
Blind. TOOLS, SAW. Cherry Blossom and Chrysolite.50% 
errr per th. 93 @9%c Di . : , ‘ 
iton’s U ERs cccvceaewed 0 WASH BOA —_ 3 
ae fee “ 8 @8ic te alain —- RDS—Ges Boards 
rey than men be $2.49 TRAPS WASHERS. 
olished......... per S. s 
Galvanized....... “ 3 19 eer Fon in bul be Pet tb. 2tc 
Netting. Mole. In. } 
Galvanized....... per 100 tbs. 4 00 Po per doz. $6 00 W ed es 5c 5c ate 4}c she 
Wrought. scabs Witla lil PET = t steel in 5-tb. boxes, per + 
Seaglen, ites. sme oe and Holdem Mouse............0+ $2 25 10c 7c 6c Ste Se 5c ste 
Staples, and Hooks and BIQMIERU OCs discadk sowesees 4 00 
EE ckise ee besa 80& 10&10% Sure Catch Mouse 15 WEDGES. 
Sear 75&10% err = Oe ee ee A eee per doz. $0 30 
Bere CHICK RE. i Sicccccns 60 Galling.. EP a tel 00'y ‘per 103 
STEELYARD. Delusion Mouse............. Y OSs icccadenucnsmats 84 
Discount 25%. 
ROWELS. WEANERS. 
STONES. aie. ret Car aller’s per doz $2 00 to $2 50 
Axe. EAMG oo, 0.019.466 ¥c:00@ nos a ce Tyler's Saf Sei die 
yler’s Safety, perdoz. 1 85 to 2 40 
sag oo fete eeeeees per tb. Nad MME ois cic pus ua cdem ees 15&5% —* per doz..... 3 00 to 3 75 
Bras e ec eee eevee ; a 
“ eee 8 en Mok 30 Toosier, per doz..... 3 50 to 4 60 
yaaa ata wmemian | ‘huts... pe Shaw Perfected... 3 00to 3 75 
ee ee ee 70 (7) ee 0 
Oil— Mounted. Plasters’. WEIGHTS. 
—— eee sss POR PES OP) Clover Lal... 0s .seeceeces 40% | Hitching...... PEE per tb. —_ 24c 
a cdg Bee ed. ‘per tb. 6}@vg| Disston’s..................4. 25% —. ARROWS.” 23 00 
Oil—Unmounted. W. & MeP........ 00sec eeees 25% |Common Railroad......per doz. 17 00 
Arkansas Hard......per tb $2 40 Heavy Railroad.,...... ps 24 00 
ean ee rs 1 = TRUCKS ae oe pate. Rate a = > 
+ thy ++ della TO itn eens bys ea 
se Big Bee “ CON er ae iee oe C 4 WHEELS. seiaion 
WRMNCRS 5.0.6.6 sis0's.s - il (UI ee a lg a te 
Scythe. a omer ‘a 00 3 * 5 i. ae a eos 3 wTrervTrite oT ee ee 0 
Black Diamond nln S. . a per gro. #8 09 ull Ironed...... 345 450 6 45 Dacine. “$3 00 PB, a . i. 15 00 
Gem Corundum. acwiais 65 7 50 TUBS, WASH WIRE. 
“ Barbed. Painted. Galv’d 
eatent _-aypyeneie - ; 60 Standard, Wood. Ex. "Carlonde, per 100 ths. $2.69 $3 39 
Grinneber Tops & Oe pee 2 lh oe i or Se 
~~ | eee - 3 75 ” a 
Dowell.” w eT. 20 
STOPS, BENCH. Per doz... 5 35 635 700 9 50 In tb. spools, new list........ 30% 
Hotchkiss’ Ble carctelerstre per doz. $3 50] Cedar. Broom—Tinned. ... ...60&10&10&10% 
Stearns’............... 400! Per doz... 6 10 7 10 7 90 10 80 | Cable—Same price as Barbed Wire. 
STOPPERS, FLUE. Indurated. as ye 
Common. .......+++++. per doz. $0 40] Perdoz... 8 55 9 45 10 8013 50] sin spocis, new lists... s0s10% 
ee re re . 7 
a. cord docorst “e° s —- ' 2 3 | Fence—Smoot wt i the. $2 3 
yem, cor ecorate: ee AF Raabe ; Nos. 6 to 9, An’eal’d pr 100 ths. $2 39 
Kirch’s. . Ree Pikeain uke ~ vo Per doz......... 470 550 6 251 Nos. 6 to 9, Galv'd, 3 09 
ee eee , 
Skinner's CommonSense “ 80 TWINE. Hatv—New List. .......-ccccees 60% 
: Per th. | Market. 
STOVE PIPE—See pipe. -- ply Cotton Wrapping........... = oa. oil baie cities enees = 
— faite FE 8 | aig welt eases c right, broken OB. cece ccces 
STOVE BOARDS—Ges Bessie: ar ‘“ Extra Wrapping... ....27¢ Conennul, a “ae 70 
STOVE POLISH—See Polish. ee . Hvy. Wri apping. 25c | Coppered, broken bdles.... .65&10 
a ‘“* Wrapping on tubes.....27¢c ] Tinned, full bdles........... 75&5 
STRAPS. : ‘a oe 4. cones..... . -25¢ Tinned, broken bdles....... 65&10% 
were 
Eee re per doz. prs., $1 80 Indic 1 He mp, ,-Tb. bz alls. seeeeceeee21e } Phctuve—In coils....... plas ame 
Ea oe a ok es'e % * 60@70) * “ aclb. Mw... . . .20¢ In 5-fb. spools....... per Ib..... 26 
}- tb. er ee doz. 75c 
STRETCHERS ied — {: ~ <6 AOU ees tr = WRENCHES 
Carpet. ply Jute Gee cerry Se 7 
, te Wrapping, }-tb. balls......... 14c | Acme Standard 
ae Brceccccccoes per doz. - 90 aa Wocl pin ba 4 atte ieee Ohc pe errr 
TORCOMEIOE v5.0.0, 0':00:6 « 0'9%% " 25 Always Ready. . 
Malleable Iron....... 701 Seins. Agricultural..... 
Perfection........... cs 6 30 Se eae 9 12 15 Ellis Adjustable. . 
King So ee nee eeeen wee 4 50 i per tb. 32c 3lc 30c Malleable “grr ee ; 
Wire er Roa = 38c - — ————s = ne OE ree 
ey . arc i cc.  Bhe C {Stillson Pipe. ...csccccccsese 
N. S. Elwood’s....... per doz. $6 00 Staging i-tb. ball, size 4H Aidialors 264c 
Pittle mae “ 395 ‘ ae ery stable S, 40&5%; Adjustable 8 
es BAAGE. cd énenis . Z 7 Yate 26}c justable S, 406 toi. lies 
Safety... ...eeeeeeee #2 10 00] Bagging ‘ = BN Ee _ .23¢ Pipe, 40&5%; Briggs’ Pattern, 
gonrd mg PE ie * : 34 3-ply, “B” in hanks............ 18c P 407 oS nnn $088 
‘anton Tackle Block. 5 eee EE FR ee ee ey 8c teel Handle Nut........... 
Warner's.....-ccccee ‘i 6 25 . “ ames “ Pe oI Vand aa Combination Black.. wa Sasa 
SWIVELS 3- “ Silver Finsh, in hanks... .37¢ Merrie tod Adj, tent eeees a 
oer eeweee eo 
Fodder or Lath. 
Malleable Iron......... pert. $0 10] 130 strand..................++- 64c WRINGERS. 
|| Wrought Steel......... pergro. 450] 200 strand..............02ce00: —€ | No. 500, Royal .. pete: per doz. 34 00 
TACKS VISES. Mo. 00, Novelty... «30.00 
American Cut..........0.66. 408&10% | Phoenix......---+-0eseeeeer eee ed 30% { No. 310, Keystone ..... “ 30 00 
American Wire..........++.. 40&10% | Phcenix, Oval Slide, @ No. 100, Rival Beha tia cs 26 00 
Bill Ap rei CAM se rind hie Wan pred | Inches.... 24 3 3h 4h og eg eran he Aaiee = = 
ed — 1h pre aaieie csi Seale Each..... $125 150 185 275 _ bina see Pas ie Ht 
Gimp....c;sc.cccsssssses ss /408e0% | Parker's Parallel............. 20% | No. 110, Guarantee... 34 09 
Upholsters’ Ce eee 408& 10% | Parker's Victor. .............-+. 20% 4 No. 110, Domestic..... sid 36 0" 
Upholsters’ Wire 40& 10% | Parker's Swivel Base........... 20% | No. 110, Brighton...... “ 26 0% 
Doubl “gC AY aaa a 90 Parke er’ s Re-inforced............. 20% | No. 740, Bicycle....... oo 35 (, 
ES ROLLY per th. 34¢ | Prrke n's X Series.......... -20% {No, 22,Guarantee.... ‘“* 34 1% 
ee a or resee 70% | Parker's Combination... 20% 1No. 22, Domestic. .... “ 3004 
ieee ONG cro cis cee cred 408&10% |S0lid Box. ...-....--.. esse eee 40&5% 1 No. 22, Pioneer....... Be 26 C& 
Hungarian Nails............ 40&10% Williamson’s Universal........... 607% |No. 2,Superb....... PS: 23 20 
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| ADVERTISERS’ INDEX CLASSIFIED INDEX Elevators. Hangers—Door. 
Kimball Bros, Co., Council Bluffs, Ia.| Wagner Mfg. Co., Cedar Falls, Ia. 
%  ecmeand a 
H ALPHABETICAL LIST Boilers—Steam. 
‘ Boynton Furnace Co., Chicago, Ill. Enamel—Iron, Heaters—Warm Air. 
Allen CO., L. B..ccccccccccccsccccs 65| Schwab & Sons Co., R. J. Nickel Plate Stove Polish Works Bo 
? , ’ , ynton Furnace Co., Chicago, 1) 
a . f Milwaukee, Wis. , » ai. 
i American Sheet & Tin Plate Co...... ee Chicago, Ml. Co-Operative Fdy. Co., Chicago, 11, 
American Steel & Wire Co.......... Culter & Proctor Stove Co., 
ol Ashton Mig. Co..........----e0005 72 Peoria, Il). 
bia Berger Bros. Co........-.-+---+00% 71 Bolts and Nuts. Danville Stove & Mfg. 12: . 
ast 
al), |. OUR AID... cc besce snes odes 69 Enamel Ware. anville, Pa. 
{ Berger Mfg. Co.. “| Corbin Serew Corporation, Forest City Fdy. & Mfg. Co 
di NE D8 oso 2 o5sse5ee+ see 72 New Britain, Conn.|Lalance & Grosjean Mfg. Co., Cleveland, 0 
¢ MER iciciscaee asco sees sas 71 Chicago, Ml. | gighe Stove & Range Co., 
HT Bicalky Fan Co..........+-+--++++ 71 Kokomo, Ind. 
Ae: Birkenstein & Sons, 8.........-..-- 65 Haynes-Langenberg Mfg. Co., 
Be ‘ 4 Braces—Ratchet, St. Louis, Mo 
fe Born Stecl Range Co........------- Henry Furnace Co., T. E 
fs Boynton Furnace Co..........---++ 11] Vaughan & Bushnell aS. : on Faces—Ventilating. ai Clovelen 4, 0 
cago, q 
za Brauer Supply Co. A.G.....-...-.- 66 ad Highton & Sons Co., W., Imperial Furnace Co. 
‘ Bullard & Gormley Co........----- 76 Nashua, N. H. * Marshalltown, la. 
(tee 72 Modern Way Furnace Co., 
Burgess Soldering Furnace wt Fort Wayne, my 
Burton Co ,W.J....-.-eeee ee eeeee i. Brakes—Cornice. Monroe Fdy. & Furnace Co., 
ie Cassens Mfg.Co...... v "7" “| Bertsch & Co., Cambridge City, Ind. — Monroe, Mich. 
His Champion Stove Co......-.---- ‘+ 5) Dreis & Krump Mfg. Co., : ’ Robinson Furnace Co., Chicago, III. 
Clark-Smith Hdw. Co.........----- 72 Chicago, Ill.| Dixon Crucible Co., Scheible-Moncrief Heater Co., 
Clayton & Lambert Mfg. Co........ 72| Niagara Machine & Tool Works, Jetsey City, N. J. Cleveland, 0 
land Castings Pattern Co.. 66 Buffalo, N. Y. Schill Bros. Co., Crestline, 0 
Clevelan ng «Sein Schwab & Sons Co., R. J. 
Coldwell Lawn Mower Co.... ee Milwaukee, Wis. 
Co-Operative Fdy. Co......-- +. pod Fans—Power. Sprague Fdy. & Mtg. oo. . 
ter Co...... 5 Youn 
Cooper Oven Thermome re ‘ Brass and Copper. Bicalky Fan Co., Buffalo, N. Y.|standara F ” ute, Is 
Cope Stove Pattern Wks.,G. W..... 66 b a urnace & Supply Co., 
i ile... 55s 73| Hussey & Co., C. G., Pittsburgh, Pa. Omaha, Neb 
Corbin Screw po aaeer™ ved Standard School Heater Co., 
Culter & Proctor Stove Co.......--. 4 Chicago, 1). 
Dangler Stove Co...... bie et eh aen : Fencing—Wire. Wise Furnace Co., Akron, 0 
Danville Stove & Mfg. Co.....----- 1 Caps—Chimney. : 
MRS op seepue se ecas 74 American Steel & Wire Co. 
DeKalb Wagon Co.......--- 74| Globe Ventilator Co., ‘Troy, N. Y. Chicago, Ill. 
Delta FileWks......-------+--++0% * Stanéeré Ventilater Co., “an . 
Stove Co......++- » dace é wisburg, ‘a. 5 
cane Taner prove 9 67 Iron—Soldering, Self Heating. 
j Dieckmann Co., F.....-.---- . Lyon, Conkli 
Dixon Curcible Co., J....-----5-++: 65 Files, eee ee oy Ma 
: Double Blast Mfg. Co...----------- a Ceiling—Metal. Delta File Wks., Philadelphia, Pa. 
at Dreis & Krump Peas. pee seh ,| Berger Mfg. Co., Canton, 0. | Heller Bros. Co., Newark, N. J. 
Forest City Fdy. per rre pes g| Burton Co., W. J., Detroit, Mich. 
Foster Stove Co.......--- ““'"" 19 | Friedley-Voshardt Co., Chicago, Ill. Jobbers—Hardware. 
Friedley-Voshardt Co......--- ""'" “_ | Milwaukee Artistic Metal Ceiling Co., Bullard & Gormley Co., Chicago, Ill. 
Globe Stove & Range Co.......-..-. Milwaukee, Wis. Flanges—Register. Clark-Smith Hdw. Co., Peoria, Ill. 
Globe Ventilator Co.......... .- 71] Wheeling Corrugating Co., — Tuttle & Bailey Mfg. Co., - 
-pasenensteoerenn Pre omali o..< Se eeling, - Va. New York, N. Y. 
. 7 Haynes-Langenberg Mfg. Co. - 2 
Heller Bros. CO......0-eeeeeeecceee 74 Liquid—Soldering. 
Hemp & Co.. be re Chain. Allen Co., L. B 
. Freezers—Ice Cream. ee ah Chicago, Il. 
Henry Furnace Co., t. E. eka Scala = Corbin Screw Corporation, ; 
Highton & Sons Co., W........----- 15 New Britain, Conn.| North Bros, Mfg. Co., 
Be BOO Oo GBice nics cscecrccice 70 Philadelphia, Pa. 
4 ; Imperial Furnace Co............... ra } Machinery—Culvert. 
i > ac aoe saiGuasksavess Chisels, Bertsch & Co., Cambridge City, ind 
BPR bebskeereveseckss : 
aes See Mfg. Co 73| Vaughan & Bushnell Mfg. Co., Furnaces—Soldering. 
Lalance & Grosjean Mfg. Co........ s Chicago, Ill.| Ashton Mfg. Co., Newark, N. J. 
CE PS iin vce ceca svecsases 72 Bernz, Otto, Newark, N. J. ; 
Lyon, Conklin & Co., Inc........ +» 72 Burgess Soldering Furnace Co., Machines—Crimping. 
Malleable Iron Range Co........... 16 Columbus, 0O. Bertech & © i 
Michigan Safety Furnace Pipe Co.... 5 Chutes—Coal, Clayton & Lambert Mfg. Co., Nia eed - on Cambridge City, Ind 
Milwaukee Artistic Metal Ceiling Co. 75|Standard Furnace & Supply Co., Detroit, Mich, | Niag achine & 7“ Y ks... ; 
gern Way Furnace Co 12 Omaha, Neb.| Double Blast Mfg. Co., uffalo, N. 
Modern chil te - North Chicago, Ill. 
wv scat ig-galaesaaalaeadiad alee - Lyon, Conklin & Co., Inc., 
Munsell Co., Mk aspebie e500 d0's - 56 Baltimore, Md. 
National School of Pattern Drafting... 65 Clips—Damper. Metals—Old and New. 
Niagara Machine & Tool Wks....... 71|Stover Mfg. Co., Freeport, Ill. Birkenstein & S i ria 
Nickel Plate Stove Polish{Wks....... 66 ons, S., Chicago, Ill 
North Bros. Mfg. Co............... 74 Gearing—Skylight. 
I A sk oe nko ONS bob 045 2 4 5s 00s 64 meette Weiss & Co., H., New York, N. Y. 
Quality Stove & Range Co.......... 6 ee, 
Quincy Pattern Co............. ... 66| Berger Mfg. Co., Canton, O. Metals—Perforated. 
Hinson Bove C0... occ. ccccccces 2| Burton Co., W. J., Detroit, Mich. Harrington & King Perforating Co.. 
Robinson Co.,M. W............... 74|Friedley-Voshardt Co., Chicago, Tl. Grease—Graphite. cmteage, Ti. 
Robinson Furnace Co............... 13 Dixon Crucible Co.. J.. 
Rock Island Mig. Co............... 73 Jersey City, N. J. 
Rock Island Register Co............ 15 Cut-Cfts—Rain Water. Mica. 1 
Scheible-Moncrief Heater Co........ 13 | Sullivan-Geiger Co., Indianapolis, Ind. Brauer Supply Co., A. G., 
ae 10 Grille St. Louis, Mo. 
Schwab & Sons Co.,R.J............ 14 pps Munsell Co., E., Chicago, Il. 
Highton & Sons Co., W., 
Sprague Fdy. & Mfg. Co........... 14 Dampers, Nashua, N. H. 
Standard Furnace & Supply Co...... 10 
Standard School Heater Co.......... 12|Stover Mfg. Co., Freeport, Il. 
Standard Ventilator Co............. 71 : ’ 
Stark Rolling Mill Co 70 wanna 
Stover Mig. Co.................... 13 Drivers—Screw. ee Friedley-Voshardt Co., Chicago, Ill i 
ans Sige = gaa : Cassens Mfg. Co., Edwardsville, Tl. | 
Sullivan-Geiger Co................. 65] North Bros. Mfg. Co.. | 
Symonds Register Co............., 14 Philadelphia, Pa. ] 
Tuttle & Bailey Mfg. Co............ 15 Mowers—Lawn. 
Vaughan & Bushnell Mfg.Co........ 1 Eaves Trough—Covered., Hammers, Coldwell Lawn Mower Co., y 
N gh, N. . 
Vedder Pattern Wks............... 66|Cassens Mfg. Co., Edwardsville, m.|¥@¥shan & Bushnell ao . ., m ne 
Wagner Mfg. Co................ 4 Ui 
ae ! 
peeeserhwonaw hums Mowers—Power. 
Wheeling Corrugating Co........... 68|Elbows and Shoes—Conductor Pipe. Handles—Boiler. : 
Wise Furnace Co......... 6 Coldwell Lawn Mower Co., ae 
cpt dig Dieckmann Co., F., Cincinnati, 0.| Berger Bros. Co., Philadelphia, Pa. Newburgh, N. Y- 















